INOLOGY DEPARTMENT 
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The silly season is gone. 


& 
d * * * 

No, Nora, stake trucks are not | 
the kind used by the butcher for 
home delivery. 

* 7 * 
A large number of manufactur- | 
ers are losing their temper over 
the steel situation. 


. * +. 
Black diamonds are certainly ap- 


opriate for the jewels in Old | 


ng Coal’s crown, aren’t they, 
L.? 


a © 
* * + 
f The proposed “roadway” in the 
skies for planes could well be called 
ce Blvd. to commemorate the 
high cost of living. 
od * * 
_ Sen. Pepper’s public support for 
| the renomination of Truman is con- 
‘sidered by some Capitol sources to 
, a bid for the vice-presidential 
t. 


+ * * 


Chances are that the govern- 
Ment’s “trust-busting” moves will 
end in a bust. Competent observers 
view them more as political angles 
‘than anything else. 


* * * 


Guessing Game 
Detroiters are said to spend 
$75,000,000 annually on watching, 
participating in and buying equip- 
ent for sports. This doesn’t in- 
de another favorite pastime— 
te in the date of introduction 
a extent of changes in future 


ad 


* * 


= “ig 


- Per capita income in the United 
ates last year was $1,200, a new 
gh, according to the Department 
Commerce. It was 9 percent 
gher than in 1945 and compares 

c th an average of $575 in 1940. 

ates wit topped the rest of the 
ates with $1,703. The low was $555 
Mississippi. 


* * * 
Pheels Are Stopping 


"The wheels are stopping in 

ritain. Looking at the new aus- 

ri brity program from the viewpoint 

| @ @ the U. S., it seems that it is al- 

# Most as bad as “the lights going 
or, in a nation. 

' Hundreds of thousands of Brit- 

os must lay up their cars Oct. 1, 

With only buses, trucks, doctors and 

her essential vehicles getting 


Top Cars 
New car registrations for six 
mo ths, plus 28 states for July: 
1947 1946 
‘Pos. Pos. 
| 1—339,321 66,188— 8 
117,959— 1 
84,014— 2 
21,923—10 
25,195— 8 
54,217— 4 
19,160—11 
35,726— 5 
18,042—12 
16,971—138 
28,498— 6 
26,085— 7 
24,320— 9 
5,750—15 
9,952—14 


Fy 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds 
Nash 
Mercury 
Stude. 
Hudson 
Chrysler 
De Soto 
Cadillac 
Packard 
Kaiser 
Frazer 
Lincoln 
Willys 
Crosley 
Total All Makes 
1,632,847 556,981 


>. 25 farther details see page, 
8) 72, today’s issue 


2,746—16 
89—17 


The Newspaper of the Industry 





ABOR -MANAGEMENT _ rum- 
ably last week following settlement 
of the Ford and Murray Corp. dis- 
putes, but a new threat loomed as 
a result of a charge by Walter 
Reuther, UAW president, that pres- 
ent industrial profit margins leave 
“ample room” for wage increases 
without any change in productivity. 

Reuther’s talk was delivered at 
a labor-management conference at 
Cornell University by his brother, 
Victor G. Reuther, UAW educa- 
tional director, who acted as a last- 
minute substitution for the presi- 
dent of UAW. 

Despite the faet that Victor 
Reuther asserted that the speech 
was his own, it is generally un- 
derstood that the speech was 
prepared for Walter Reuther to 
deliver. 

Second quarter financial reports 
of the major auto companies, Reu- 
ther charged, showed that prices 
could have been reduced “substan- 
tially” and still have returned 
“handsome profits” to the com- 
panies. The same was true of first 
quarter profits also, he added. 

* * * 


EANWHILE, as the result of 
last-minute settlement of the 
Ford-UAW pension dispute and the 
resumption of production sched- 
ules at Murray Corp., the industry 
got back to near normal last week. 
Only a few minor supplier strikes, 
plus the tieup at Carter Carbure- 
tor Co., remained to interrupt pro- 
duction schedules. 

The Ford settlement, signed 40 
seconds before midnight on the 
eve of the Taft-Hartley law’s of- 
ficial debut, calls for a two-year 
contract and provides Ford 
UAW-CIO members with a 
choice between a pension plan or 
@ pattern 15-cent-an-hour in- 
crease. 

One agreement is a_ contract 

(Continued on Page 25, Col. 1) 


DETROIT, 


Threat of New Boost 


In Prices Appears As 
The Old Round Ends 


| Studebaker Up $50-115, Ford $20-97, Mercury $86-93 ; 
1948s Due to Come in with Higher Tags; 
Reuther Hints Wage Drive 


Just as Studebaker last week completed the cycle of new 
| car price increases in the industry, threats of further rises 
/appeared. At Cornell University, Walter Reuther, UAW 
president, gave strong indication that the union will soon 
demand another round of wage increases. This, added to 
huge retooling costs for 1948 models, may force another 
price increase after the turn of the year. 
* * * 


blings quieted down consider- | - 


A ty 
UTE OO TE 
sobbed , WN L - 


N INDUSTRYWIDE round of 
price hikes on new cars, started 
Aug. 8 by General Motors, was 
completed last week by Ford Mo- 
tor Co. and Studebaker. 

Higher prices were announced 
for all cars and trucks in the Ford 
line, as well as Mercury and Lin- 
coln. 

Studebaker reported boosts of 
$50 to $115 on all its passenger 
cars; $50 on all heavy trucks and 
$85 on all light trucks. 

Industry sources last week were 
of the opinion that the newly 
established price schedules will 
hold only until the introduction 
of 1948 models. 

Introduction of radicdl models, 
expected soon after the first of the 
year, will bring further price ad- 
vances, because of increased tool 
and die costs. 

* * * 

RICE hikes on most Ford cars 

and all trucks ranged from $20 
to $97, an average of 4.2 percent. On 
Ford “luxury models,” however, in- 

(Continued on Page 6, Col. 4) 
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THIS WEEK—NET PAID ABC 


29,710 


AS PRODUCTION resumed last week at Studebaker. Here is the first car built since 
Aug. 5 when operations were suspended due to a strike at the Murray Corp. plant, 
which supplies sheet metal parts. Studebaker estimated the shutdown cost dealers more 

than 6,000 passenger cars and its employes approximately $1,500,000 in wages. 


Output Up Slightly 


Despite GM Shutdowns, Week’s Total Hits 80,291; 
Only 252,046 Cars, 83,170 Trucks in August 


By Bernie Thomas 
Staff Writer 

ESPITE curtailments at Chev- 

rolet and Pontiac, U. 8S. vehicle 
production increased slightly last 
week to an estimated 59,186 cars 
and 21,105 trucks—a total of 80,291 
units. 

Affected by heat walkouts and 
the Murray strike, U. S. output the 
previous week was held to 58,035 
cars and 20,376 trucks—a total of 
78,429. 

Most of the slack created by 
the GM shutdowns was taken up 
as Ford and Studebaker re- 
sumed near-normal operations 
and cooler weather permitted 


Start of Postwar Sales War 
Seen in Chevrolet Drive 


By Pete Wemhoff 
Editor, Automotive News 
(CPanane gun in the postwar 
sales battle will be fired today 
(Sept. 1) as Chevrolet opens a 
$2,250,000 parts and service promo- 
tional campaign. 

The drive, which runs until Oct. 
31, is titled “Bring Them Back to 
Chevrolet,” and is designed to get 
dealer employes in the competitive 
selling mood, as well as increasing 
parts and service customers. 

C. J. French, Chevrolet adver- 
tising manager, revealed that 
Chevrolet dealers will spend be- 


PROMOTIONAL MATERIAL for the huge “Bring It Back to Chevrolet’’ campaign 
airplane. campaign 


was rushed to dealers by 


Other material filled 10 freight cars. The 
Sept. 1 to Oct. See tn abe on tee Sugene, Caves ever wade fe: Chaweleh an Enem.ane 
rvice and touches off the industry’s postwar sales battle. 


tween $1,500,000 and $2,000,000 for 
promotion and prizes in the cam- 
paign, while the factory will ex- 
pend about $250,000. 
Ernie Harrig, Chevrolet’s na- 
tional service chief, declared that 
Chevrolet dealers are now doing 
$185,000,000 worth of customer la- 
bor annually compared with $71,- 
000,000 in 1941. Only 32 out of every 
100 new Chevrolet owners are re- 
turning to Chevrolet dealers for 
service, however, and the campaign 
is aimed at getting this 68 percent 
back in the “Chevrolet family.” 
* om * 


EALERS’ parts and accessory 
volume is now running at an 
annual rate of $400,000,000 for parts 
and $125,000,000 for accessories, de- 
clared I. W. Thompson, Chevrolet 
parts and accessory director. 
Six thousand Chevrolet dealers 
and 74,400 employes are signed 
up for the campaign, said Bill 
Power, manager of the metropoli- 
tan city department of Chevrolet. 
Included in this group are 48,000 
dealer mechanics,’ which com- 
pares with only 27,000 employed 
by Chevrolet dealers in 1941. 
Object of the campaign is to ob- 
tain new service customers and 
new wholesale customers, and 
prizes will be awarded dealer em- 
ployes on that basis. No emphasis 
is being placed on increased parts 
and service orders, although that 
will naturally result from more 


customers. 
* +. * 


hoe main object is to get our 
customers back to our dealer 
(See CAMPAIGN, Page 8, Col. 1) 


full-time scheduies in other 
plants. 
However, most makers found 


August an unhappy month. 
* * + 


ACCORDING to preliminary cal- 
culations, August will show the 
assembly in U. S. plants of only 
252,046 cars and 83,170 trucks—a 
total of 335,216. 

Although the Murray strike 
also hampered July output, U. S. 
plants were able to turn out 233,- 
$32 cars and 100,295 trucks (total 
883,627) during that month. 

Combined U. 8S. and Canadian car 
and truck output last week is esti- 
mated at 85,355, compared with 83,- 
022 the previous week. 

+ a a 


LTHOUGH it was considered 
significant that GM was forced 

to close only two of its divisions 
to build up steel inventories, ob- 
servers last week still pointed at 
steel shortages as the chief bottle- 
neck to future car and truck pro- 
duction. 

Opinion in general was that 
there is still no indication that 
auto plants will get increased 
supplies of steel during 1947. 
Meanwhile, the American Iron 
and Steel Institute reported that 
the nation’s steel mills operated at 
93.4 percent of capacity last week, 
compared with 92.8 the week be- 
fore. 

It was the first increase in steel 
operations in four weeks, during 
which excessive heat and furnace 
repair operations hampered output 


to some extent. 
+ 
A MONTH ago mills operated at 
94.4 percent, while a year ago 
the rate was 89.4. 


ports from the steel industry 
(See PRODUCTION, Page 29, Col. 3) 


Production 


Automotive News Estimates, 
U. S. Cars, Trucks 


1 
. os 718,429 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 29. 















Brake Linles View Indicted ; 0° 
U.S. Begins Investigation 


Of the Oil Industry 


mission filed civil charges of price 
fixing against the steel industry. 
The oil inquiry bears earmarks 
of being just the first of a nation- 
wide series by the Department of 
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GM’s Wilson Tops 
U. S. Salary List 
With $303,990 


WASHINGTON.—Charles E. Wil- 
son, president of General Motors, 
again topped the list of salaries 
paid automotive executives in 1945, 
or in business fiscal years closing 
in 1946, U. S. Treasury department 
figures revealed last week. 

Henry Ford Il, Ford president, 
received $140,004; George W. Ma- 






WASHINGTON.—Department of 
Justice actions involved two more 
segments of the automotive indus- 
try last week. 


The brake-lining industry was 
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indicted on a price-fixing charge | Justice. 
by a federal grand jury in New | It is understood that a like in- Se ee Steet: Ti geiee in 
York, while a grand jury in the | vestigation is scheduled to start les, Qh0n Sets eae ete, eae 
District of Columbia began an | shortly on the Pacific Coast to cient of Ren Gan ae 
investigation into the pricing and | examine recent prices rises there ee geede Berg. ime A. E. dealers 
distribution practices of major oil | and in the Rocky Mountain area. Paes ee ee ane f 
companies and their dealers. In authorizing the Justice de- S The volur 
In the week previous, the Justice | Partment’s antitrust division to Without allowable deductions, a Mis greate: 
department filed cha: of price| Proceed with the investigation at official told Automotive Mj of merch: 
conspiracy against the tire indus- here, Atty. Gen. Tom Clark spe- Ews, Wilson’s income of $303,990 Mitry. Deal 
try, and the Federal Trade Com-| Cifically cited the Standard Oil Co.| TWO NEW ZONE managers confer with Oldsmobile executives before leaving for|WOUld be cut to approximately 9 panded ir 
—— | of New Jersey and the Retail Gaso- on Saas he aie R. Feo = ae a aa in Memphis and | $53,000 by income taxes. On an in- 9 history 0! 
1 Outsid line Dealers, Inc., local trade ass0-| fh). &: Ralston, Oldsmobile general sales manager. Shown standing are (left to rient) | Come Of $150,000, which is $10,000 Bi become ir 
220 tsiders ciation for independent motor fuel | H. F. Banks, assistant sales manager in charge of the East, and Russell Lesher, assist- | 1" €xcess of Ford's, the tax is $111,- @ and politi 
Get Entry OK purveyors. Satstonmectind, in adthian Yo Mowgsic snd’ Ghiabects CMG, sens caiccs Wat i | for $57,000, Mason for $81,080, Hund fl "One 
While Department of Justice offi- ‘ ? — e | for 967,000, Mason for 901,000, Fiun 
ntry Eee et ot ate emia | CPened om that date in Charlotte, N. C., and Des Moines. | about $70,000 and Barit, $58,000, if ieee ; 
F ASI Sh os . jonal ao it * there were no deductions, he point "ae 
due to assume a national scope, , nt- some au’ 
= ow was noted that Atty. Gen cark’s| Qlds Reestablishes 3 Zones, | Severed 
“roe. 2 ae denen a instructions authorized hee ee ‘ 9 The tax slice, before deductions sentative 
on 0 oint Operating | ants to initiate prosecution agains QO O D M. ° on $80,000 is $50,000, on $70,000 it and feds 
committee, 1,220 applications by| “other persons, firms, corporations, pens ne ti es oiunes | is $42,000. The collector gets $34,000 are may 
a oe for aoe companies and associations’ whe out of a $60,000 income and $26,000 § cials of 
e Automotive ce! “have violated in the District o from $50,000. Some ar 
Industries show were approved by| Columbia and other jurisdictions LANSING. — Three Oldsmobile| cars returns to prewar levels, Encomses Ser the heats 68 Gi» or many 
members of the credentials com-| the federal antitrust laws.” sales zones, discontinued during the| Ralston said. | exnl Meters divisions weee: Rar religious 
mittee. The Justice Department is under- | “®" tony wo officially pi go ape = Ralston announced the following| yin E. Coyle, now executive vice- Their it 
At the same time it was re-| stood to be concerned chiefly with | iEr a yD E. Ralston gen. |cPPointments in connection with| president and director of the [™ pand. Des 
vealed that several hundred appli-|the price to consumers at filling | “* : ong Saas ae ‘Ol ‘aon oe the opening of the four new zone| corporation but general manager [ff prominenc 
cations were rejected, chiefly be-| stations, rather than delivery prices canaiennae cas wash. smoovie, | offices: of Chevrolet during the time [™ automobil 
cause the applicants’ businesses| set by the companies. Tee three Sones being susateli- Memphis—Harry R. Lee, man-| covered by the report, $198,255. with each 
were largely retail rather than} In reply to the price-fixing|,3604 are located at Oklahoma|28¢" 2nd A. D. Coleman, assistant; Harlow H. Curtice, general man- @ {actories ; 
wholesale or for insufficient credit | charges, Vincent A. Spina, presi-| 44. a9, his nd Charlotte, N. C,,|™anager; Charlotte — William | ager of Buick $179,085 phasis cha 
information. dent of the Brake Lining Manu- pe Pe ie The new one is at Escher, manager, and M. J. Seaton, N : a a of goods t 
In all, more than 2,000 applica-|facturers Assn., asserted that the |) 0. aise i a aon 6 = assistant manager; Oklahoma City icholas Dreystadt, general man- @ ineir effo 
tions were screened by the com-| brake lining business was one of/- )) the a seeetae "on dee ager of Cadillac during the period B iow succe 
mittee consisting of Chairman Hal/|the most competitive in the coun- a 7 <e es a o “é ~~ si covered, $126,971. will be in 
Miller, F. G. Stewart, R. D. Black, | try. gh yo ag tg pe Harry J. Klingler, Pontiac gen- J dollar. 
F. 8. Roberts, C. P. Brewster and| — Despite rising costs, Spina said, | 6+ Oiienobile zone offices to 24 eral manager, $122,953. 
B. G. Close. prices on friction materials have | 4, jess than were functioning S. E. Skinner, Oldsmobile gen- Must Che 
The huge automotive aftermar-| advanced only 12 percent since | ;, 1941, Establishment of aa, eral manager, $122,511. 
ket show, said to be the world’s| 1940, even though OPA had au- | 41.0) cone offices will be delayed Four GM officials, Albert Brad- @ .°ward | 
largest, is scheduled for Chicago’s| thorized a 15 percent increase be- | 1 °ti! such time as the material ley, Ormond E. Hunt, Alfred P UST nov 
Navy Pier Dec. 8-13. The show is| fore it went out of existence. guactnae demain has been eased, Sloan, chairman, and Charles F-. crest of 
open to wholesaler members of Na- The three federal antitrust in- and th pos of production of new Kettering vice-president and head come cann 
tional Standard Parts Assn. and/|dictments named 20 friction mate- ilar eat Reastreeeserereeeen ne of research laboratories, received ing and | 
Motor Equipment Wholesalers| rial manufacturing companies, a more than $200,000 each. © everyone, | 
Assn. only the first three days. The | trade association of which they are| Truckers Offer wee ee on ee nm i dealers, fe 
. W. arles P. Skouras, Hollywood 
final three days, however, are open/ members, and 53 of their officials. n = ie iat te 2 panded pu 
to non-member wholesalers who They were accused of conspira- Vehicles to Ease —T. M. Hagar, manager, and J. W. a tea ne 800 meome re- B exceeded ¢ 
meet entrance requirements. Appli-| cies to fix the prices of replace- ; Porter, assistant manager; Des ats $75, 000 — gy — must not 
cations for admission to the show| ment brake linings and clutch Gas Shorta e Moines—C, W. Schulze, manager, | was $568 143. Betty Grable aie perous con 
represent the first that the com-/ facings. It was alleged that they a and R. S. Graham, assistant man-|jead the list of women with $208,. @ "Se of fa 
mittee has acted upon this year. conspired on prices, discounts, CHICAGO.—A concrete plan to| ager. 000 r We mus 
The committee urged manufac-| classifications of customers, terms |end the midwest’s gasoline short-| 1) of those chosen as zone man- Censgeuation Since te eet te selves for 
turers who have not yet mailed/ and conditions of sales, and other | age was given to the Senate Small | avers have previously served as as-| clude Saaaibties Gein eeennilaen, took petitive cc 


Business Committee here last week 
by a spokesman for the nation’s 
tank truck operators, who said use 
of tank trucks for short hauls on 
a 24-hour basis could release thou- 
sands of railroad tank cars for 


sist.\1t managers in Oldsmobile| they do incl i 
zone offices. Among the assistant oa a coccinea —— 
managers just named, Graham has Ford executives’ reports show 
been business management man-/| M, L. Bricker vice-president, re- 
ager in the Chicago zone, while! ceived $87,569; B. J..Craig, direc- 
the other three men have been as-/ tor, $136,624. Ernest R. Breech, 


related practices, for the purpose 
of eliminating competition. 

Two of the indictments involve 
domestic sales of friction material 
and the third sales in foreign com- 
merce. 


out applications to non-member 
wholesalers desiring to attend the 
show to do so immediately. At the 
same time they cautioned manufac- 
turers to use discretion in mailing 
applications, emphasizing that non- 


To meet 


Va. De 





The Brake Lining Mfrs. Assn., 
New York, was alleged to be the 
agency through which the defend- 












member wholesalers failing to meet 
entrance requirements will not be 
accredited to attend. Oct. 15 is 


long-distance hauling. 
C. Austin Sutherland, secre- 
tary-manager of National Tank 


signed as district managers within 
the zone organization. 


Ralston indicated that the estab- 


executive vice-president, and sev- 
eral other Ford officials have 
joined the firm since the year 


Profit. 
At Oci 


fixed as the deadline for the return/ ants made effective their purported | Truck Carriers, Inc., a confer- 
of all applications. (Continued on Page 8, Col. 4) ence of American Trucking lishment of the four zone offices | covered in the Treasury an- RI 
Assns., told the Senate investi- | W@% ® step forward in Oldsmo- | nouncement. - CHMO 
. | bile’s program to prepare for a Other Chrysler incomes given mposiums 
gators that all operators of for panied of iatily etuspelitive call | are: Dealers” a 
ems” wi 
































hire tank trucks “stand ready 
and willing to offer their fleet of 
more than 9,000 units” to the oil 
industry on a ’round-the-clock 
basis. 

“The idea of the practice of sub- 
stituting tank trucks for tank cars 


B. E. Hutchinson, vice-president, 
salary, $90,000; other compensation, 
$900; total, $90,900. 

H. L. Weckler, general manager 
of Chrysler, salary, $72,000; bonus, 
$25,000; other compensation, $400; 
total, $97,400. F. M. Zeder, vice- 


ing in the automotive field. 

The opening of these offices is ex- 
pected to relieve some of the estab- 
lished key points, such as Atlanta, 
St. Louis, Chicago and Dallas, of 
considerable pressure occasioned by 
consolidation of zones during the 






program of 
of Automot 
ginia here 
Raine, gene 
last week. § 
speakers w 


is not new,” Suther- 

fend eald. “This plan was followed | Wr _years, Ralston stated. (See SALARIES, Page 28, Col. 3) Four Vir; 
throughout the four years of war from other 
under the provisions of the Office profit symp 
of Defense Transportation’s Gen- legal expert: 
eral Order No. 7, which prohibited other panel 
the use of tank cars on all hauls “We have 
i under 200 miles except under spe- vention pro; 
cial permits. in mind tha 
“Some idea of what can be done tends will | 
is found in the fact that when this stantial pro 
order was first issued, a high of idea and or 
17,000 permits to use tank cars on apply to his 

hauls of 100 miles or less and 35,- said, 
This year 


000 permits on hauls between 100 
and 200 miles were issued. 


Canada May Bar 


Autos as Imports 
OTTAWA.—Automobiles made 
in the United States may be 
banned as imports in Canada, 
it was reported here last week. 
Canadian Trade Department 
officials are reported to have 
practically completed a list of 
imports which might be restrict- 
ed if the government imposes 
restrictions to conserve dwin- 


all conventic 
nounced so 
Sale, entert: 
president o 
Maryland, a 











MORE THAN 20,000 people viewed models ranging from a 1916 Model T touring ca: 
to a 1947 Ford Super Deluxe Tudor which was given away as a door prize at the week 
long opening of the new showroom and service department of Geo. Jones, Inc. (Ford) 
Corpus Christi, Tex. Situated a block from the bayfront, the new building cost $250,000 
It contains 63,000 square feet of floor space and is so paneled in glass that the vie, 
is unhampered from the front door through the block long building te the service de 
partment exit. There are 70 employes. On the roof a 10 by 25 foot sign can be seen 
for miles with the letters ‘‘Ford’’ flashing in colored neon. The service department he 
stalls for 28 mechanics, every other one being equipped with Globe twin post hydraul) 
lifts. A novel innovation is an under-roof parking space for parts customers. Sinc 
Jones is a parts distributor, he keeps $70,000 worth of stock and sends a truck ove 
the territory of five counties to service the small dealers. Jones began selling Fords | 
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the Am lar j 
ok Ge teddies She ane eneieed er OO ol of Hee @ate tor caaameen | ne erican do CORRE TER | oe ee eae ne cauund © Gunlerthip. cf hie Own ta Chemae te tome bet Poly next Br 
purposes, and the plant officials made space available for its display. At dedication of One source said that autos 10 years later moved to Houston as dealer for another make. Twelve years later b —-- 
the memorial: left, Henry L. Clark, plant manager of the GM B-O-P assembly plant could come on this list. again had @ Ford franchise, this time in San Antonio. Five years ago he became tb You get the b 
right, South Gate’s Mayor John Olsen. Ford representative in Corpus Obristi. Section, inside | 
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» dealers, feeling the effects of ex- 
panded purchasing power that has 





— greatest potential force for 
the preservation of free enter- 
prise in America today is the auto- 
mobile dealer. This, I feel, is a 
conservative statement. Automobile 
dealers constitute a solid back- 
nd for our economic system. 
The volume of business they handle 
is greater than that of any group 
of merchants, save the food indus- 
try. Dealers have grown and ex- 
panded in influence throughout the 
history of the industry. They have 
become important in civic activities 
and political influence in their com- 
munities, states and the nation. 
One can seldom pick up a 
newspaper and not see where 
some automobile dealer has been 
honored by election as a repre- 
sentative or senator in the state 
and federal governments. Many 
are mayors or other public offi- 
cials of their local communities. 

Some are presidents or leaders 
or many local civic, fraternal and 
religious groups. 

Their influence is going to ex- 
pand. Dealers will come into more 
prominence, because the use of the 
automobile is going to increase 
with each year. Dealers keep the 
factories going and, when the em- 
phasis changes from the production 
of goods to the production of sales, 
their efforts then will determine 
how successful the entire industry 
will be in the bid for the consumer 
dollar. 

. * * 


Must Change Attitude 
Toward Business 


UST now dealers are riding on a 
crest of a wave. Our national in- 
come cannot increase as it has dur- 
ing and since the war without 
everyone, including automobile 


exceeded all expectations. But we 
must not allow our present pros- 
perous condition to lull us into a 
sense of false security. 


We must rather prepare our- 
selves for a more strenuous com- 
petitive condition than we have 
heretofore experienced. 


To meet this situation, success- 


Va. Dealers Plan 
Profit, Tax Aid 
At Oct. Parley 


RICHMOND, Va. — Two dealer 
symposiums on “Added Profit for 
Dealers” and “Dealers’ Tax Prob- 
lems” will be highlights on the 
program of the annual convention 
of Automotive Trade Assn. of Vir- 
ginia here Oct. 20-22, John E. 
Raine, general manager, announced 
last week. Seven nationally known 
speakers will be named later. 


Four Virginia dealers and three 
from other states will be on the 
profit symposium panel. Tax and 
legal experts will participate in the 
other panel discussion. 

“We have built this year’s con- 
vention program with the thought 
in mind that every dealer who at- 
tends will go home with a sub- 
stantial profit making or saving 
idea and one that is practical to 
apply to his own business,” Raine 
said. 

This year women are invited to 
all convention events. Speakers an- 
nounced so far include Virginia 
Sale, entertainer; Dr. H. C. Bird, 
president of the University of 
Maryland, and Elmer Wheeler. 


State Vehicle Chief Due 
To Address Md. Dealers 


BALTIMORE. —W. Lee Elgin, 
State commissioner of motor ve- 
hicles, is scheduled to address the 
State meeting of the Automobile 
Trade Assn. of Maryland at Ocean 
City next Friday (Sept. 5). 
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fully, I believe it would do us 
good to change our attitude 
about our business. While deal- 
ers’ principal investments are in 
equipment and buildings te take 
care of customers after the pur- 
chase of a car, still a large part 
of the public thinks of dealers 
only as agents for some factory. 
We emphasize the product we 
sell rather than the service it 
renders. Somebody recently said 
that nobody ever actually sells 
a product. People don’t buy a 
product; they buy what the prod- 
uct will do for them. 

I think that is particularly true 
of the automobile retailing trade. 
In the early years, perhaps suc- 
cess was in selling cars. As the 
trade has developed, success and 
security have come in catering to 
the needs of the automobile own- 
ers. Taking care of owners is now 
the key to the growth of trade. 


Public Acceptance 


Of Dealers Vital 


T SEEMS to me therefore when 

competition gets tight, if we sell 
products only, then we throw our- 
selves in competition and our only 
sales tool again becomes a long 
used-car allowance. On the other 
hand, if we sell what we really are, 
a purveyor of miles and satisfac- 
tory personal transportation, then 
more people will understand our 
real service to humanity and the 
dealer’s position becomes more se- 
cure. 

During the war most automobile 
factories devoted advertising space 
to promoting the dealer. This ac- 
tivity had a lot to do with chang- 
ing the public attitude toward the 
dealer. At least one factory is run- 
ning a very intensive campaign in 
newspapers promoting its line of 
dealers at the present time. 

All factories realize the im- 
portance of building public ac- 
ceptance for their dealers. It’s to 
the factories’ self-interest to pro- 
mote dealers. Any factory can 
make its position, in a competi- 
tive market, stronger and more 
secure by doing as good a job of 
building public acceptance for its 
dealers as they have always done 
in establishing public acceptance 
for its line of products. 


Surely good public relations at 
the spot where retail sales are 
made, and there are many thou- 
sands of them, is more important 
and can have a greater influence 
on sales, than good public rela- 
tions, at one spot, namely at the 
factory. 


Dealer Must 


Job Himself 


Tas industry needs an increas- 
ing number of friends. The man- 
ufacturers are large corporations. 
By their very size they are a con- 
stant target of politicians or labor 
leaders. 

But the dealer is a small inde- 
pendent businessman. He is located 
in every town of any size. His in- 
fluence is great. When we add to 
his prestige we have helped the 
whole industry. 

There is an additional value to 
come to factory promotion of 
dealers. It has the tendency of 
forcing the weaker dealers to live 
up to the high standards set up 
in such promotion. 

But it is not, primarily, a factory 
job to promote a public under- 
standing of its dealers. It’s a deal- 
er’s job. He is the one to benefit. 
Only he, in the local section of his 
newspaper or in letters to automo- 
bile buyers, can express himself 
personally or interpret his business 
ideals appropriately or in terms of 
owner benefit. 

I am convinced that the indus- 
try’s growth and security, including 
both factories and dealers, depend 
a lot on remembering and telling 
the world that in the fullest sense 
of the word we don’t actually sell 
a product—we sell a service. 
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Schaefer Hits Confusion . 





Customer Denied Writ 


To Obtain New Car 

WAUSAU, Wis.—Circuit Judge 
Gerald Boileau has ruled against 
Anton Rudolph, Stevens Point, 
Wis., who brought legal action 
to get a new car. 

Rudolph said he gave the 
Humphrey Chevrolet Sales, Inc., 
Wausau, a $25 deposit and 
placed an order for a new car 
Dec. 1, 1945. He charged he was 
fifth in line at the time, and 
had been by-passed since then. 








Installed Motors 
Free of Illinois 


Sales Tax 


CHICAGO.—New or rebuilt en- 
gines, installed in a motor vehicle 
as part of a servicing job, are not 
subject to the 2 percent Illinois 
sales, or retailers occupation, tax, 
the rules and regulations division 
of the state department of revenue 
ruled last week. 

Due to confusion over conditions 
under which the tax applies, Chi- 
cago Automobile Trade Assn. 
sought clarification from the de- 
partment. 















Rumors Seen Deterring 


Use of Resale Pacts 


INDIANAPOLIS. — Malicious ru- 
mors about the legality of resale 
contracts are deterring the use of 
such agreements and are costing 
new-car dealers money, Herman 
Schaefer, executive secretary of the 
Automobile Dealers Assn. of In- 
diana, charged here last week. 

He cited as an example the 
case of a county dealer associa- 
tion which turned down a pro- 
posal that all dealers adopt the 
resale contract on new car sales. 
A few weeks later, Schaefer said, 
a member of that association was 
penalized $600 by his factory for 


Tenn. Dealers Get 
Star Lineup for 
Sept. 7 Parley 


NASHVILLE, Tenn.—J. R. Davis, 
Ford vice-president, and Lyman W. 
Slack, Packard vice-president, are 


“If the engine is sold over the scheduled to address the eighth 


there is no service involved,” CATA 
pointed out in announcing the rul- 
ing. 


Dealer to Contest 
Delivery Writ 


DAVISON, Mich.—A court direc- 


who filed suit when he didn’t re- 
ceive what he believed to be his 
rightful car, was being contested 
last week by the Devore-Pfister 
Motor Sales (De Soto-Plymouth) 
here. 

Circuit Court Judge Philip Elliot 
ruled that the dealership must sell 
a “new” 1946—if it has any—or a 
1947 model Plymouth to the plain- 
tiff at the price prevailing in Sep- 
tember, 1946. Devore-Pfister is at- 
tempting to take the case to a 
higher court. 

Hot Car Haven? 
Ky. Assn. Hits Failure 


To Enact Title Law 


LOUISVILLE. — Failure of the 
state of Kentucky to enact an auto- 
mobile title law has been responsi- 
ble for the dumping of large num- 
bers of stolen automobiles into 
Kentucky by out-of-state car 
thieves, it was charged here last 
week by Lew Ullrich, managing di- 
rector of the Kentucky Automobile 
Dealers Assn., Inc. 

Ullrich described the need for a 
new title law as urgent, pointing 
out that Kentucky is one of the 
few states remaining without such 
a law and one which does not re- 
quire presentation of a title certifi- 
cate to obtain a vehicle license. 

Protection of dealers when ac- 
cepting tradeins on purchases 
would thereby be obtained, Ullrich 
said, and passage of such an act 
would make it mandatory that all 
persons who purchase automobiles 
and trucks obtain titles to the ve- 
hicles. No licenses could then be 
issued without presentation of such 
title certificates. 


counter and is installed by the |#"nual convention of the Tennessee 
buyer, it becomes a retail sale, as | Automotive Assn. at Biloxi, Miss., 


Sept. 7-9. 

J. A. Ayers, association president, 
also announced that several other 
addresses are planned, along with 
a series of round-table discussions 
and a program of entertainment. 

Also scheduled to speak are John 
W. Stokes, tax authority; Charlie 
Hillard, president of the National 
Used Car Dealers Assn.; M. O. 


tive, ordering the delivery of 4| Anderson, NADA president; Karl 
new 1946 Plymouth to a customer | Richards, of the Automobile Man- 


ufacturers Assn., and Paul M. Mil- 
lians, vice-president of Commercial 
Credit Co. 


not being able to prove that he 
used reasonable precaution in de- 
livering a car which later showed 
up on a used car lot in a differ- 
ent territory. 

This dealer, Schaefer declared, is 
convinced that had he been using 
the resale agreement, he would 
have had irrefutable evidence of 
his good intentions at time of de- 
livery and would not have been 
penalized. 

“Obviously,” asserted Schaefer, 
“the use of such contracts, which 
effectively minimizes resales of new 
cars, is not in the interest of the 
people who have been buying such 
new or nearly new cars from indi- 
viduals. The result has been that 
these speculators, who find their 
efforts thwarted by such agree- 
ments, are spreading rumors that 
such contracts are not valid and 
will not be upheld in court. 


“We admit that such subtle 
propaganda has discouraged the 
use of such contracts by new car 
dealers (which is playing right 
into the hands of this specula- 
tive element), but we also wish 
to point out that courts of proper 
jurisdiction in both Tulsa, Okla., 
and Dallas, Tex., have upheld 
such contracts, and have found 
in favor of the complaining new 
car dealers.” 


Schaefer pointed out that local 
and state associations throughout 
the nation are adopting such re- 
sale agreements on the strength 
of these court rulings, and warned 
dealers: “Don’t be misled by ru- 
mors fostered by others against 
your own interests.” 


Coyle, Anderson to Address 


Tri-State Dealer Session 


HARRISBURG, Pa.— (UTPS) — 
Prominent speakers have been 
lined up for the first Tri-state 
convention of automobile dealers 
from Pennsylvania, Delaware and 
Maryland, to be held Oct. 3-4 at 
the Traymore hotel in Atlantic 
City, it was announced last week 
by Claude S. Klugh, manager of 
the Pennsylvania Automotive Assn. 





M. E. Coyle M. O. Anderson 


An elaborate floor show is being 
arranged, featuring Hollywood, 
Broadway and radio stars. 

The opening business session will 
be called to order on Friday morn- 
ing, Oct. 3, at 10 o’clock by J. E. 
Wolfington, of Philadelphia, presi- 
dent of the PAA. 

Speakers during the morning 
session will include M. O. Ander- 











DEALERS PREPARING FOR a Yankee Network ‘‘Let’s Talk About Automobiles’ 
program in Boston are: Henry A. Schiller (Dodge-Plymouth), New London, Conn.; 
Thomas C, White (Buick-Chevrolet), Stafford Springs, Conn.; Paul W. Roper (Nash), 
Moosup, Conn.; Barney Joss (Studebaker), Pretoria, South Africa; Bill Plunkett, execu- 
tive vice-president of Massachusetts State Automobile Dealers Assn., and Paul W. 


Keyes, writer and producer of this network 


series. Joss is visiting the United States. 


Program is heard every Tuesday night from 10:30 to 10:45 p.m. over WNAC and the 


Yankee Network in New England. 


| Thomas R. Reid, vice-president 
of McCormick & Co., Baltimore, 
who will talk on “Human Rela- 
tions.” 

John H. Fassitt, president of the 
Foss-Hughes Co., Philadelphia, will 
speak during the afternoon ses- 
sion on “Incentive Pay.” 

. Other afternoon speakers will in- 
clude M. E. Coyle, executive vice- 
president of General Motors, who 
will speak on “The Detroit Pic- 
ture,” and Elmer Wheeler, of Dal- 
las, inspirational speaker. 

“Pioneering Safety Activities” 
will be the subject of a talk on Sat- 
urday morning, Oct. 4, by Prof. 
Amos E. Neyhart, director of the 
Institute of Public Safety, Penn- 
sylvania State College. 

The new Pennsylvania Sales 
Finance Act will be outlined by 
Klugh. D. Emmert Brumbaugh, 
secretary of the Pennsylvania 
Banking department, and Charles 
N. Fritz, director of the Sales 
Finance Act, Pennsylvania De- 
partment of Banking, which will 
administer the law, will be in- 
troduced at the session. 

A special program is being 
planned for the ladies, which will 
include a fashion show with spe- 
cial models furnished by Wana- 
maker. 

Mrs. J. E. Wolfington, Philadel- 
phia, and Mrs. R. C. Jones, Read- 
ing, are co-chairmen of the Ladies 
Auxiliary committee. Other com- 
mittee members are Mrs. E. H. 
Bauer, Mrs. T. P. Lowry, Mrs. A. A. 
Martin, Mrs. R. R. Sonneborn, all 
of Philadelphia, and Mrs. Guy 
Woodward, of Washington, Pa. 

R. C. Jones, of Reading, NADA 
director from Pennsylvania, is 
general chairman of the conven- 
tion committee. 

The following will serve as vice- 
chairmen: E. H. Bauer, Davis 
Buick Co., Philadelphia; C. L. Nut- 
ter, Chrysler-Pittsburgh Co.; Hugh 
Gallagher, Union Park Motor Co., 
Wilmington, Del., and Foster A. 
Talbot, Talbot Motor Co., Balti- 
more. 


Ray Ross and Walter Ross have 
changed the name of R. & T. Gar- 
age at Abbotsford, B. C., to Model 
Motors Ltd. 
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AuTomoT! VE 


WE STAND FOR: 


11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 





energy and ability, which made America and gave more of her citizens 
more ws the better things of life than ener re 2 else in the world. 


Are Priees for Autos 


Out of Line? 


A CAR being the big package it is, dealers would do well 
to keep reminding their customers that car prices 
aren’t up as high as some people think. 


Fred L. Yarrington, president of the Automobile Mer- 
chants Assn. of New York, points this issue up in a recent 
bulletin. 


Many customers, he says, are grumbling that car 
prices are out of line. Yarrington reprints a table pre- 
pared by the Guaranty Trust Co. of New York, which 
shows that the average increase of 28 percent in auto 
prices since January, 1946, actually is out of line—but 
not the way most people think. The increase is lower 
than in most other products. 


Pointing to the rise of 85 percent in wholesale corn prices, 
Yarrington emphasized that the automotive industry has 
waged a constant battle against adverse conditions in efforts 
to hold down costs to consumers. 


“The factors which have forced rate increases in automo- 
biles were beyond the control of the manufacturers,” he said. 
“They have made industrial history in doing as well as they 
have up to the present time.” 


Metals essential to the automotive industry and their 
price increases were listed as including copper, 79.83 
percent; pig iron, 32.67 percent; steel scrap, 93.75 per- 
cent; steel billets, 16.67 percent; lead, 37.77 percent: 
tin, 53.85 percent, and zinc, 27.27 percent. 


One reason the public misjudges the price relation of cars 
to other commodities is that a car is a big package, close 
to the hearts of so many millions. The increase looks big 
because the package is big. 

Still others confuse the price charged by new car dealers 
and that charged by the public itself when it gets a chance 
to peddle new cars. The public price is some $300 to $1,000 


over the dealers’ established price, and thus gives people the | 


idea that prices are out of line. 


| cost will equal any you can sub- | 
| mit for comparison. We had to | 
increase both our subscription and | 


M. Slocum 


WITH THIS ISSUE, AvTomortive 
News begins its 23rd year of serv- 
ice to America’s No. 1 industry. 
We like to think that this pubii- 
cation has become an indispensable 


OUR 22ND _ the business of 
BIRTHDAY building, selling 
and servicing mo- 

tor vehicles. So many of you have 


part and parcel of | 


| acknowledged this fact that it 


takes a good swift brickbat once 


in a while to remind us that, after | 


all, we are only human and sub- 


ject to the errors and foibles to | 


which we all are prone. 
* * * 


AS IN YOUR own business, we | 
here have had to overcome all of | 
| the problems of labor and material | 
shortages which the war brought | 


on. The increase in our production 


| advertising rates in July, 1946. Had 


we not made these necessary in- 
creases when we did, the results 
of our operation in the first half 
of 1947 would have actually shown 


| up as a loss. Like all publications, 
| Automotive News has only two 








sources of revenue—its subscrip- 


| tion receipts and its income from | 
display and classified advertising. | 


| Fortunately, all these have shown 


' great increases in gross receipts | 


but costs have kept apace and to 
make both ends meet and still lay 
something aside for the rainy days 
| has taken some ingenuity. 

+ * * 


WE ARE proudest, I think, that 
the sources of the Automotive News 
dollar are now well distributed 
among dealers and manufacturers 
in the various divisions of the in- 
dustry, as illustrated in the chart 
below, and that very few among 


Where Automotive News 
$ Comes From 





A Tires & Labeicntion i Chemified 


the literally thousands of trade or 
business publications can claim so 
high a revenue from the subscrib- 
ers themselves. They, after all, 
are our audience and re-order the 
publication year after year strictly 
on the basis of its service value 
to them. You can count on your 
one hand the number of business 
papers who have as high a per- 
centage of renewal subscriptions. 
For the first six months of 1947, 
it was 85.4 percent. For all of the 
last year, 1946, it averaged 85.3 
percent. This, mind you, in face 
of the fact that Automotive News 
offers no inducement, other than 
the publication itself, to the in- 
dividual subscriber and receives 90 
percent of its subscriptions directly 


by mail. 
* + 


* 
ADVERTISERS, too, have found 
that this kind of readership, which 
extends throughout every organiza- 
tion where our weekly is received, 
naturally produces actual inquiries 
and orders far ahead of any other 
publication they can use. Our 
Classified Want Ad department has 
become the accepted clearing house 
for all manners of desires. In the 
past three years, it has grown 
from a few scattered ads until it 
now crowds two full pages with 
a hundred or more advertisers in 
each issue. We consider it one of 
our greatest services to the indus- 
try, as hundreds of letters of ap- 


preciation in our files will attest. 
* ob * 


EDITORIALLY, MORE than a 
hundred men and women in our 
home or branch offices, or as cor- 
respondents across the nation and 
abroad, keenly watch for every 


scrap of news, both of business 
(See EDGEWISE, Page 28, Col. 5) 
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This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





He, We Give Up 


Okay, I give up. Your page one 
picture (Aug. 18) looks wonderful, 





Bubble Trouble _ 


but the “HTK” in the head has 
me floored. Would you kindly in- 
form me what it is doing there?— 
FranK THomas, Toledo. 

Eprror’s Note: We were floored, 
too, by the excessive heat, and 
couldn’t cook up a head that’d 
do justice to the photo. Thus, the 
common newspaper expression 
for stories sent to the linotype 
with the notation “HTK” (Head 


to Kum) to indicate that the 
head will come later. 
Beefs 


In addition to the fact that the 
|retail price of new cars has not 
risen as much as the cost of many 
other articles, compared with pre- 
war price tags, I have found an- 
other counterattack on beefs about 
the price of 1947 models. 


It is simply this: In comparison 





to used-car prices, the sum asked 
for new models is not at all out of 
line. When the squawk is loud and 
long, I take the customer to my 
used-car lot and show him prices 
and then return him to see the new 
jobs in the dealership. The squawk 
then falls to a faint squeak about 
how everything has gone up since 
the war.—A. B., Los Angeles. 


Must Have It 


We failed to receive our Aug. 19 
issue. 

We just can’t be without Auto- 
motive News.— VerNE Orr, Verne 
Orr Motors (Chrysler-Plymouth), 
Pasadena, Calif. 





Coming Events 


SEPTEMBER 

Sept. 1-4—Salt Lake City (Hotel Utah) 
Fall meeting of the Society of Mechan- 
ical Engineers. 

Sept. 17-9—Biloxi, Miss. (Buena Vista 
hotel). Tennessee Automotive Assn.’s 
eighth annual convention. 

Sept. 10—New Castle, N. H. (Hotel Went- 
worth-by-the-Sea). Annual convention of 


New Hampshire Automobile Dealers 
Assn. 
Sept. 12-13—Traverse City, Mich. Annua! 


meeting of Michigan Trucking Assn. 

Sept. 15-16—Egg Harbor, Wis. Annua! 
meeting of Wisconsin Trucking Assn 

Sept. 17-18—Milwaukee (Hotel Schroeder) 
SAE Tractor meeting. 

Sept. 17-26—Chicago. National Machine 
Tool Builders Exhibit and Production 
and Machine Tool Show. 

Sept. 18-19—St. Louls. Annual convention 
National Used Car Dealers Assn. 

Sept. 21-22—Myrtle Beach, 8. ©. (Hote! 
Ocean Forest). Annual meeting of South 
Carolina Automobile Dealers Assn. 

Sept. 25-26—Atlantic City. Annual conven- 
tion of New Jersey Auto Trade Assn. 
Sept. 28—Cleveland (Hotel Statler). An 
nual meeting of Automotive & Aviation 

Parts Mfrs. 
OCTOBER 

Oct. 2-4—Los Angeles (Biltmore Hote!) 
SAE Autumn Aeronautical meeting. 

Oct. 3-4—Atilantic City. Tri-State Conven 
tion (Delaware, Maryland and Pennsy!- 
vania dealers). 

Oct. 6-8—Houston, Tex. Petroleum Mechan- 
ical Engineering Conference. 


-_— 


wis asl 


| 





___ AUTOMOTIVE NEWS, SEPTEMBER 1, 1947 atl 5 


a THE STORY OF A 


~| GENUINE FORO BATTERY 


MOLZLy 





Oss 








I’m a heavy-duty champ, built to stand up under tough jobs. 

















| erg of Built to Ford specifications—they are tough, too. My case is extra- 
ud and | rugged .. . each cell block has double supports to absorb shock 
Prices ... my cell covers are moulded around 
enew | ° sas 
ean | lead inserts for greater durability. My larger plate area provides high capacity for quicker start- 
caine ing, a hotter spark. Plus ample reserve to take care of 
S. accessories. Under all operating conditions, I deliver the goods 
for Ford cars and trucks (and other makes too, of course). 
Aug. 19 | Furthermore, I’m backed up with a written warranty that sees 
aia to it that r:y owner’s satisfied. 
Verne 
nouth), | Naturally, the active material 
om in my plates is top quality. It’s 
held in place by a special grid 
nts | design. And at the bottom of 
each cell, there’s extra-generous 
Mechan: space for all sediment deposited 
done during my lifetime. That lessens the 
som."s danger of “shorts.” 
el Went- 
"Dealers 
dieiies There are six of us in the Genuine Ford Battery line—a type 
a My husky cell connectors reduce and size for almost every make of car. And we're all made 
on resistance so I can deliver a real start- to the same high standards of careful design and painstaking 
cs ing punch. My plate separators are workmanship that is so typical of all Genuine Ford Parts. 
oduction cut from choice woods, vertical grain For complete satisfaction . . . day-and-night reliability 
nvention and uniformly porous, providing low greater value . . . longer life—I’m the best answer in batteries. 
/_ (Hotel internal resistance and longer life. What’s more, my prices give you real battery savings. Look for 
— My cover and vent plugs are specially my name—one of that great family of Genuine Ford Parts, the 
— designed to be fluid-tight. ones that are made right, fit right, work right and last longer. 
Aviation 
Hotel) 
he FORD MOTOR COMPANY 
Pennsy! 
Mechan - 

















No Inflati 


Declares CCC’s 


BALTIMORE.—Installment sales 
in- 
crease sharply after federal con- 
trols go off Nov. 1, but their total 
is so small in the national picture 
that they “could not possibly play 
any large part in producing infla- 
tion,” A. E. Duncan, chairman of 
told 


of cars and appliances will 


Commercial Credit Corp., 
stockholders last week. 


The analysis made for Duncan 
was based on figures and percent- 


Akers Foresees 
Need to Triple 
Sales Staffs 


SEATTLE.—Winding up his an 


nual West Coast trip, F. H. Akers, 
vice-president and director of sales 


on Danger? 


Car Time Sales Too Small in Overall Picture, 


Chairman Duncan 


dated July 21, 1947. 


credit outstanding. 


In 1941, the table shows, Amer- 
icans had $92,000,000,000 to spend 
and were granted credit of $9,- 
895,000,000, or 10.75 percent of 
their total incomes. Of this, au- 
tomobile time purchases out- 
standing amounted to $1,942,000,- 
000, or 2.11 percent of the com- 


f D : .| bined spendable incomes, while 
Se aseeg idee other installment outstanding 
at a big Northwest time purchases amounted to $1, 


est 
in history. 





salesman, he said. 





F. H. Akers 


takes over the new car. 


“The salesman of the future,” 
he said, “will find the actual sale 
as only the first step in his con- 
tinuous job of service and re- 
selling. The salesman will have 
to relearn, too, for selling now 
seems a lost art. 


“The average dealership will have 
to increase his new-car sales staff 
approximately threefold when pro- 
duction levels off to just a little 
more than to meet the demand. 
Such a production-sales ratio is 
most beneficial, for then competi- 
tion can have full swing,” Akers 


declared. 


He pointed out that Dodge's 
importance of 
the West, and the expanding mar- 
ket in this area, is evidenced by 
in San 


recognition of the 


the opening of a plant 
Leandro, Calif. 

Recent figures on population 
growth in the three coast states, 
California, Oregon and Wash- 
ington, all showed an amazing 
gain, indicative of market ex- 
pansion, he said. It was pointed 
out by S. L. Savidge, Dodge dis- 
tributor, that Seattle’s metropol- 
itan population increased from 
around 400,000 seven years ago to 
over 600,000 at this time. 

Dodge dealers from Washington, 
Idaho and Oregon attended the 
meeting. 





Part of Discount Cut 


Restored K-F Dealers 


BOSTON.—As a result of the 
recent $99 retail price increase 
on Kaisers, $50 of the boost was 
allowed K-F dealers, it is re- 
‘sported here by K-F dealers. 


The discount had been cut 
$100 on June 16. 





luncheon meeting 
here to gird for 
the buyers’ mar- 
ket and the great- 
competition 


A new type of 


will come into the 
picture, one who 
will not consider 
the sale closed when the owner 


802,000,000, or 1.95 percent of the 
incomés. 


During 1947, it is 


percent. 


“To be on the same basis with 
the Dec. 31, 1941, figure,” Duncan 
installment 
sale credit outstanding on May 31, 
1947, would have to be $3,578,000,- 
000, or a further increase of $2,- 


reports, “automobile 


768,000,000. 


“There has been an increase in 
outstandings as of Dec. 31, 1941, in 
including Fed- 


installment loans, 
eral Housing Administration loans 


to $2,824,000,000 on May 31, 1947; 
in single payment loans (non-in- 
stallment consumer loans of banks, 
etc.) from $1,601,000,000 to $2,203,- 
000,000 on May 31, 1947; in charge 
accounts from $1,764,000,000 to $2,- 
840,000,000 on May 31, 1947; and in 
service credit from $610,000,000 to 
$874,000,000 on May 31, 1947. 

Charge accounts are largely 
current transactions which are 
almost on a cash basis and prob- 
ably should not be included in 
total consumer credit outstand- 
ing. 


Tucker Appoints 


Dulian in East 


CHICAGO.—M. W. Dulian has 
been appointed Eastern sales man- 
ager for the Tucker Corp. and will 
open offices in 
New York City 
shortly, Fred 
Rockelman, vice- 
president and di- 
rector of sales, 

announced last 
week. 

In accepting the 


lian concludes 
nine years of ser- 





| 
| 
| 





M. W. Dulian 
where he was 


(sales — manager at Albany. 








THE 2,000TH DE SOTO dealer joins the 
sored by Chrysler. Left to right, Paul Herpolsheimer, De Soto Detroit regional manager; 
Jim Robbins, of Jim Robbins Co., Ferndale, Mich., and James L. Wichert, De Soto 
Detroit district manager. The monthly service training program has had wide accept- 


ance umong De Soto dealers and an almost 


Master Technician Service conference spon- 


100 percent response is predicted, 








ages obtained from U. S. Depart- 
ment of Commerce, the Division of 
Research and Statistics, Board of 
Governors of the Federal Reserve 
Board and the Midyear Economic 
Report of the President, the latter 


It gives the total national dis- 
posable personal income (the to- 
tal of individual incomes after the 
payment of taxes) from the years 
1929 to the end of May, 1947, and 
breaks down the different types of 


estimated, 
Americans wiil have spendable in- 
comes of $169,600,000,000. As of 
May, 1947, there were $10,664,000,000 
in consumer credit outstanding. 
Against this there were in total 
installment credit, only $4,747,000,- 
000; of this automobile installments 
made up only $810,000,000, or .47 


for repairs, etc., from $2,176,000,000 


appointment, Du- | 





AUTOMOTIVE NEWS, SEPTEMBER 1, 1947 


Studebaker, Ford Complete 
Round of Price Hikes 


(Continued from Page 1) 


THE QUEEN of the Annapolis Valley. 


Nova Scotia, Gladys Miller, of Granville 
Ferry, is shown being driven through a 
Nova Scotia orchard in a new Hudson 
Commodore Eight convertible, one of six 
used during the recent Kentville (N. 8.) 
Apple Blossom festival. ©. R. Gall, gen- 
eral sales manager for Hudson Motors of 
Canada, was one of the judges appointed 
to select the queen. 


Mich. Suspends 
U. C. Dealer’s 


License in Test 


LANSING, Mich.—A new car 
does not become a used car merely 
because of a transfer of title, Sec- 
retary of State Fred M. Alger ruled 
last week in suspending for 90 
days the used-car license of Hugh 
D. Salway, Jonesville (Mich.) used- 
car dealer. 

Diverse opinions as to what con- 
stitutes a used car were brought 
out during the proceedings, with 
counsel for the defense maintain- 
ing that the state of Michigan has 
never definitely defined a used car. 

In his decision, Alger said that 
“what constitutes the use which 
renders a car second-hand is a 
question of fact, determinable ac- 
cording to, the particular use and 
condition from use of the auto- 
mobile.” 

It was agreed by the Secretary 
of State and by the Attorney Gen- 
eral of the state that a new car 
remains a new car until it gets 
the use for which it was originally 
intended. Therefore, a mere trans- 
fer of title does not make it a 
used car. 


On this basis, Alger ruled that}: 


Salway is guilty of advertising and 
selling new cars in violation of his 
license which does not entitle him 
to sell new cars. 

Alger interpreted all cars adver- 
tised and sold by Salway as new 
cars. In suspending the dealer, 
Alger advanced Sept. 15 as the date 
of suspension. It was intimated, 
however, that if the State Supreme 
Court ruling on Alger’s decision 
is unfavorable to Salway, the sus- 
pension period will be reduced or | 
else the suspension will be sus- 
pended indefinitely. 

The case now awaits appeal to 
the State Supreme Court, the out- 
come of which will determine the 
state’s action against a remaining 


, é |} 10 used-car dealers originally in- 
vice with Buick, | 


dicted. 


Obituaries 


Rites Held for Charles Bilz, 


Pioneer Denver Dealer 

DENVER.—Funeral services for 
Charles Bilz, pioneer automobile 
dealer here, were held Aug. 25. Mr. 
Bilz, who was 69, died after an 
illness of eight months. 

Mr. Bilz was one of the first men 
in Denver to have an automobile 
agency. He first began to handle 
the old Franklin car in 1903, and 
later sold Packard and Buick auto- 
mobiles. 


Dealer Nash Killed 


In Plane Crash 

RALEIGH, N. C.—Rowland B. 
Nash, local automobile dealer, and 
a business friend, Jack McGee, of 
Grosse Ille, Mich., were killed Aug. 
22 when Nash’s private airplane 
crashed six miles south of Lum- 
berton, N. C., during a thunder- 
storm. Nash had been a pilot for 
more than a year. 
















wagon. 

Mercury hikes ranged from $86 
to $93 on regular models, but 
convertible and station wagon 
prices went up $226. 


to $200. 


ber, 1946. 


E 


* * * 


creases, Ford officials claimed, 


on the market. 
In the body styles currently in 
production, Ford does have an edge 
of $2 on Chevrolet with its six- 
cylinder standard 2-door sedan and 
three-passenger coupe models. But 
Ford’s six-cylinder standard 4-door 
sedan and deluxe three-passenger 
coupe, which also list lower than 
Chevrolet, are not currently in pro- 
duction. 

However, Chevrolet still ap- 
pears to have the lowest factory 
list price line of the “Big Three” 
in most body styles. 

Chevrolet lists lower prices on its 
deluxe 4-door and 2-door sedans, 
on its deluxe four-passenger coupe, 
and on its station wagons than 
those for comparative Ford six- 
cylinder models. Chevrolet prices, 
generally, average nearly $100 less 
than those on the Ford eight-cylin- 
der line. 

Plymouth has the lowest price 
model in only one style—its station 
wagon. 

. * + 

T THE time 1941 models were 

introduced in the fall of 1940, 
the comparative factory list prices 
on standard 4-door sedans were 
$748 for the Chevrolet, $753 for the 
Ford “6” and $774 for the Plym- 
outh. Prices on 1942 models for the 
same body styles were $840, $850 
and $889, respectively. 

The latest factory list price com- 
parison of the Ford, Chevrolet and 
Plymouth car lines follows: 


Chev- Plym- 
Standard rolet Fordé Ford8 outh 
4-dr. sed. ....§1,190 1$1,188 4$1,260 $1,214 
2-dr. sed. .... 1,135 1,133 1,205 1.164 
es I, co SRD. | emhinic” — —. sepnonede 1,189 
3-pass. cpe. 1,080 1,078 1,150 1,139 

Deluxe 

4-dr. sed. ... 1,255 1,285 1,350 1,289 
2-dr. sed. ... 1,200 1,225 1,295 1,239 
3-pass. cpe... 1,195 1,170 11,345 1,209 
4-pass. cpe... 1,225 1,245 1,320 1,264 
Conv. G6. . 2,0) | cceme 1,635 1,565 
Station wag. 1,775 1,780 1,855 1,669 


tNot in production. 
* * om 
HENRY FORD II explained that 
the increases were dictated by 
the “simple necessity of keeping 
Ford on a sound economical basis.” 
He said that, at the time the 
company reduced prices last Jan- 
uary, it was hoped that such ac- 
tion would have the effect of ar- 
resting a trend toward higher 
prices in almost every other part 
of the nation’s economy. 

“We were convinced then, as we 
are now,” Ford said, “that the eco- 
nomic future of the country lay in 
the production of more and better 
things at lower, rather than higher 
costs and prices.” 

“But like any other company,” he 
declared, “we need a profit to in- 
sure our continuation as a sound 
unit in the national economy. 

* He * 

ORD said that since Jan. 15 the 

company had absorbed all extra 
costs, and that even the new price 
increases would fail to cover the 
amount of increased costs for 1947. 

He promised that the company 
would continue to try to absorb 
these costs as far as possible. 


Following are the latest in- 
creases by models: 
FORD 
New List In- 
Price crease 
Deluxe 6 
ID ss ctsiicesatconedans $1,078 $62 
CN ecient cioct di avaceaskes 1,133 63 
Fordor (Not in 
ND vikiali. a ccisscs 1,188 34 
Deluxe 8 
SO akiecichaarievesctan 1,150 64 
PN aisle 1,205 85 
Fordor (Not in 
NE) enisccs 1,260 56 


Super Deluxe 6 





creases were from $199 on the con- 
vertible to $229 on the station 


Lincoln increases spanned $148 


There had been no increase in 
prices on Lincoln or Mercury cars, 
except for an advance on the Mer- 
cury station wagon, since Septem- 


VEN with the new price in- 


the company would still offer the 
lowest priced six-cylinder 2-door 
sedan and three-passenger coupe 


Coupe (Not in 
























































pA ee 











ED - Skteseensiecn 1,170 45 
Iv veecvtaners scotbatesci 1,225 90 
TEs \ciithatiewnsevvsmeseme 1,285 90 } 
Sedan Coupe ........... 1,245 65 
Station Wagon 1,780 201 

Super Deluxe 8 
Coupe (Not in 

EE ° cccveessystrsnscvens 1,245 70 
Tudor 1,295 75 
Fordor. ...................... 1,360 71 
Sedan Coupe ............ 1,320 67 : 
Convertible .............. 1,635 199 ' 
Sportsman ................ 1,855 225 t 
Station Wagon ...... 2,150 229 : 

MERCURY a 
New List In- ee 
Price crease ee y 
2-Door Sedan (Not in ho 
MII | Giddecomesussciotesians $1,490 $86 
ee 1,540 91 
Town Sedan ................. 1,555 93 
Convertible Coupe .... 1,880 226 
Station Wagon............ 2,075 226 
LINCOLN 
New List In- 
Price crease 
Town Sedan ................ $2,390 $150 
Town Sedan.—Custom 
BD ices sctcen tircsveres 2,550 168 
Club Coupe .................. 2,370 148 
Club Coupe—Custom 
I iiaitsisiciceesesss 2,530 166 
Convertible Coupe .... 2,950 191 nee 
Continental Coupe .... 4,380 200 5 
Continental Cabriolet 4,460 200 ie 
FORD TRUCKS ; 
Increases 
(Both 6 and 
8-Cylinder Trucks) 
Sedan Delivery 114” .............0. $70 
% Ton 114” 
RI Sewshcaschaies svdeversncseesetceoeseevociuees 45 
RE id sass chowne™heseveusssbeanbueseate 30 
PPUTEUIDD nnsivecncecse ce csaccsssccosersscessesvecossces 30 
Chassis with Cab ...............:08 25 
Chassis with W/S ...........::::0::00 20 
Chassis with Cow] ................066 20 
1 Ton 122” 
CN a i i cennhassgndsieniigeannenin 23 
I oad ace ven cahicnsenbeoaitcwors!*a6 28 
FEXPTeSS ....cececssessecsesseescnssseseneessesesenes 28 
Chassis with Cab ...........:..:::00 28 
Chassis with W/S ...........::-0 23 
Chassis with Cow] ...............008 23 
Conventional 114 Ton 134” 
INI te 2 TL sccneuapacdevovennveetee 55 ¢$ 
Chassis with Cab ...............-:068 55 
Chassis with W/S ............:.::08 50 
Chassis with Cow] ............08 50 
Dump Chassis with Cab .......... 55 
Dump Chassis with W/S ...... 50 
Dump Chassis with Cow] .......... 50 
Conventional 114 Ton 158” 
ee pes dob veviaperobass 58 
Chassis with Cab .............::::::08 50 
Chassis with W/S ........:::::c:e 45 
Chassis with Cow] ...............60: 45 
COE 1% Ton 
101” Chassis with Cab ................ 61 
134” Chassis with Cab ................. 56 
158” Chassis with Cab ................ 61 
Conventional 2 Ton 134 
ae ca scsaoteiaeet ee 
Chassis with Cab ...............0..... 98 
Chassis with W/S ...............0+ 88 
Chassis with Cow] .................:0++ 88 
Dump Chassis with Cab ............ 93 
Dump Chassis with W/S .......... 88 
Dump Chassis with Cow ........ 88 
Conventional 2 Ton 158” 
oe Risener ante sec0-s02 97 
Chassis with Cab .................:20 88 
Chassis with W/S ...................-. 88 
Chassis with Cow] ............ . 83 
2 Ton COE 
101” Chassis with Cab scene 
134” Chassis with Cab ..... .. 92 
158” Chassis with Cab ..... 97 
School Bus Chassis 
158” Chassis with Cow! ........... 16 ¢ 
194” Chassis with Cow] .. 31 
STUDEBAKER . 
New List In- 
Price crease 
Champion Deluxe #. 
4-Door Sedan ...$1,367 $85 
2-Door Sedan .......... 1,347 85 
Sport Coupe ............. 1,372 85 
Business Coupe ...... 1,282 85 
Champion Reg. Deluxe 
4-Door Sedan ........... 1,447 85 
2-Door Sedan ........... 1,417 85 
Sport Coupe ............ 1,442 85 
Business Coupe ...... 1,352 85 
Convertible .............. 1,780 85 
Commander Deluxe 
4-Door Sedan ........... 1,642 98 
2-Door Sedan ......... 1,612 98 
Sport ‘Coupe ............. 1,637 98 
Business Coupe ...... 1,547 98 
Commander Reg. Deluxe 
4-Door Sedan ........... 1,757 98 
2-Door Sedan ........... 1,727 98 
Sport Coupe ............. 1,752 98 
Business Coupe ...... 1,662 98 
Convertible ..... 2,093 5 
Land Cruiser ..... 1,910 115 








SAASSAG 


226 


In- 
crease 
$150 


168 
148 


166 
191 
200 
200 


creases 
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der Trucks) 
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Al tana ys Drive Carefully 


To have a truly good automobile franchise you must start, first 
of all, with a good car. 

In that respect, the Pontiac dealer is in a position second to 
none. The all-around satisfaction of Pontiac owners is proof 
that the Pontiac dealer offers A Finer Product. 


Because Pontiac is available in two body series, two wheelbases 
and with two smooth, powerful engines, the Pontiac dealer 
prospers from the additional sales that come from A Wider 
Market. And for additional appeal there’s a smart, new convert- 


and that means a Good Franchise! 


ible and one of the most popular station wagons in the industry. 


Then, too, Pontiac owners are Loyal Owners. These owners, 
who buy Pontiac again and again, are a priceless asset for the 
Pontiac dealer. 

Add to all this Pontiac's successful record of Far-Sighted Factory 
Co-operation—a policy which has proved itself in the past and 
promises even more in the future—and you have the four big 
reasons why the Pontiac franchise is so widely known as the 
Profitable franchise. 


~@) PONTIAC *~. 
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Oil F irm Probe Started 


N.Y. School Bus Law 


Only Those Used in Part-Time Service Required 
To Carry Flashing Signals 


ALBANY, N. Y.—New York 
state’s new law requiring school 
buses to bear flashing red signals, 
front and rear, effective next Jan. 
1, includes only buses used in 
part-time school service, according 
to State Motor Vehicles Commis- 
sioner Clifford J. Fletcher. 


He said the law covers all buses 


Campaign 
— Page 1) 
shops,” Power emphasized. “It’s 
really a public relations job look- 
ing to when new car and truck 
sales become tough again.” 

Power pointed out that Chevrolet 
service shops are operating at an 
all-time high, with parts sales also 
setting a record. “But it’s those 
68 ‘orphan’ car owners that we’re 
really after who will be new-car 
prospects again,” he declared. 


Others are profiting from AN Want Ads, 
why not you? See inside back cover. 


with a seating capacity of more 
than seven “used exclusively to 
transport pupils and teachers.” The 
lights would be operated when the 
bus halted to handle passengers. 
Commissioner Fletcher said that 
State Atty. Gen. Nathaniel Gold- 
stein had ruled that the require- | 


ment applied to buses used part- | 7 
time in school transportation and | 


otherwise in franchise or charter 
operation. 

The lights, Fletcher explained, 
would facilitate compliance by | 
drivers of other vehicles with the | 
law requiring all cars to halt when 
a school bus stops. The buses may 
not be passed by cars going in 
either direction when they are re- 
ceiving or discharging passengers. 


Williford-Boles 


Williford - Boles Motors, Inc., 
Dunn, N. C., has been organized 
with capital stock of $50,000 to en- 
gage in the automobile business. 
Principals are W. B. Boles, Hughes 
Williford and J. W. Thornton. 


AUIO-UTE 


‘Glectrical systems 


@ It is the proved performance of 


A 


ite electrical systems on the highways 


ich has made Auto-Lite the world’s 
gest independent manufacturer of 
tomotive electrical equipment. The 
to-Lite reputation for quality and reli- 
bility for more than 36 years has made 
to-Lite products original factory equip- 
ent on many of America’s finest 
, trucks and tractors .. . Money 
cannot buy better electrical systems. 
THE ELECTRIC AUTO-LITE COMPANY 


, Ontario 


SPARK PLUGS 


Tune in the 


Auvto-Lite 


Toledo 1, Ohio 


BATTERIES . 


Radio Show starring 


ee | 


Dick 


Chrysler Names 
Neely in Wash. 


DETROIT.—-Stewart W. Munroe, 
general sales manager of Chrysler 
division, last week announced ap- 
pointment of 
Charles B. Neely 
as regional man- 
ager in the 
Washington re- 
gion, succeeding 
the late F. L. 
Dickerson, who 
was the victim 
of a heart attack 
Aug. 12. Neely 
has served as 
district manager 
there since Feb. 
1, 1946. 


Neely is a native of Alabama and 
a graduate of the University of 
Alabama, class of 1930. His first 
business experience was with Com- 
mercial Credit Co. as district rep- 
resentative in New York. He joined 
Chrysler as a member of the sales 
department of Plymouth in 1940 
and was assigned to the New York 
territory. 


C. B.. Neely 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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By Department of Justice 


(Continued from Page 2) 


fixing of prices and other illegal 
practices. 

Atty. Gen. Tom C. Clark stated: 

“The indictments allege that the 
corporate defendants manufacture 
and sell approximately 96 percent 
of the nation’s replacement brake 
linings and clutch facings. Defend- 
ants’ sales approximate $45 million 
annually, and their pricing prac- 
tices especially affect federal and 
state governments and municipali- 
ties, and other operators of large 
fleets of automotive equipment. 
These cases are in liné with the 
regular program of the Department 
of Justice to attack illegal price 
fixing.” 


It is pointed out that the pres- 
ent continuance in service of old 
automotive equipment makes re- 
placement friction materials an 
essential to safety on the high- 
ways. It is also noted that the 
defendants through alleged man- 
ipulated price and discount lists 
caused the materials to be sold 
abroad at prices cheaper than 


SAE 


WIRE & CABLE 


on CBS. 


those demanded in the United 
States, though the articles were 
manufactured here. 

John F. Sonnett, assistant attor- 
ney general in charge of the Anti- 
trust division, pointed out that the 
annual sales value of replacement 
brake linings is five times that of 
original equipment. 

Corporations named in the indict- 
ments are Brake Lining Mfrs. 
Assn., American Brake Shoe, As- 
bestos Mfg., Bendix Aviation, Fibre 
& Metal Products, Firestone Tire 
& Rubber, Firestone Tire & Rub- 
ber Export, Gatke Corp., General 
Motors, Grizzly Mfg., Johns-Man- 
ville, Johns-Manville International, 
Lasco Brake Products Corp., Ltd., 
L. J. Miley Co., Pharis Tire & Rub- 
ber, Raybestos-Manhattan, Russell 
Mfg., Scandinavia Belting, South- 
ern Fraction Materials, Thermoid, 
World Bestos. 

Individual defendants are T. E. 
Allen, Thermoid; B. Asper, Johns- 
Manville International; P. F. 
Baillet, Gatke; H. C. Berkely, Gen- 
eral Motors; E. G. Berngen, Gatke; 
J. A. Blake, Fibre & Metals Prod- 
ucts; J. G. Brown, Grizzly; S. F. 
Brown, American Brake Shoe; H. 
C. Butterworth, Russell Mfg.; A. L. 
Campbell, Thermoid; L. M. Cassidy, 
Johns-Manville; O. H. Cilley, Ray- 
bestos-Manhattan; E. S. Crosby, 
Johns-Manville International; H. A. 
Davis, Thermoid; Robert B. Davis, 
Raybestos-Manhattan; J. S. Doyle, 
Johns-Manville; William H. Dunn, 
Raybestos-Manhattan; H. G. Far- 
well, Raybestos-Manhattan; T. L. 
Gatke, Gatke; J. R. Glazebrook, 
Johns - Manville; H. Groendyke, 
Raybestos-Manhattan; F. C. Hep- 
burn, Firestone Tire & Rubber; J. 
R. Howie, Russell; C. M. Jorgen- 
sen, Lasco Brake Products; R. E. 
Keane, Russell; Fred J. Kelly, 
American Brake Shoe; L. G. Kers- 
gard, World Bestos; Norman Leeds 
jr.. Raybestos-Manhattan; E. W. 
Lenz, Grizzly; Furber Marshall, 
Pharis Tire & Rubber; K. W. Nash- 
olds, Bendix Aviation; W. Rahbeck, 
Firestone Tire & Rubber; G. M. 
Righter, Raybestos-Manhattan; G: 
E. Ritter, Pharis Tire & Rubber; 
J. D. Roach, Raybestos-Manhattan; 
A. J. Roemer, Bendix Aviation; J. 
F. D. Rohrbach, Raybestos-Man- 
hattan; C. W. Sachs, Raybestos- 
Manhattan; H. T. Scheckler, Ther- 
moid; Fred E. Schluter, Thermoid; 
Harry Seith, American Brake Shoe; 
F. W. Shelton, Grizzly; C. Q. Smith, 
American Brake Shoe; J. B. Spen- 
cer, American Brake Shoe; Donald 
H. Spicer, World Bestos; V. A. 
Spina, Scandinavia Belting; L. S. 
Sullivan, Russell; S. J. Synnott, 
Raybestos - Manhattan; Howard 
Snow, Southern Friction Materials; 
M. Steder, L. J. Miley; L. W. Tuttle, 
Asbestos Mfg.; G. M. Williams, 
Russell; L. E. Wilson, Asbestos 


Mfg. 


Shearer Starts 
Prison Term 
Pending Appeal 


| ST. LOUIS. — Franklin Wells 
| Shearer, wealthy Maplewood (Mo.) 
dealer, convicted of income tax 
| evasion, gave up his fight last week 
to get out of jail pending an ap- 
|peal and asked to begin serving 
his two-year prison term at once. 

This action followed denial by 
United States Supreme Justice 
Wiley B. Rutledge, at his summer 
home at Ogunquit, Me., of Shearer’s 
application for bail pending the ap- 
peal. Arguments were heard by 
Justice Rutledge Aug. 18 and the 
decision was handed down the day 
before Shearer elected to begin ser- 
ving his sentence which also car- 
ries with it a $10,000 fine. 

Justice Rutledge’s action was the 
third loss suffered by Shearer to 
obtain release on bond. He pre- 
viously had been denied by United 
States District Judge George H. 
Moore, who sentenced him on a 
plea of guilty which Shearer sought 
to withdraw, and Judge John B. 
Sanborn of the United States Cir- 
cuit Court of Appeals. 





‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 
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more ears:-more trueks 
more tractors 





owned by 
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readers 


-according to 
special census study 


Yes, a recent study by the U.S. Census proves that Capper’s Farmer 
subscribers are far above average in the ownership of cars, trucks, 
and tractors. 


HERE ARE THE ACTUAL CENSUS FIGURES 


Automobiles Trucks Tractors 
per 1000 Farms per 1000 Farms per 1000 Farms 


Capper’s Farmer 
Subscribers ...... 1,226 354 902 


National Average... 709 254 413 


Over 1,300,000 farm families subscribe to Capper’s Farmer. Their 
buying habits are strongly influenced by what they see on its pages. 
Let them see your product—put your ads in Capper’s Farmer! 
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) The Magazine 


Farm People Believe in... 


Fe cute le 


TOPEKA, KANSAS 
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AUTOMOTIVE WASHINGTON 
Recession ‘Not Visible’, 


BLS Official Says 


By William Ullman 
Washington Correspondent 
FROM COMMISSIONER EWAN CLAGUE of the Bureau 
of Labor Statistics came the cheering opinion last week that 
there would be no business downturn during the current 
year. If there’s a recession coming, it’s not visible from his 
desk, Clague declared. Pointing to a continuance of employ- 


ment at its all-time high, the>-— oy For the 


BLS chief said he foresees no 
weaknesses in the economic 
situation that might cause a gen- 
eral setback. 

“Nothing looks startling to me,” 
the commissioner told a news con- 
ference. “It is true that prices 
have kept up, but there is nothing 
special in the price picture that 
indicates the roof is going off.” 
Construction and farm employment 
promise to keep the total employ- 





pur- 
pose of their July 
report, showing 
42,137,000 in non- 
agricultural pur- 
suits, BLS statis- 
ticians searched 
out the industries 
in which there 
has been a drop 
in employment. 
These were ma- 
chine tools, fur- 
niture, radio and 





ment figure high during the fall, he| phonographs, tires and tubes, and 


said. 





aluminum, which at their various 
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all-time peaks employed a total of 
only 600,000. 

Employment in the machine-tool 
industry was 95,000 compared with 
its high of 113,000 in October, 1946. 
Furniture manufacturing engaged 
233,000 against a top of 235,000 last 
February. Radio and phonographs 
employed 78,000, compared with 93,- 
000 last December. 


Otherwise, the signs were 
bright. According to Clague, ap- 
proximately 2,000,000 non-agricul- 
tural workers—or 5 out of every 
100—were currently engaged di- 
rectly or indirectly in producing 
goods and services for export. In 
1939, three out of every 100 non- 
farm workers were working for 
the export market. 

Clague said that even though 
exports might decline in coming 
months, it would not throw out of 
work a proportionate number of 
people. Many of those now en- 
gaged in preparing goods for ex- 
port would find their services 
needed for the domestic trade, he 
predicted. 


Housing Boom 


Cited by Clague 


THE NATION, he said, was ex- 
periencing its biggest summer 
housing boom this year, with 80,000 








THE NEW HOME of Clinton O. Harris 
shown at left, houses the paint, trim and body repair 
was added to the remodeled salesroom at the right. The mechanical 
shop is equipped with two twin-post car hoists, two wheel aligning machines, new mer- 
other 


chandisers, and 
addition is reserved for used car display. 
of the building. 


dwelling units under way. Employ- 
ment in the construction field to- 
taled 1,800,000. 

Despite material shortages, vaca- 
tions and normal seasonal declines, 
mid-July non-farm employment 
was only 200,000 less than mid- 
June. 

Increases in construction, trans- 
portation and public utilities were 
offset by downward movements in 
manufacturing, mining and gov- 
ernment employment. All of the 
durable goods industry groups re- 
duced employment except logging 
and lumber activities, which show- 
ed a further small increase. 





The employment figures included 





IT’S RUMORED THAT 


A new precision way to check bearing clearance saves up to 


two-thirds labor time. 


That’s exactly right! It’s done with Plastigage, a new Perfect 
Circle development that makes it easy to check bearing 
clearance on every ring job. Good news, too—Plastigage will 


be very inexpensive. Look for it soon! 


It’S RUMORED THAT 


both 


True. The Twin Coach Company of Kent, Ohio, is now build- 
ing a bus which pivots in the middle and is steered at both 
ends. Power is transmitted through a set of dual wheels in 
the middle of the coach. A pilot model was successfully dem- 
onstrated in Buffalo, New York, Cleveland and Detroit and 


A leading bus manufacturer is building a bus that steers from 


is now on demonstration in other important cities. 


Contributed by James Boothroy, Jr., Buffalo, N. Y. 


If’S RUMORED THAT 


. At 20 miles per hour it takes longer to get your foot on the brake 


than it does to stop the car! 


True. Reaction time for the average driver is such that the 
car goes 22 feet from the time he decides to stop until he gets 
his foot on the brake. It travels 21 feet after the brake is on. 
Incidentally, two drinks and the average driver takes twice 
as long to start to stop—and a lot can happen in that time! 


IT’S RUMORED THAT 


Perfect Circles are guaranteed to stop oil pumping in badly worn 


engines and cases of extreme cylinder taper! 


Right! There is a Custom Made set of PC rings which is the 
right combination to take care of any condition in any cylin- 
der that can be cured by piston rings. No wonder more and 
more Doctors of Motors are depending on Perfect Circles to 
stop oil pumping in badly worn engines—in cases of extreme 


cylinder taper. 
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Perfect Circle Corporation, makers of Perfect Circle Custom Made Piston Ring Sets, will pay fifty dollars 
($50) for each rumor, fact or fiction, accepted for this page. Send your rumor to Rumor Page, Perfect Circle, 
Hagerstown 5, Indiana. All contributions become our property and cannot be returned or acknowledged. 























(Oldsmobile), Whittier, Calif. The addition, 
it. Harmon 


modern equipment. The hard-surfaced area in front of the new 


Customer parking is provided in the rear 


all paid vacations, of which there 
were more than 3,500,000—a record 
—during early July. 

Meanwhile, the Department of 
Commerce reported that business 
activity in July maintained the 
high level of previous months, 
but that industrial production 
continued to drift downward. 
The department’s monthly sur- 
vey of current business showed re- 
tail sales at the high June level. 
personal income at a record-high 
rate, and employment over 60 mil- 

lion for the second successive 
month. 


Factory production, on the other 
hand, was lower, particularly in 
the automobile, steel and textile 
industries. For the last four months 
of this year, the report predicted, 
business can expect a boost—after 
Sept. 2, that is, when veterans will 


|be permitted to redeem terminal 


leave bonds. 
* - * 


Administration Price Probe 


Covers Wide Latitude 


THE ADMINISTRATION'S 
promised probe of prices and in- 
dustry trade practices is now under 
way, with the president’s council 
of economic advisers as interme- 
diary. 

Already there has been active 
collaboration on the part of the 
Department of Justice, Federal 
Trade Commission and the Securi- 
ties and Exchange Commission. In 
September the campaign will be 
supplemented when the joint con- 
gressional economic committee 
opens a series of nationwide hear- 
ings on prices and other economic 
conditions. 

Democratic members of the 
congressional committee, led by 
Sen. O’Mahoney, of Wyoming, 
will use the hearings to investi- 
gate (1) what he termed “the 
issue of administered prices ver- 
sus free market prices” and (2) 
the relationship between manu- 
facturers, wholesalers and _ re- 
tailers. “Administered” prices 
were defined as prices fixed by 
industry rather than by supply 
and demand. 

It is understood that the eco- 
nomic committee will split up into 
three subcommittees for the recess 
price probe and will begin its hear- 
ings about Sept. 15, probably in 
Providence, R. I., or Boston. About 
a week later another subcommittee 
will get to work in the Middle West 


|}and early in October the third 


group will open hearings on the 
Pacific Coast. 


Fixed Debt Retirement Sum 


Advocated by Republicans 


IN HIS RECENT mid-year re- 
view of the Federal budget, the 
president gave no hope of tax re- 
duction before 1949, if then. He 
did, however, lay great stress on 
the advantage of having a huge 
surplus to meet demands for Euro- 
pean aid and to pay off part of 
the public debt. 

Meanwhile, advocates of tax re- 
duction among the Republicans say 
that there should be a fixed min- 
imum sum for debt retirement to 
be paid each year. The Senate Re- 
publicans at the last session set 
$2,600,000,000 as the proper figure 
for debt retirement per annum. 
Either this figure or another, they 
insist, should be adopted. 

One of the matters yet to be 
determined is whether the bill now 
being framed by the House Ways 
and Means Committee to revamp 
the entire tax structure is also to 
include tax reduction provisions. 


Dahl Buys Interest 
Ray Dahl has purchased an in- 
terest in Lakeview Motors (Ford). 
Buffalo, Minn., in partnership with 
John Danielson of Buffalo. 
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What Alice wants most What Frisco wants most 
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What Slim wants most 


is curves... is a square meal... is company... 





wants most 
is quiet... 





No matter what you want, whether yeu get it depends on your ap- 
proach to those who can help you get it. 

In a market for motor cars and home appliances as vast as Chicago, 
you get what you want with greatest economy and effectiveness when 
you build your promotion around the medium which delivers the largest, 
most responsive audience—the Tribune. 

Every day of the week, the Tribune gets the attention of the people 
who account for the bulk of the sales made in automotive and home 
appliance outlets in Chicago and suburbs. 

In addition, the Tribune's huge following of readers in cities and 
towns adjacent to Chicago gives your promotion regional effectiveness 
which builds sales and wins dealer support thruout the central states. 

Thru the Tribune, your promotion gets from 510,000 to 670,000 
more total circulation on week-days than other Chicago daily news- 
papers can give it. On Sundays, you get from 375,000 to 1,075,000 
more total circulation than other Chicago Sunday newspapers deliver. 

To get more of what you want today—and to build solidly for the 
future—build your Chicago program around the newspaper more 
people read and want—the Tribune. Rates per line per 100,000 cir- 
culation are among America’s lowest. 


What Miss Smith 


Je f, 
e? 
f your field? 


Larger percentog® ©" o WHAT? 


What do you 
want most, 
Mr. Advertiser? 


You get more of what you want in Chicago 
when you build your promotion around the 


Chicago Tribune 





More new passenger cars were sold in Cook County (Chicago) in pre- 

war years than in any other county in America. In this top market, the 

Tribune is the one newspaper that delivers the equivalent of majority 
coverage of all the families. 


June average net paid total circulation: Daily, Over 1,035,000 — Sunday, Over 1,500,000 


Chicago Tribune representatives: A. W. Dreier, 810 Tribune Tower, Chicago 11—E. P. Struhsucker, 220 E. 42nd St., New York City 17 
Fitzpatrick and Chamberlin, 155 Montgomery St., San Francisco 4—W. E. Bates, Penobscot Bidg., Detroit 26 


MEMBER: AMERICAN NEWSPAPER ADVERTISING NETWORK, INC., FIRST THREE MARKETS GROUP, AND METROPOLITAN SUNDAY NEWSPAPERS, INC, 













































By J. B. Van Tassel 

T= proportion of customer re- 

pair labor work being sent to 
outside repair shops by dealer ser- 
vice departments shows an increase 
of 40 percent in the first six months 
of 1947 over the last six months 
of 1946, according to an analysis 
made by this writer. These dealer 
statements show that the propor- 
tion of customer repair labor sent 
to outside shops averaged 6.71 per- 
cent of customer labor sales vol- 
ume performed in the shop in the 
last six months of 1946, and in- 
creased to 9.3 percent in the first 
six months of 1947. 

This increase is costing these 
dealers a lot of money in lost 
gross profit, because on customer 
labor sent to outside shops these 
dealers show a gross profit of 
only 22.8 percent compared to 
making a gross profit of 47.3 per- 
cent on customer labor performed 
in their own shop. 

Not only are these dealers losing 


Dealer Business Counsel 


Subletting of Customer Labor Work 
Shows Alarming Increase 
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a profit on this 
subiet work, but 
in many cases 
the work per- 
formed by outside 
shops is not as 
complete and sat- 
isfactory as it 
would be if done 
in the dealer’s 
own shop. Also 
your customers 
are more likely to 
-bring their cars 
into your service department for 
all of their work, provided your 
shop is fully equipped to handle re- 
pair work of every description. 
a + + 


Do Work Yourself 


JN THIS business of ours, custom- 

ers easily form a habit of taking 
their cars to the place that can do 
any and all work required on their 
ears. True, dealers can send the 
| work to some outside shop to be 
performed, but customers soon find 
| this out and as a rule they don’t 





4. B. Van Tassel 


i 











like it. Also it costs the dealer! 
money. 

When the amount of sublet | 
volume is in excess of the aver-| 
ages shown, it would be my sug- 
gestion that a dealer immediately 
start to make a survey of this 
class of work, with a view to do- 
ing more of this work in his own 
service department. In making 
this survey, it would be wise to 
make a study of each piece of 
work that was sent outside to 
be performed over a six months’ 
period, making a list of the total 
amount in dollars involved, to- 
gether with the cost and type of 
machinery that would be _ re- 
quired to do the work in your 
own shop. 

Then make a projection showing 
the amount of additional gross 


| profit that would be realized over 


a period of a year by doing the 


|work in your own shop, compare 
|this amount of additional gross 


profit with the amount of invest- 
ment required to purchase the ma- 
chinery and equipment that would 
be necessary to do this work in 
your own shop. In almost every 
analysis that I have made over a 
period of years in this connection, 
the percentage of return on the 
additional required investment well | 


justified the purchase of this addi- | 









RETURN OF the U. 


dinner meeting arranged by Haywood Williamson, 


S. Royal Master tire was principal subject discussed at thix 


owner of Williamson Service Co., 


U. 8. Tire distributors in Memphis. Members of his own and his dealer organizations 


heard tire safety discussion by Paul J. Sandridge, U. 
Oldham, divisional sales training representative, United States 


te right) were: Fred T. 


S. salesman. Those present (left 


Rubber Co., Atlanta; D. L. Pankey, John Wellford Co.; John Winters, Winters Service 
Station; Harold Griffen, Williamson Service Co.; M. Mullins, Union Chevrolet Co.; H. 
Heuberger, H. and H. Service Station: €. 8S. Sullivan, Pan-American Petroleum Corp. ; 
Williamson; Sandridge; J. H. Perry, Perry Service Station; Walter Edward, Williamson 


Service Co.; Fred C. Tucker, 


Dinnin, assistant to district manager, U. 8. 





Memphis district manager, U. 


S. Rubber Co.; N. L. 
Rubber Co.; Fred Hook, T. L. Billions and 


Glen Williamson, Williamson Service Co.; Rudy Vandenberg, Memphis Kaiser-Frazer Co 


tional required machinery 
equipment. This return also justi- 
fied the procurement of additional 
space when necessary. 

(Any question on business man- 
agement will be gladly answered 
by Van Tassel. Address him c/o 














Typical examples: the B. F. Goodrich 
tire that outwears prewar tires 


B. F. Goodrich Silvertowns outwear 
prewar tires, For several months, issues 


of this magazine have st 


same page, pictures of car owners who 
have kept actual records of tire mileages. 


Others are shown above. 


Typical example No. 74: 42,375 
miles in taxi service! Paul A. Howell, 
manager of the City Cab Company, of 


Orlando, Florida, writes: 


“We have thirty cabs in 


several sets of B. F. Goodrich Silvertowns 
in service. To date we have not had a 
single tire failure. The mileage record on 
one set shows 42,375 miles, and we be- 
lieve this set will ¢> at least 50,000 before 





10Wn, on this 


operation and 


purchased.” 





recapping. No other tire in our experience 
has given us better service.”’ 


Typical example No. 69: 23,304 
miles in hospital service—tires still 
look new! Orrie Ewart, of Port Huron, 
Mich., is employed by St. Clair County, 
and his duties consist of transporting hos- 
pital patients. He says: ‘‘B. F. Goodrich 
Silvertowns don’t skid on wet roads like 
others. I've driven the set ycu see in the 
picture 23,3014 miles since last December, 
and they apoear as if they were newly 


Typical example No. 57: Best tires 
she ever had in thirty-three years! Says 
Mrs. Eugeng Guesr of Lithonia, G 


wear left in the 


B. 


stock. The 


Akron, Obio. 


roid: 


I have ever had, 
thirty-three years.”’ 


“I purchased three B, F. Goodrich tires 
last year, When these tires were put on, 
the speedometer reading was 21,246, It is 
now 51,636, and there is a lot of good 


m. They are the best tires 


and I have been driving 


B. F. Goodrich tires are guaranteed 
without limit as to time or mileage. 
Dealers now have most sizes right in 


F. Goodrich Company, 


B.F.Goodrich 


FIRST IN RUBBER 


and| Automotive 
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NSPA Doubles 
Membership With 
43 New Firms 


CHICAGO. — The addition of 43 
more members, boosting the cur- 
rent total to “more than double” 
what it was six years ago, was re- 
ported last week by the Nationa! 
Standard Parts Assn. 

Thirty-eight of the new names 
on the roster are wholesalers, three 
associate wholesalers — meaning 
Canadian firms—and two manufac- 
turers, namely, Dake Engine Co., 
Grand Haven, Mich., and General 
Electric Co. lamp department, 
Cleveland. 

J. L. (Jack) Wiggins, acting ex- 
ecutive vice-president of NSPA, 
said that an interim meeting of 
the membership committee will be 
held here Sept. 16 to act on addi- 
tional membership applications 
which have been received in recent 
weeks. 

A statement issued by R. K. Mil- 
ler, membership chairman, stressed 
that no special campaign is being 
conducted by his group, adding 
that recent increases are merely 
the result of growing trade appre- 
ciation of the association’s efforts 
on behalf of individual members 
and the after-market industry as 
a whole. 


IHC U ps Hanson 
To Sales Post 


CHICAGO.—-W. K. Perkins, man 
ager of sales, International Har 
vester truck division, last week 
announced the appointment of 
Laird A. Hanson as supervisor of 
parts and service merchandising 
Hanson, former manager of the 
Wichita (Kan.) motor truck 
branch, began his Harvester serv- 
ice as an advertising man at To- 
peka. 

Hanson replaces M. D. Dean 
who has served as supervisor of 
parts merchandising since Septem 
ber, 1941. Dean has been appointed 
manager of the Wichita truck 
branch. 


Ansley to Handle Higgins 

Sterling Ansley, owner of Ansley’'s 
Garage, 3011 W. End Ave., Nash- 
ville, Tenn., has been named dis 
tributor in 41 middle Tennesse« 
counties for the Higgins trailer. 
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AUTOMOTIVE NEWS 
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KEEP RAIN AND SUN OUT—LET FRESH AIR IN 


IN 
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VENTSHADES are exterior VENTILATORS and SUN 
SHADES for the doors and windows of modern cars. 

They are designed to fit exactly and to harmonize with the lines 
of the car to which applied. 

Installation is easily and quickly accomplished and results in a 
rigid, rattle-proof assembly which appears the same as a built- 
in feature of the car. 

VENTSHADES permit complete car ventilation during stormy 
weather by allowing windows to be lowered to the point of shade 
protection without rain, sleet or snow beating in. 

They are ideal SUN SHADES and afford great comfort during 
the hot summer months by reducing sun glare and heat within 
the car and relieving eye strain. 

VENTSHADES are made of 20-gauge brass and painted a soft 
green inside. The outside is a HEAVILY PLATED RUST- 
PROOF CHROME FINISH which blends beautifully with any 
color scheme. 

VENTSHADES are packed one complete set to a carton. Six 
complete sets to a case. 

Sets for coupes consist of two shades—Sets for 2-door sedans, 
club sedans, sedanets, and 4-door sedans consist of four shades. 
VENTSHADES are available for all General Motors, Ford, 
Chrysler, Packard and Nash lines. 


Manufactured under Pritchard Patent by 


AUTO VENTSHADE COMPANY 


Manufacturers and Distributors ESTABLISHED 1935 


258 WILLIAMS STREET, N.W. ATLANTA, GEORGIA 
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Highways and Safety... 


Potentiality of Accidents 


Is Stressed 


RECENT editorial in the New 

& York Times expresses satisfac- 

tion with the drop in deaths from 

traffic accidents, but pertinently 

points out timely and logical con- 

clusions on the death potentiality 
in the rising trend of accidents. 


“Some grounds for encourage- 
ment are found by National 
Safety Council in the half-year 
figures for death due to traffic 
accidents,” it states. “They reach 
14,480 as compared with 15,290 
in the same period in 1946. This 
is a drop of nine percent. It was 
made in the face of a travel up- 
swing of 11 percent in the first 
five months of this year. 

“In May, however, fatalities were 
up five percent to a total of 2,490. 
The months of major vacation driv- 
ing are still to be heard from. 

“Any downward trend in traffic 


lr ent ke 


deaths is to be welcomed with 
gratitude, but while we are stil) 
killing on the roads and streets at 
the rate of nearly 29,000 persons 
per year no agency and no indi- 
vidual concerned with safety can 
afford to relax in effort to cut down 
this needless and disgraceful toll. 
Carelessness has just one meaning 
—it means death or injury to thou- 
sands. 

“Fatalities statistics do not tell 
the whole story ‘of peril in traffic. 
It is fair to assume that the sit- 
uation in New York is more or 
less paralleled elsewhere in the na- 
tion. In this city traffic deaths, 
happily, are down a little as com- 
pared with last year. But accidents 
are up, by more than 2,000. 

* * * 


VERY accident, in view of the 
forces set up even at moder- 


... put it up to 


Bendix Products 


PARTNERS 


if you have a new selling feature, or an idea for one 


that you want developed to meet specific requirements, 


it pays to put it in experienced hands. That's why the 


list of Bendix* Products’ clients reads like a bluebook 


of the automotive industry. The industry has learned 


that when it comes to turning an idea into a soundly 
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THE NEW BUICK dealership erected for Ryerson Motors, Inc., at Huntington, L. I., 
is equipped with a radiant heating system of wrought iron pipe embedded in the con- 
crete floor. Hot water circulated through pipe system warms the floor; infra-red rays 


thus created warm other surfaces of 


ate car speeds, has the potential 
of death or serious injury. It is 
only good fortune when they do 
not occur. 

“Every driver knows the ex- 
perience of being in a near-acci- 
dent many times a year. If he 
has taken no chances himself he 
has seen others take them by the 
dozen—passing at blind corners 
or on hills, trying to beat a light, 
pulling out of line in angry im- 
patience when there is no proper 


1 new Selling Feature: 


the interior, including ceiling, 


walls, furnish- 


opportunity to get back in with- 
out endangering other cars trav- 
eling in both directions. 

“When this happens too often— 
as it does—the result is tragedy. 
Lifetimes are lost to save seconds. 

“Let us resolve, one and all, not 
to lose our tempers or our judg- 
ment at the wheel or afoot. Let us 
take a moment’s thought before 
action and honestly strive to con- 
tribute our share to safer travel 


A 





IN AUTOMOTIVE PROGRESS FOR OVER 30 YEARS 


engineered product, suitable for volume production, 


and held to a price, Bendix Products can usually pro- 


vide the answers. Over thirty years of partnership 


with the industry proves it pays to put it up to Bendix. 


BENDIX PRODUCTS DIVISION of " 


SOUTH BEND 20, IND. 


PRODUCTS 
DIVISION 


AVIATION CoaPORATION 


“REG. U. $. OAT. OFF. 


WORLD’S LARGEST INDEPENDENT AUTOMOTIVE PARTS PLANT 









for ourselves, our dear ones, and 
all those who share the road.” 
+. * * 


Me, Too! 
Pa. Turnpike Included in 


U. S. Network Plan 


Pennsylvania’s 160-mile super- 
highway will definitely be included 
in the state highway department's 
plans for participation in a new 
nationwide express road network 
program, according to department 
officials. 


“The turnpike will definitely play 
an important role in our construc- 
tion plans,” a department spokes- 
man said, adding, however, that 
since the program is still in the 
planning stage it would be impos- 
sible to describe the extent. 


Pennsylvania’s participation in 
the national road network calls for 
construction of six highway sys- 
tems, involving 1,322 miles of four- 
lane highways. Pennsylvania cities 
that will be affected are Philadel- 
phia, Pittsburgh, Erie, Scranton, 
Reading, Harrisburg, Chester, Al- 
lentown, Bethlehem, McKeesport. 
Upper Darby, Wilkes-Barre, Yor 
and Easton. 

* * * 


N. Y. City to Regulate 
Parking Lots, Garages 


A measure requiring commercial 
garages and parking lots to operate 
under licenses and regulations of 
the city department of licenses has 
been signed into New York City 
law by Mayor O’Dwyer. 

City License Commissioner Ben- 
jamin Fielding announced imme- 
diately afterward that applications 
for licenses would be received be- 
ginning Sept. 1, with all garages 
and parking lots affected by the 
new law required to have licenses 
by Oct. 1. 


The new local measure prohibits 
garages and parking lots from tak- 
ing in more cars than they can 
accommodate, as determined by the 
city department of housing and 
buildings. 


* * * 


Second Largest Road Bid 


Asked by Texas Board 


Bids will be opened this week 
on $9,000,000 Texas road projects, 
the sécond largest offerings ever 
made by the Texas highway com- 
mission. The projects, part of a 
$190,000,000 postwar road and high- 
way program for the state, include 
125 miles of farm-to-market roads 
to cost about $1,216,000, and 146 
miles of primary highways and 
urban expressways to cost about 
$7,900,000. 

The last big state highway de- 
partment road contract letting was 
earlier in the year when $10,000,000 
worth of projects came up for bid- 
ding. Since July 1 was the start of 
the new federal-aid year, virtually 
all the projects coming up for bid 
are federal-state sponsored. 

. + * 


Magazine Blast Hits 


Driving Permit Laxity 
Of all the information that has 
been published recently about 
carelessness in highway safety, 
| the most shocking is an article 
titled “License to Kill” in the 
Aug. 16 issue of Saturday Eve- 
ning Post. The article is an at- 
tack on the laxity of issuing 
driver’s licenses, a weakness in 
highway safety that has figured 
in the action program of Presi- 
dent Truman’s Safety Confer- 
ences. 

After a year’s investigation of 
driver’s licensing laws in the 48 
states, some of which have no 
such laws, the writer, David G. 
Whittels, found that nowhere in 
America is there adequate ex- 
amination of a potential driver 
| of an automobile. To point up 
the ease with which drivers’ li- 
censes can be obtained by any- 
one, from a child to a habitual 
drunk, he illustrated his article 
with 14 driver’s licenses that 
were issued to him through 
mail request, without examina- 
tion, under assumed names and 
with false addresses. 





Northern Motors Renovated 


Northern Motors (Studebaker), 
operated by William Thompson in 
Sidney, Mont., has completed a 
modernization program which has 
expanded the firm’s sales and serv- 
ice facilities. 
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Victory or defeat for the G.O.P. in 1948, 


er Ben- says U. S. Senator Raymond E. Baldwin, 


1 imme- 
lications 
ived be- 
garages 
by the 
licenses 


will not be written by straight-ticket Re- 
publicans or Democrats, but by a great new 


bloc of independent voters. How well are 


prohibits 
“om tak- 
hey can 
d by the 
ing and 


the interests and needs of these voters being 
served by the elder statesmen now steering 
the Republican Congressional majority? In the September 
issue of THE AMERICAN Macazine the courageous Repub- 
lican from Connecticut asserts that the upsurging G.O.P. 
has a great future—if it isn’t frustrated by rock-ribbed ultra- 
conservatism. Read his provocative article today and see if 
you agree with his conclusions in .. . 


WHERE THE G.O.P. HAS FAILED 
by U.S. Senator Raymond E. Baldwin 


Bid 


is week 
projects, 
igs ever 
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way de- 
ting was 
for bid. Where advertising must NEVER fail 


t. f . 2 
virtually Beginning in September 


for bid Buying the right audience has always been one primary key 
. to advertising success. 





STYLISH NEW COVERS! 
EASIER READABILITY! 


FRESH ART TREATMENT! 
y Month in and month out . . . with newsworthy, authoritative 


nat has articles like the ones described here . . . it has long been the 


ae, policy of THE AMERICAN MacazinE to keep its readers alerted 


~~ on vital political, economic, and social developments in the 
y Eve- interest of the nation. Thus, over the years, THE AMERICAN 
hall MacazinE has built a special character and reputation which 
“orl make its audience one of the most responsive in the whole 
Prect- field of publishing. 


Yonfer- 


BRIGHTER ILLUSTRATIONS! 


tion of Moreover, dollar for dollar, page for page, no other 
oo Zz magazine can match the multimillion male-female 


avid G. circulation delivered by THE AMERICAN MAGAZINE. 
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Bud Schirmer (Detroit Manager)—H. A. Patterson 
General Motors Building, Detroit 2, Michigan 
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Before 
is too late 


I remember the cheers at Oxiaawa when the word came through. 
The war was over! Peace had come, this time for keeps. 


A wonderful new world was on the way . . . remember? 


I got to thinking about it last night—it’s been two years 
since V-J Day. And I couldn’t sleep. 


Beyond our town I seemed to see the lights of all the world. 





And as I watched, they were going out one by one. 


I saw the glowing foundries grow cold against the moon, the 






wheels stop in the factories, and the farmer desert his plow. That I can still speak my own mind and do as I please, works 
I saw neighbor turn on neighbor, and I heard the clash of arms I please and vote as I please . . . that the way ahead of me is 
at night. wide open. 
. I saw the printing presses smashed, and free people taken away Now I know how easily these priceless privileges can be lost ( 
and shot. For there is no place that a man can stop when he starts tradi A 
I saw the rise of the dictators. away his liberties. Step by step it leads into slavery. th 
I saw their lines of puppet men jerking to the polls, while bands There is nothing but misery and want at the end of the road whet if 
played and banners waved. the people of a nation split into selfish, quarreling groups and Z 
. . . = $ ¢ 
Yes—the disciplined state had come. classes. 
Turn on your radio, comrade. The orders for the day are coming And that has been the law of mankind since the beginning of s 
through...’ time. mm, 
**Turn over your children to us. We will ixdoctrinate them for the I have a young son and this is what I’m going to tell him— But me 
siete...” —If you cannot learn to discipline yourself, there will always We hav 
** Your union is no longer necessary. Your hours, your rations and come a tyrant to teach you. “ : a 
em ir 


>” 


your work have been set by the burcau .. . 
**Tear up the ballot. You have no need for it now...” 


—It takes spunk and sweat to become a good American citizen. 
Don’t let anybody try to tell you differently. 


— You'll never find peace in any doctrine that preaches violence 
I want to thank God today that I live in A:nerica. to prove its point. 
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ise, works — You'll never be happy under any kind of government that And there’s only one way to prove it. That’s to produce the 


f me is denies the love of God and the natural goodness of man. goods . . . before it is too late. 
— You’ ll never get ahead in any scheme of life that puts a halter We've got to bury our little squabbles, and start pulling together. 
| be lost on your initiative and your ingenuity. 


We've got to set our wheels in a new high—and keep them rolling. 
ts tradi Above all, beware the man—whether he is a Right or a Left, or 
the Middle, or of the Proletariat or whatever label he wears— 
if he tries, under any pretext, to trade you out of any of your 


We've got to quit looking back to 1939, or ’29— and start build- 
ing a many-times-greater America. 


ad whet : re d . ro : : 
, ’ rights as « citisen—he is « tyrant, whe will take ewey all your We’ve got to plant more wheat and raise more corn. Dig more 
= = liberties. one bv one. coal and roll more steel. Build more, make more. 
. f * * * It’s got to be done—not only to bring back the lights of Europe, 
ung 0 eae ii 

No, I don’t think it’s going to happen in America. but because it is our only salvation 

But make no mistake about it. The danger is still there. —because .. the American way, to ever increase our ability 

, “ to bring better living to more people. 
_ We have been challenged to prove the stuff we are made of— 


. —because only by being productive can we be strong— 
to prove that the way we live and work beats that of any other because oe Si 5 


system in the world. And only by being strong can we remain free! 


Mash-hkieharseator Corporatiovce 


This Nash-Kelvinator message, that appeared on the second anniversary of V-J Day, August 14th, has caused 
such widespread comrsent that we are reprinting it here in the pages of the magazine of our Industry. 
Copies of this will be mailed you on request. Address Nash-Kelvinator Corporation, Detroit 32, Michigan, 












Nash found out something about 
the faith and hope of Americans 
the other day by discussing Ameri- 
can ideals in an advertisement in 
81 metropolitan daily newspapers. 

The ad, “Before It Is Too Late,” 
was run on the anniversary of 
V-J day, and dealt with the 
worthiness of the American con- 
cept of freedom as seen by a re- 
turned G. I. 

Fred Black, director of public 
relations, says that the ad brought 
response from thousands of indi- 
viduals and groups. 

Predominant sentiment expressed 
by those writing for reprints of 
the ad was that the ad expressed 
their innermost hopes, beliefs and 
faith in the American brand of 
liberty as opposed to any variety 
of totalitarianism. 

From this it appears that it is 
well worthwhile to devote adver- 
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following 


—Auto Advertising —— 


How Are Things 
In the U.S.A.? 


By Bob Finlay 


tising space to refreshing the 
faith of Americans. It may or 
may not sell cars, but it helps 
to bolster a free America in 
which cars can be sold. 

As a dealer put it not long ago: 
“Sell the system first, and the 
product second, lest we lose our 
freedom to sell anything.” 

* * * 


Meanwhile, Chrysler division re- 
ports that public response to auto- 
mobile advertising appears to be on 
its way to a new peak on its center- 
spread ad carried .in last week’s 
Saturday Evening Post (Aug. 23 
issue). 

The four-color spread features an 
oil painting of thousands of stam- 
peding horses in the western 
mountain country, with the horses 
bursting out of the foreground. 
The artist was J. Clymer of New 
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York, and the ad was prepared by 
McCann-Erickson. 

As soon as the Post, first of three 
magazines on the schedule for this 
spread, reached the newsstands 
Aug. 20 the telephones began ring- 
ing at the Chrysler offices in De- 
troit and at the McCann-Erickson 
offices in both Detroit and New 
York. Callers were clamoring for 
reprints suitable for framing. The 
Chrysler “stampede” spread _ is 
scheduled for Life Magazine’s Sept. 
1 issue and for Colliers’ Sept. 6 
issue. 


Olds Telecast 


Oldsmobile dealers are going to 
play a part in putting some life 
into television programs. 

D. E. Ralston, general sales man- 
ager, announced last week that 
dealers in the metropolitan Detroit 
area would sponsor telecasts of 
all University of Michigan home 
football games this fall over WWJ- 
TV, Detroit. The games will be 
telecast at 1:30 p.m. Saturdays. 

It is estimated that more than 
30,000 people within a radius of 
60 miles from Detroit will view 
each telecast. This will be the first 
use in Detroit of a television relay 
system. A new microwave trans- 
mitter near Ann Arbor will relay 
the games to Detroit for telecast 


First to be noticed... first to be remembered. 


mart 


get together. 





thousands of others your way. 





NEW BUILDING of Joe Lennemann, Inc. (Chrysler-Plymouth), 5825 Delmar Blvd., 
St. Louis. The building is 70 feet by 150 feet with adjoining lot 65 feet by 150 feet, 
fully concreted. The showroom, 70 feet by 40 feet, has a terrazza floor aad high celling 
with special lighting effects. Parts department is on the first floor; also the heating 
plant. The repair shop is equipped with new Weaver twin post lifts and all newest shop 


equipment. Grease rack has 


terrazza flooring, 


also two twin-post lifts and latest 


Alemite equipment. Joseph Lennemann is the owner and general manager. 


from the WW4J-TV_ transmitter | and his 32-piece orchestra plus the 


atop the Penobscot Bldg. 
Bigger Auto-Lite Show 


An augmented radio program 
that still will feature the voice of 
Dick Haymes will be heard begin- 
ning Sept. 11 on the Columbia 
Broadcasting System under the 
sponsorship of Electric Auto-Lite. 
The show is broadcast at 9 p. m., 
EST, Thursdays. Others on the 
show will include Lina Romay, 
long associated with Xavier Cugat; 
Comedian Cliff Arquette, of ‘“Glam- 
or Manor” fame: Gordon Jenkins 





This is the sequence when your smart car and Vogue’s smart reader 


This clear-cut image of good looks, good taste, will influence 


Four Hits and a Miss and the 
chorus. 


K-F Outdoor 


Kaiser - Frazer is expected to 
round out its advertising coverage 
via Swaney, Drake and Bement 
soon with an extensive outdoor 
campaign. 

At present, the company is run- 
ning sizable campaigns in national 
magazines and is issuing 1,000 
newspapers a month. 


Press View 


Daily papers appear to have 
taken a dim view of the antitrust 
charges against the tire industry. 


|The Akron Beacon Journal called 


the charges “stupid,” the Cleveland 
Plain Dealer found them “curious,” 


| while the Detroit Free Press won- 


dered way the government used a 
feather duster on the steel indus- 
try, whose prices are rising and 
whose products are hard to get, 


|}and criminal action against tire 
| firms who did such a good job of 


overcoming the tire shortages, and 
at lower prices, too. 


Fisk Promotion 


Fisk tires division of United 
States Rubber Co. is offering a 
booklet containing a complete list- 
ing of 1947 intercollegiate football 
schedules to its dealers as a cus- 


| tomer give-away item. 


Names 


Leon Pinkson, veteran auto ed- 
itor of the San Francisco Chronicle, 


|is back at his desk again after a 


serious illness. Glad you're back, 
Pink. 
William S. Miller has joined 


Geyer, Newell & Ganger as a copy- 
writer, H. W. Newell, executive 
vice - president, announced last 
week. Miller was previously asso- 
ciated with Merrill Anderson Co. as 
a copywriter and account executive. 
He will make his headquarters in 


| the New York office. 


Henry T. Ewald, president of 
Campbell-Ewald Co., announces 
the addition of two members to 
the Detroit staff, John C. Stephen 
and Mrs. Ruth Warren. Stephen, 
who operated his own advertising 
agency in Cleveland for the last 
10 years, will assume both copy 
and contact responsibilities. Mrs. 
Warren comes from the copy staff 
of Station WJBK, Detroit, and 
will become a staff member of the 
radio-television department. 

Raymond P. Bates of New York 
City and former member of the 
New York Daily News sports and 
promotion departments, has been 
named promotion manager of the 
Lowell (Mass.) Sun. 


Incentive Plan 
Merchandise Is Offered 


As Safety Award 

WASHINGTON. — A new “pri- 
mary safety service” has been de- 
veloped by the safety department 
of American Trucking Assns., Inc., 
featuring an incentive plan under 
which drivers will receive merchan- 
dise awards for their safety rec 
ords. 

The plan is adaptable for truck 
lines of any size from one to hun- 
dreds of vehicles, according to an 
announcement last week by G. D. 


|Sontheimer, executive assistant of 


| the 


| 


department. Subscribers be- 
come eligible to participate in the 


|\“Sights on Safety Campaign,” a 


flexible and economic program 
aimed at accident-free driving. 
The primary safety service 


which has 10 major features, is 
complete for all truck operators 
employing five drivers or fewer 
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Short Side Lessened 


In Chrysler, 


By George Deery 
Staff Writer 
( ‘YHANGES in the short position 
4A of automotive stocks listed on 
the New York Stock Exchange 
during the month ended Aug. 15 
were mixed. 

Decreases were shown by 
Chrysler and General Motors, 
while Hudson, Nash and Gar 
Wood Industries attracted a 
wider following on the short 
side. 

The complete report by the ex- 
change gives a short position of 
1,454,752 shares for all types of in- 
dustries, up 35,385 shares since the 
last report on July 15. 

In the following totals the Chrys- 
ler figure for July 15 is adjusted 
to the two-for-one stock split. 

* * * 
Te comparative volumes for 
the August and July dates fol- 
low respectively: Chrysler, 58,460 
and 65,000; General Motors, 29,713 
and 30,335; Graham-Paige, 4,340 
and 8,165; Gulf Oil, 600 and 2,900. 

Hudson, 10,340 and 9,040; Nash, 
5,115 and 4,550; Studebaker, 11,225 
and 12,622; U. S. Rubber, 9,104 and 
9,495; Willys, 12,705; Wood (Gar), 
4,275 and 2,250. 

* 


* * 


Fractions 


Goodrich sales of $201,283,642 for 
the first half were 22.8 percent 
above the same period in 1946... . 
Some sources predict ’47 sales for 
Eaton of possibly as high as $80,- 
000,000. Net profit may reach a new 
high of $8 per share, they state. 

Phillips Petroleum’s proved 
oil reserves in this country were 
1,179,641,000 barrels at the end of 
’46, according to J. M. Sands, vice- 
president. This is a gain of 2.35 
percent over the previous year. 

“The conservative appraisal of 
today’s earnings is illustrated by 
the fact that in the past two 
years, the industrials have gone 
up 9 percent, utilities 9 per- 
cent and the rails down 10% per- 
cent, while estimated earnings 
for the industrials in the first 
six months of 1947 are up 62 
percent and yields have ad- 
vanced 22 percent,” R. Rotnem, 
of Harris, Upham & Co., states. 

“Stewart-Warner President and | 
Chairman James S. Knowlson to!d 
stockholders that first-half sales of | 
$40,178,000 were 71 percent above 
the same ’46 period. . . . Packard 
continues with “good cash posi- 
tion,” George T. Christopher, pres- 
ident, states. “With working capi- 
tal of approximately $30,000,000 
The firm continues as a leader in 
sales on the New York Stock Ex- | 
change. A substantial part of the 
turnover is due to selling by a 
large estate in Detroit for tax pur- | 
poses. One order alone called for | 
the disposal of 400,000 shares. 

*x * + 





* * + 
Earnings 

General Finance — For the six 
months ended June 30 net of $630,- 
556. This equals 67 cents a com- 
mon share. In the corresponding 
1946 period a loss of $401,000 was 
reported. 

Texas Co.— Estimated earnings 
for the first half at $53,423,609, equal 
to $4.75 a share, compared with 
$29,568,730, or $2.63, in the first half 
of 1946. Latest earnings include a 
dividend of $10,483,675 received 
from Arabian American Oil Co. 

Ohio Oil and subsidiaries—First 
half net of $13,246,116, equal to $2.02 
a share, compared with $8,263,962, 
or $1.26, in the same 1946 period. 

General Tire & Rubber and Sub- 
sidiaries—Six months to May 31: 
Net profit, $2,650,912 or $4.06 a 
common share, compared with $3,- | 
237,831 or $5.19 a common share | 
for 1946 period when $1,000,000 
was provided for contingencies; 
net sales, $61,716,823 compared with 
$48,071,662. 

Reo Motors—Six months: Net | 
profit, $2,715,485, equal to $5.61 a 
share last year. 

Texas Gulf Producing—First half 
net income of $1,210,400, equal to 
$1.19 a share, compared with $415,- 
176, or 41 cents, in the first six 
months of 1946. 

MrGuay-Norris Mfg.— First six | 


GM 


months net income of $720,131, 
equal to $1.92 a share, compared 
with $751,912, or $2.02, in the same 
1946 period. 

Electric Storage Battery—Net 
profit for six months ended June 
30 .of $2,608,415, equal to $2.87 a 
share, compared with $1,533,940, or 
$1.69, in the same period last year. 

Federal Motor Truck—Six months’ 
net profit, $689,181, or $1.40 a share, 
compared with $220,269, or 45 cents 
a share, last year. 

Socony-Vacuum Oil — Estimates 
first half net at $40,900,000, com- 
pared with $22,800,000 in the like 
period last year. The latest figures 
would be equal to $1.31 a share, 
against 73 cents last year. 


Parker Rust Proof—Nine months 
to June 30: Net profit, $1,075,722 
or $2.50 a common share, compared 
with $652,458 or $1.52 a share, a 
year earlier. June quarter: Net 
profit, $305,606 or 71 cents a share 


























Auto Stocks 

Aug.25 Aug. 18 
Chrysler . 57% 59% 

Crosley .......... 8% 8 
General Motors.. 57% 59% 
BRGROR ac scvcers 16% 17% 
Kaiser-Frazer ... 8 8% 
eS ere 16% 17% 
Packard ........ 4% 5% 
Studebaker ...... 20% 22% 
WOUND. Wi das'n evi 8% 9% 
Average for — — 
Nine Stocks ... 22.11 22.36 





against $305,555 or 70 cents a share 
for June quarter of 1946. 
Sinclair Oil—In six months to 
June 30 had net of $20,476,207, or 
$1.71 a share. In like 1946 period 
net was $12,051,203, or $1 a share. 
Stewart-Warner — Net profit for 
the first six months totaled $1,366,- 
872 or $1.05 a share, compared with 
$408,712 and 32 cents respectively 
in the comparable period last year. 
B. F. Goodrich and Subsidiaries 
—For the first half of 1947 net in- 
come of $11,264,245, or $7.82 a com- 
mon share, compared with $12,470,- 
390, or $8.74 a common share, in 
the same period last year. 
Fruehauf Trailer—Net profit for 
six months ended June 30 of $2,759,- 
161, equal to $2.06 a common share, 
compared with $2,301,253, or $1.69 


many advantages in 
“Lucite.” 


mulator Company. 


STOP 


“I’m attractive and 





ON 15 MAKES of new cars, there are 
58 separate parts made of Du Pont 
**Lucite”’ acrylic resin . 
lenses, reflectors, dial faces, horn but- 
tons, just to name a few. 

Designers and manufacturers find 


Its crystal-clear beauty 
doesn’t cloud or dim from sunlight, 
moisture or weathering. It has excellent 
optical qualities, and retains its clarity 
for years. It resists heat and cold. And 


Left—Tail-light lens molded of “Lucite” 
Franklin, Pa. Below—Stop-light lens molded by Electric Auto- 
Lite Corp., Bay City, Michigan; reflector lenses molded by 
Stimsonite Plastics, Chicago, Division of American Gas Accu- 





WELBORN MOTOR CO. (Dodge-Plymouth), E. Orr St., Anderson, N. C., recently 


moved into the above building with 16,000 
sists of 25 employes, according to W. Keys 


square feet of floor space. The staff con- 
Welborn. 





for the corresponding period last 
year. 

Hupp Corp.—Net profit for three 
months ended June 30 of $106,000, 
equal to five cents a share, com- 
pared with a net loss of $46,767 for 
the same quarter last year. 

Goodyear Tire & Rubber—Six 
months net earnings of $11,601,416, 
equal to $4.90 a share, compared 
with $15,088,189, or $6.59, for the 
same period a year ago. The 1947 
earnings are after an interim re- 
serve of $2,000,000 in connection 
with the company’s interests out- 


99 


. . tail-light 


planning with 


** Lucite.” 


by FrankJin Plastics, 


side the United States, the report 
said. 

Standard Oil (Ohio)—Six months 
to June 30: Net income, $7,191,037, 
after charges and taxes, equal after 
preferred dividend requirements to 
$2.37 a common share, compared 
with $5,154,885, or $1.75 a common 
share, in the similar period of 1946. 
Net sales were $92,104,447, against 
$71,914,077. 








‘‘We finally located these parts although 
it took 2 ads several months apart. We be- 
lieve in being persistent.’’—-Parsons Auto 
Reconstruction Shop, 45 N. Franklin St., 
Washington, Pa. 


says a lens of 
DuPont “Lucite” 


long-lasting too 


its high tensile and flexural strength 
make it resistant to shattering and 
cracking, and lowers replacement costs. 
In addition, ‘‘Lucite”’ is easy to mold, 
and that means production economies. 
It’s made in transparent and opaque 
colors. Write for your copy of our 
informative booklet, 


Heat - Resistant 


E. I. du Pont de Nemours & Co., 
(Inc.) Plastics Department, Room 219, 
Arlington, New Jersey. 


*REG. U.S. PAT. OFF 
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Plastics 


BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 














Goodrich Assigns Kellum 
To West Indies Post 


Two new appointments are an- 


nounced by International B. F. 
Goodrich Co. R. M. Kellum, for- 
merly. representative in New York 
City, will represent the company 
in Puerto Rico, Haiti, the Domin- 
ican Republic and Virgin Islands. 
He will be succeeded by Carl 8S. 
Weber in the Manhattan offices. 
Kellum, who has been with the 
organization since 1935, has been 
New York representative for the 
last four years. Weber had been a 
sales correspondent since his re- 
turn from service with the armed 


forces. 
* * * 


Weinhardt Joins Willys 


To Head Engine Design 

Robert A. Weinhardt, automotive 
engineer, has joined Willys-Over- 
land as automotive power plant 
engineer, Delmar G. Roos, vice- 
president in charge of engineering, 
has announced. 

Weinhardt, who during the war 


Auto Personnel 


assisted in constructing the high- 
powered engines for the PT boat, 
will be in charge of all Willys- 
Overland engine design, including 
a new six-cylinder engine which 
the company is planning to pro- 
duce. 
* + 


Aro Shifts Messervey 


Edward Messervey, formerly 
salesman in the Detroit Aro 
branch for the line of automotive 
air tools manufactured by Aro 
Equipment Corp., is being trans- 
ferred to the factory sales divi- 
sion at Bryan, O., it was announced 
by R. W. Morrison, sales manager 
of the tool division. Messervey’s 
new assignment will be contact 
man between the factory and field 
on automotive air tools. 

* + + 


GM Transfers Newman 
Appointment of Raymond L. 
Newman, assistant resident man- 
ager of the Kansas City plant of 
the Fisher Body division of Gen- 
eral Motors, to the post of assis- 
tant resident manager at the divi- 








sion’s new Los Angeles plant, has 
been announced by J. J. Cronin, 
general manufacturing manager. 
Newman's post at Kansas City will 
be filled by Leo L. Rosshirt. 


+ * * 


Gerity Names Day 


Paul L. Day has been appointed 
Chicago divisional sales manager 
for Gerity-Michigan Die Casting 
Co., Adrian and Detroit, Mich. 
James Gerity jr., president of Ger- 
ity-Michigan, stated that a large 
display room and sales office for 
the bathroom accessories and gift- 
ware divisions is also being in- 
stalled. 


* * * 


Shultz Quits in Colo. 

The resignation from Colorado 
state service of William Shultz jr., 
sectional supervisor for the state 
motor vehicle dealers administra- 
tion, has been announced by W. 
F. Perkins, revenue director. Per- 
kins said Shultz will be succeeded 
by’ Dave Walker, also a sectional 
supervisor in the revenue depart- 
ment. 

+ * +. 


Schaefer Moves to La. 


John H. Schaefer, vice-president 
in charge of manufacturing and 
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HAMILTON LINCOLN-MERCURY SALES, Sth and High Sts.. Hamilten, O., uses 
courtesy car service, which has become standard in many Lincoln-Mercury dealerships. 


This convenience, properly advertised both 


for advertising value and for the informa- 


tion of its users, has proven a goodwill promoter, especially in the larger communities. 


deale rs report. 





transportation for Ethy] Corp., has; joined the company 21 years ago, 


transferred his headquarters from 
New York City to Baton Rouge, 
La., to supervise the company’s op- 
erations there. Schaefer was ap- 
pointed manager of the manufac- 
turing and transportation facilities 
of Ethyl Corp. a year after he 








Big new ad campaign 
pre-sells G-E Auto Lamps for you! 


Builds preference 
for the headlamps that 
DO NOT GROW DIM 


drives a car will see General Electric’s 
auto lamp advertising this fall. Watch for 
these hard-selling ads: 


Fan ABOUT EVERYBODY who 


Half-page in Post Oct. 4; Colliers Oct. 


11; Post Dec. 20 


Full pages in Colliers Nov. 1; Post Nov. 
22; Popular Science October and Decem- 
ber; Popular Mechanics November and 


December. 


Will this mass-circulation advertising 
help you sell more G-E lamps? You bet! 
And here’s how. First, it will build even 
greater preference among your customers 
for the high quality of G-E automotive 
lamps. And it will remind drivers to replace 
burned out bulbs and have their headlights 
checked when they come to you for service. 


So here’s a profit tip! Tie in with General 

Electric advertising by checking all the 

. lamps of every car you service. And stick one 
of the new ads on your window to 

tell customers that you stock the 

lamps most of ’em prefer—the 


ones marked G-E! 
































FOR EVERY SOCKET...FOR EVERY CAR 


G-E LAMPS 


GENERAL QQ ELECTRIC 


and was elected a _ vice-president 
in 1943. 


+ + 4 


Motorola Distributor 


Motorola, Inc., announces the ap- 
pointment of Electric Products, 
Inc., as exclusive wholesale dis- 
tributors for Motorola products in 
the Pittsburgh market area. Elec- 
tric Products, Inc., will distribute 
the entire line of Motorola FM 
and AM home radios, auto radios, 
automatic gasoline car heaters and 


television receivers. 
+ + * 


New Office in East 

Expansion of sales representation 
has been made by the American 
Nickeloid Co., Peru, Ill., manufac- 
turer of preplated metals, with 
the establishment of a New Eng- 
land sales office at Beverly, Mass. 
In charge of this sales division is 
Jd. F. Schoellhorn, formerly of the 
company’s Chicago office and prior 
to that stationed at the company’s 
main office in Peru in a sales ca- 
pacity. 


* * * 


Hendricks Touring East 


Jack A. Hendricks, sales man- 
ager of Wen-Lyn Products, Bur- 
bank, Calif., manufacturer of Wen- 
Lyn air hammers with the all-an- 
gle head, is on an extensive busi- 
ness trip in the East. Hendrick’s 
schedule includes complete cover- 
age of the major eastern industrial 
centers, where he will introduce 
the line of Wen-Lyn products. 

* +” * 


Jubien Joins Barium 


Walter E. Jubien, formerly of 
the French Supply Council, Wash- 
ington, is now associated with the 
Barium Steel Corp. He will assist 
in the development of export sales 
of products of subsidiaries of Ba- 
rium Steel. 

* * . 


Ford Promotes Crandall 


Promotion of David R. Crandall 
jr. to assistant Ford division re- 
gional manager for the Southwest- 
ern region of Ford Motor Co. was 
announced by Ira B. Groves, re- 
gional manager. 


KNUDSEN 


* 

—a Biography 

By Norman Beasley 

“The life of Knudsen 
spanning the years 
from 1900 to 1947 is 
in itself a history of 
the industry. It will 
Prove as interesting 
reading to anyone who 
believes in the kind of 
America we are de- 
termined to retain, as 
it will to us who 
make our livelihood di- 
rectly or indirectly 
from the manufacture 
or sale of motor ve- 
hicles. I would recom- 
mend it to the Book-of-the-Month Club or 
the Literary Guild as surpassing in gen 
eral interest anything they have selected 
this year. We predict that it will run 
many printings and would be disappointed 
if every reader of this column did not 
make it a ‘‘must’’ for his library and a 
legacy for his children. We will be eter 
nally indebted to Norman Beasley for the 
excellent job he has done, but more par 
ticularly for the ingenuity he displayed in 
getting Bill to agree to it!''—George M 


Slocum in ‘‘Edgewise."’ 
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ouchups 


Add to Cost 


By A. H. Allen 


HIGH COST of minor touc 
quired on new cars coming 


hup and repair operations, re- 
off assembly lines, is causing 


much concern in all plants, almost since the day the first 
postwar car made its appearance. Most of these repairs are 
the result of thoughtlessness on the part of employes on 


final lines, and campaigns are 
being waged to educate them 


to show more care. It is diffi- 
cult to conceive that damage of 
this sort would be willful on the 
part of workmen; rather it is 
probably because so many of them 
are new to the job, lacking in the 
experience required in a final as- 
sembly operator. 

One company has made a spe- 
cial plea to employes through its 
plant newspaper, with details and 
pictures showing the problem in- 
volved. It is reported that on one 
day recently 330 
cars had to be re- 


finished. Includ- 
ed were 24 right 
front fenders, 


scratched because 
an assembly op- 
erator’s apron 
pocket was torn 
and tool surfaces 
were not cov- 
ered, resulting in 
scratches as cars 
passed by him on 
the line. Forty-three hoods were 
damaged because of careless han- 
dling; 17 top deck scratches oc- 
curred when a protective pad was 
misplaced, permitting door panel 
clips to scratch the painted sur- 
face,as they traveled along on top 
of the body. 

xteen right rear fenders, 14 
left front fenders, 18 left rear 
fenders, 18 doors, six cowls and 
a dustshield also were scratched 
during the day, resulting in a 
nearly complete tieup of the re- 
finish department. 





A. H. Allen 


Causes of minor damage range | 


from exposed tools in operators’ 
apron pockets, belt buckles, belt 
studs, wristwatches and tool 
checks on belts, to stock contain- | 
ers placed over the clearance line 
painted alongside the conveyor. 
These misplaced containers can 
cause bad scratches on front doors 
and serious damage to rear doors 
and quarter panels. Most of the 
dings and nicks can be worked 
out in refinish operations, but there 
is scarcely a new car on the road 





> ms 
ing machines, plating equipment 
and polishing units. 

It is considered possible the 
plant may be fairly well com- 
pleted by January, although as 
long as bricklayers will set no 
more than 600 bricks per day 
per man, progress on industrial 
construction moves at a snail’s 
pace. Delivery of machinery 
would follow in short order the 
completion of the building, and 
a start on production might be 
possible by late spring. Certain- 
ly by then the supplies of sheet 
and strip steel should be suffi- 


Le: 





today which will not reveal, upon 
minute inspection, some minor | 
flaw arising mainly from careless- | 
ness on the part of assembly line 
workers. Many of these defects 
completely escape the notice of 
line inspectors, and their rectifica- 
tion by the ultimate buyer of the 
car usually involves a lot of need- | 
less fuming and expense. | 
* * * 


Save by Change 

A 50 PERCENT cut in fabricat- | 
ing cost of a bus body pillar, re- 
sulting from a change from spot 
welding to projection welding, is a 
good: example of a simple design 
and process change producing im- 
portant savings in production costs, 
while increasing output and im- 
proving quality. 

Only a slight change in the de- 
sign of five of the 13 steel stamp- 
ings comprising the pillar, and 
installation of a press-type welder 
instead of conventional spot 
welders, was necessary to effect 
the saving. 


. 4 


Bumpers & Fenders 


ON THE BASIS of equipment 
orders, one of the principal phases 
of operations at the new Chevro- 
let-Cleveland Parts Manufacturing 
division, originally the proposed 
home of the Chevrolet light car, 
will be production of bumpers and 
fenders, for both service and pro- 
duction requirements of Chevrolet | 
assembly plants. Fender stampings 
require fairly large presses, as/| 
well as punching trimming and | 
shearing equipment. Bumpers sim- 
ilarly require presses, of somewhat 
smaller size, together with drilling | 
machinery and, if they are to be 
plated, an extensive array of buff- 


cient to keep this new project 
rolling smoothly. 

A good-size tool and die shop is 
projected for the Cleveland plant, 
making it pretty well self-con- 
tained. Eventually there will prob- 
ably be numerous other parts of 
a smaller variety introduced in the 
production schedule. 

+ a + 


Packard’s Troubles 


ONE OF THE reasons Packard 
has been so hard hit for supplies 
of flat-rolled steel is that prior to 
the war the company purchased 
its principal requirements from a 
number of smaller sheet mills of 
the noncontinuous or _ so-called 
“hand” type. During the war many 
of these mills were idle and after 
1945 most were purchased by large 
manufacturers of metal goods to 
reinforce their own steel needs. 


Packard, meanwhile, had torn 
down its body shop and trans- 
ferred all body production to 
Briggs. While Briggs had a good 
position on the books of larger 
steel manufacturers, operating 
continuous strip-sheet mills, its 
tonnage was allocated on the 
basis of 1941 intake, when Pack- 
ard work was only a small pro- 
portion of Briggs output. Now 


I 
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CRAIGO & MILNER, INC., 


newly-appointed Chrysler dealer in Jackson, Miss., 


acquired a building just completed for another concern and ‘‘made to order’’ for this 

type ef automotive retailing operation. E. J. Craigo, one of the new firm’s members, 

was regional manager for Chrysler in the New Orleans region until he found this oppor- 
business himself. 


tunity to go into for 


the larger mills are unable to 
boost the Briggs allocation, since 
Packard had no place on their 
books prior to the war. 

Net result is that Packard has 
literally had to go begging for body 
steel, and has halted its elaborate 
new assembly lines to a pathetic 


speed. 


Dupont Reports Neoprene 


Improves Whitewalls 
WILMINGTON, Del. — White- 

sidewalled tires—claimed to stay 

whiter longer, without sun-check- 


ce 


SUCCeSSEStONva: 


Ri complete new format for Household! (Effective with November issue.) 


— OVer 2,000,000 ’ 


ing or cracking throughout the 
life of the tire—are reported avail- 
able now as a result of tests made 
with DuPont’s neoprene. 

Neoprene sidewalls and sidewall 
veneers are said to eliminate ef- 
fects of the sun and of radial 
cracking, reduce sidewall cutting 
and wear, and prevent the tire 
from developing an aged and dirty 
appearance. 


Hall Opens Ark. Garage 

Fred Hall (Studebaker), Harris- 
burg, Ark., has opened a new gar- 
age. 


Pee ss ee ee 


‘New page size—3 columns wide, 143 lines deep... new type styling..-- 
new cover stock, 20 pounds heavier... heavier, machine-coated body stock... 


letterpress printing... side-stitch binding 


bias Idea-Planned editorial pages per issue 


®& More color in editorial pages ... more color for advertisers 


WT i ewass rate per page per 1,000 


Capper Publications, Inc., Topeka, Kansas 


MU ae 
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The Other Side of the 


AR. LIVER, TH AYCKETS 
ARE HERE. WOT'LL I 
Do wir ‘em ? 


| In the Hopper | 


Conn. Tax Revenue Up 


HARTFORD, Conn.—State taxes 
on gasoline in Connecticut brought 
in $11,073,000 last year, nearly $4,- 





000,000 more than in 1945, accord- | 
ing to figures released by the Con- , 
necticut Motor Club, AAA affiliate. | 
Connecticut motorists paid a total | 


of $5,660,000 in registration fees in 
1946, an increase of nearly $600,000 | 
over 1945. 

* * + 

City Spurns Sales Tax 
The City Council of Martinsburg, 

W. Va., voted 5 to 1 against a pro- 
posal that Martinsburg follow the 
example of many other West Vir- 
ginia municipalities in imposing a 
municipal gross ales tax. 

* + 


Repeal Wartime Measure 

Gov. Dwight W. Green, of Illi- 
nois, has signed a law repealing a 
provision in motor vehicle law that 
for the wartime emergency per- 
mitted persons of the age of 16 
years and more to be eligible to 
receive licenses as a chauffeur. 

* * * 


Denver Tag Receipts Up 


the year totaled $1,238,647.19, ac- 


DETROIT IS MY OWN HOME TOWN. 

Bingay. A story of Detroit and 

of the fabulous motor 
$3.75 postpaid. 

















TO 1946. 852 1,000 illustrations. 
Deluxe edition, $5 postpaid. Paper bound, 
$3.50. 

LABOR MONOPOLIES OR FREEDOM. 
By John W. Scoville. Popular edition, $1 
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for six months established in 1941. | sales for May, the first month un- 
der the new 4%4-cent tax, declined 
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(Cartoonist Kempf, a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 
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from the fifth month of 1946 as 
— Gasoline | dealers evidently stocked up ahead 
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half-cent increase, were more than 
$27,000 above last May, the motor 
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of the new tax deadline. Gasoline | vehicle department reported. 
tax returns, however, aided by the > 


It costs you about a penny-a-day to keep 
abreast of the automotive news—better re- 
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By Leo T. Parker 
Attorney at Law 

According to a recent higher 
court an employer should keep 
books showing that a majority of 
an employe’s work is related to 
intrastate work. Otherwise the em- 
ployer must pay full wages speci- 
fied by the Fair Labor Standards 
Act. 

For example, in Skidmore v. 
John J. Casale, Inc., 160 Fed. (2d) 
527, it was shown that a company 
is engaged in the business of leas- 
ing motor trucks for haulage to 
business concerns. Rentals for the 
trucks include the cost of main- 
taining and repairing them, and 
storing them, when not in use, in 








Lawsuits Affecting Dealers .. . 
Court Decisions 
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that on trucks used only intra- 
state.” 

This higher court held that 
porters are not within scope of 
the Fair Labor Standards Act, 
saying: 

“The suit was properly dismissed 
as to Olton, the porter, who took 
care of the washrooms and lockers 
in one of the garages. An employe 
is engaged in interstate commerce 
if his activities are ‘so intimately 
related to interstate commerce as 
to be in practice and in legal con- 
templation a part of it’.” 

Home Work 

Under all circumstances auto- 
mobile employes who expect pay- 
ment for work on Sundays and 















J. C. OVERBYE AND ROY SCIDMORE, Chevrolet dealers in Grafton, N. D., cele- 
brated their 26th anniversary as partners by formally opening a new building contain- 


ing the latest in service and sales equipment. 





agreed wage of $100 a week, on a 
48-hour weekly basis, with time 
and one-half for overtime. He 
worked for seven months when he 
was discharged, and was given a 








his employer agreed to pay extra 
for his work at home. Therefore, 
although the lower court held in 
favor of the employe the higher 
court reversed the verdict, saying: 


23 


Plant Shipments _ 
In June Valued 
At $13.6 Billion . 


WASHINGTON.—The dollar vol- 
ume of manufacturers shipments in 
June is estimated at $13.6 billion— 
slightly below that in May, the De- 
partment of Commerce reported 
last week. 

On a daily average basis the 
value of deliveries from the na- 
tion’s factories rose 3 percent in 
June over the May rate. 

Inventories held by manufactur- 
ers advanced another $300 million 
in book value during June to $22.7 
billion. 

Paced by the increased volume 
of deliveries in the automobile in- 
dustries, the durable goods group 
again expanded their daily rate of 
shipments after the May slow- 
down. Only the nonferrous metal 



























{ 
to keep j 
vtter re- | garages owned and operated by the | evenings at home must positive- | check for his last week’s pay. The| “Assuming that the plaintiff (em.|and furniture industries reported 
i orale waar Gadel Be ee ly prove that the employer agreed /next day he returned the check |ploye) did week hendeye and eve-| sizeable contractions. te 
a garages are weed in interstate to pay for “extra” services. | with a demand for $1,738 for over-|nings at home he cannot recover| The $300 million inventory in- 
commerce Otherwise he cannot recover a {time on Sundays and holidays, and pay for that service in addition to| crease for June was about the same 
Several maintenance men, me- favorable verdict. evening home work. his regular wages. ... He... does|as for May but was accounted for 
oe chanics and mechanics’ helpers For example, in Perlman v. The employe proved that he had|not show that any responsible offi- entirely by the durable goods in- 
sued the company for overtime Skolnick Corp., 39 Atl. (2d) 186, the | worked the necessary overtime on|cer of the corporation (employer) | dustries. Each of the industries in 
wages and liquidated damages testimony showed facts, as follows: |Sundays and evenings to earn/agreed to pay him for it as over-|that group contributed to the in- 
under the Fair Labor Standards An employe was employed at an | $1,738, but he failed to prove that|time.. . crease. 
Act. The lower court awarded 
these employes $18,630 plus $7,000 
3 as attorney’s fee. 
e The company appealed to the 
higher court on the grounds that 
scene since only 15 percent of the trucks we 
1273 are used in interstate commerce 
| 540 the employes are not entitled to 
1526 recover full wages specified by the 
1335 Fair Labor Standards Act. 
| 665 | However, since the company did 
466 ' not keep books to show how much 
| 7 | time the employes consumed in re- 
F535 i pairing trucks used in intrastate 
hit | hauling, the higher court held that 
918 ) the company must pay full wages 
1010 to the employes saying: 
795 “There was no evidence that the 
435 work on the trucks used in inter- 
tase state commerce was separate from 
905 a. | 
¢ | Canada Points 
17416 ° 
7a To Recovery in 
nz | Natural Rubber 
2356 MONTREAL.—Probably the most 
1644 notable feature of the present 
Snes world rubber situation is the post- 
3396 war recovery of the natural rubber 
1486 plantations which promises ample 
705 supplies for all needs, says the 
246 Monthly Commercial Letter of the 
97929 Canadian Bank of Commerce for 
63682 July. 
World production of natural rub- 
ber last year has been estimated Pry, 
at 835,000 long tons as compared 
asta with the 1936-39 average of 975,000 
Synthetic production (almost whol- 
ly American and Canadian) was 
slightly less than the natural prod- 
uct in 1946 but more than 10 times 
that of the prewar period when it 
3 was concentrated in Germany and cen, 
& the U.S.S.R. : 
— Prospective supplies of natural ‘ 
63788 rubber this year should range be- 
_45787 tween 1.2 and 1.5 million long tons, 
= while world demand for all types 
5458 is estimated at 1.7 millions or mm 
46488 more, if consuming countries de- 
"433080 cide to replenish depleted stock- 
231068 piles, it was stated. 
Due to the large available sup- 
plies of natural rubber, the price 
has dropped sharply in New York 
since early May. 
Apart from the rapid growth of , " ¢ ‘ ‘ 
ine Cane@ian aynthetie rubter in- Here’s why Super Pyro Anti-rust Anti-freeze is really going 
dustry, the outstanding feature of places... 
Canada’s wartime rubber industry : ; 
was its ability to carry on using New, strong formula for super-safe anti-freeze protection! 
3 petaress, eens and reclaim rub- Strongest anti-rust for super-safe corrosion resistance! 
° i iti . “@e 
- cre a eee New freedom from odor! New lasting ability and new low 
15119 With ample production of both price! 
11668 soapy -_ a sell- New attractive gold-and-purple container! New hard-selling 
308 late” tae 1939, Canada aa —. advertising in Collier's and Post, on billboards and in 
esr United States may never again be newspapers! 
eee denied sufficient reasonably priced , , , . 
1767 cules a aaa Wien tir Gatae. the Add ’em all up and you ll see uty you'll have to play it super- 
35 bank letter states. safe and contact your jobber quick for your supply of Super 
a a Pyro ... your share of super-profits! 
602 New Building Ready 
Wo 90 Days After Fire 
289 Approximately 50 days after de- 
211 struction of its former facilities 
1856 by fire, Garrabrant Bros., Hood 
1328 River, Ore., completed a new plant 
oa and moved in. During the interval 
“Sia Garrabrant Bros. reduced losses 
219 to a minimum by utilizing tem- 
F7220 porary buildings. 
20216 The new plant contains aug- Copr. 1947 
rved. ) mented service equipment. Mr: ERSOENTEOS CHORIN: TICs 
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Doings 








25th Anniversary Feted 


By Oliphant Chevrolet 


Oliphant Chevrolet Sales, Inc., 
Salisbury, Md., is celebrating its 
25th anniversary this year. 

Now in its new building, Oli- 
phant possesses a complete new 
and used car showroom. The serv- 
ice department is said to be able 
to handle any type of repair work. 

+ * + 


Beaurline Granted Tucker 


Distributorship in Texas 


Contracts for the Tucker auto- 
mobile distributorship in a terri- 
tory comprising roughly two-thirds 
of Texas and a large section of 
Oklahoma have been closed with 
the Tucker Corp. of Chicago by the 
Dallas Tucker Sales Co., Inc., a 
concern headed by A. W. Beaur- 
line, motor coach executive of 
Lyons, Ill. The announcement was 
made by Lloyd Beaurline, vice- 
president of the concern. 

Tentative plans of the Beaurline 
interests calls for a distributorship 
plant on 19 acres of land on the 
outskirts of Dallas, which will con- 


inseparable . 


Cincinnati, machine tool center of the 





tain not only the standard equip- 
ment but will also house a swim- 
ming pool and other recreational 


features. 
+ 


Dealer's Tribute 
Bouquets for Housewives 
Sent by Nash Firm 


Cincinnati’s “outstanding house- 
wife of the week” receives a bou- 
quet of flowers from R & W Mo- 
tors (Nash). 

Each week R & W Motors se- 
lects an outstanding local house- 
wife and honors her with a floral 
gift as a goodwill gesture and to 
build increased service volume, and 
the plan is reported as a ‘'10-strike” 


on both counts. 
* + 


* 
Howard Named Manager 


Of Reo Dealership in N. C. 


Appointment of R. W. Howard as 
general manager of Reo Truck & 
Bus Co., Charlotte, N. C., distribu- 
tors for 28 counties, by A. W. Har- 
rison, president, has been an- 
nounced. Howard has served as 


i 


| 
@ 


world, builds machinery faster than you ° 
can say “Big Business.” This helps make . 


Cincinnati filthy-rich. Maybe the U.S. wouldn't 
be broke without the Cincinnati market, 


but it would be badly bent. . 


Member of the American Newspaper Advertising Network 





Owners and Operators of Radio Stations WKRC and WCTS 


HULBERT TAFT, President and Editor-in-Chief 





assistant manager of the time-pay- 
ment department, Wachovia Bank 
& Trust Co. there for the last two 
years. He attended Southern Meth- 
odist University at Dallas and 
served during the recent war as 
a transport pilot with the Ninth 
Air Force in the European theater, 
attaining the rank of captain. Be- 
fore entering the service he was 
connected with Universal Credit 
Co. in Charlotte for six years. 


Reo Truck & Bus Co. is housed 
in a new brick and steel building 
at Dowd Rd. and W. Morehead St. 
Harrison said the plant anticipates 
considerable expansion in this sec- 
tion. 

* * +. 


Berkshire Dealers Party 


About 35 members of the North- 
ern Berkshire Automobile Dealers 
Assn., with their wives and fam- 
ilies, attended a recent clambake 
at the North Adams Sportsmen’s 
Club, North Adams, Mass. Herbert 
A. Orr, association president, was 
chairman of the committee in 
charge, assisted by Eli Shapiro and 
Harry Smith. 


* * * 


Grove Buys York Firm 


W. F. (Barney) Grove, who re- 
cently resigned as president and 





THIS BUILDING has been leased for five years by A. A. Michels, Inc. 
The firm will distribute Tucker cars 
Missouri, Illinois and Kentucky, according to A. A. Michels, president. 


3228 Locust St., St. Louts. 


Motors, Inc. (Cadillac-Oldsmobile), 
York, Pa. has purchased the 
buildings and garage business of 
Mayor John L. Snyder. The new 
owner announced the business will 
be known as the W. F.. Grove Auto 


general manager of the White Rose!Co., and he has plans under con- 
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This gadget cuts teeth. It doesn’t need 
a teething ring though, for the teeth are on 
gears. It scampered off a Cincinnati 
production line and may be in Peoria 
or Vladivostok by now. 





To advertisers Cincinnati and the Times-Star 
are inseparable. While many swains pay court with 
candy and flowers, advertisers woo the 
Cincinnati market through the Times-Star— 
number one choice in Cincinnati. 







(Tucker) at 


in 102 counties in 


sideration for a considerable ex- 
pansion of the old organization and 
its operation. 

* 


Perkins Named in Alabama 


George J. Perkins has been 
named manager of Motor Truck 
Service Co., Montgomery, Ala., and 
will head the sales and distribu- 
tion of Reo trucks, for which th« 
company is headquarters in that 


section of Alabama. 
+ * * 


Hunt for Chevrolet 


A certificate of incorporation has 
been filed in the county clerk’s 
office for Hunt for Chevrolets, Inc 
Buffalo. Capitalization is $250,000 
Incorporators are Perey J. Hunt 
| sr., Robert F. Hunt and Perey J. 
Hunt jr. 


* * . 


Queen City Motors 


A certificate of partnership has 
been filed for Queen City Motors 
2660 Bailey Ave., Buffalo. Partners 
are David Becker and Herbert 
Dreyfuss. 


* * * 


Lakes Garage Renovating 


Henry and Carl Wieck, owners 
of the Lakes Garage (Studebaker) 
Detroit Lakes, Minn., are complet- 
ing improvements which include a 
new front. modernization of th« 
interior and new service equipment 

+ * A 


New Brookman Facilities 


M. J. Brookman has moved into 
his new building in Lake Elmo, 
Minn., which has been under con- 
struction for the past year. He 
will handle Dodge-Plymouth and 
farm equipment lines. 

* * * 


Maggard Moves Location 


Maggard Motors (Packard) 
Bozeman, Mont., has moved from 
its old building into new quarters 
; at 411 N. Seventh St. 
* 


* * 


Natole Buys in Vermont 


John Natole has purchased the 
Bradley Auto Sales, Inc., 742 E 
Main St., Newport, Vt., has an- 
nounced his appointment as Dodge- 
| Plymouth dealer for the area 

+ - . 


Clarence (Mo.) Motor Co. 


Clarence Community Motor Co 
on U. S. Highway 36, Clarence, Mo 
| has been incorporated listing $150 
; 000 authorized capital stock by 
Lawrence Fessler and A. J. and 
| Neva Noll. 


* * * 


Warnick Motor Co. 


Warnick Motor Co., 3801 McMas- 
ters, Hannibal, Mo., has been in 
corporated listing $60,000 author- 
ized capital stock by Guy E. and 
Corrine Warnick and Earl Horst 
meyer. 








* * * 


Martin Motor Co. 


Martin Motor Co., 438 St. Louis 
St., Springfield, Mo., has been in 
corporated listing $200,000 author 
ized capital stock by Clyde H. and 
Mary S. Martin and Dauey H. Mar 
tin. 


| 


Craft Motors 


| Craft Motors, E. Main St., New 
port, Vt., has been appointed a 
|}new Packard dealer. 


* + > 
Elkes Pontiac Co., 406 Harrison 
St.. Tampa, Fla.. announces the 
appointment of Paul Entrekin as 


service manager. 


| 
| 
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Ford Workers Vote on Pension... 
Fee eae ASST 


New Auto Wage Drive 
Hinted by Reuther 


(Continued from Page 1) 


which will incorporate a pension 
plan together with a general seven- 
cents-an-hour increase and other 
economic benefits, including an ad- 
ditional five-cents-an-hour for 10,- 
000 maintenance and jobbing mold- 
ers and core workers. 

The other agreement is a con- 
tract which includes a pattern 15- 
cents-an-hour increase, with 11% 
cents as a straight increase and 
the other 3% cents for six paid 
holidays. 

In addition, the question of a 
paid lunch period will be left to 
an impartial umpire for decision. 
The agreement now goes to Ford 
UAW-CIO membership for choice 
between the two alternatives and 
ratification. Sixty thousand Ford 
workers at the Rouge plant will 
vote on the issues at a mass meet- 
ing Sept. 14. side. ig 


THE Murray picture, slow- 
downs and sitdown strikes have 
been barred as the result of set- 
tlement of the 29-day-old strike 
by 7,000 employes. At the same 
time, the union is held legally re- 
sponsible under the terms of the 
Taft-Hartley act for authorized 
strikes on any one of three is-| 
sues. Those issues are: (1) produc- 
tion standards, for which a special 
procedure is established in wl 
agreement; (2) management’s 
rights and functions as specified | 
in the agreement, and (3) attempts 
to change or add to the agreement 
during its lifetime. 

The union is liable in the event 
of an authorized strike on any 
one of the above three issues. 
Further, the union pledges not 

to authorize any strike or picket- 
ing of Murray plants, until griev- 
ance procedures have been ex- 
hausted and not even then unless 
sanctioned by the international un- 
ion. The union also pledges to take 
specified and immediate steps to 
end any unauthorized stoppages, 
strikes, intentional slowdowns or 
work suspensions. 

In return, the company agrees 
that the union shall have no legal 
liability for unauthorized stoppages 
and agrees that it will not lock out 
employes without at least five days | 
of negotiations. 

* 


| 


HE strike of workers at Carter 

Carburetor’s plant in St. Louis 
centers about a union demand for 
total adiusted increases amount- 
ing to 23 cents per hour and to 
company willingness to settle for 
an already-offered adjusted  in- 
crease amounting to 16% cents an 
hour. 

Negotiations between company | 
officials and union representa- | 
tives will resume early this week 
when the negotiators meet in St. 
Louis with a federal conciliator. 


The Carter company has offered 
an 11%-cents-an-hour general in- 
crease, plus a wage equalization | 
schedule and additional benefits 
affecting vacations and hospital in- 
surance which, it contends, would 
add another five cents an hour to 
the increase, making a total in- 
crease of 16% cents an hour. 

The union, in turn, is demandin~ 
a general increase of 18% cents 
an hour, plus an additional five 
_ an hour in equalization bene- 
ts. 

M. E. Peterson, Carter vice-presi- | 
dent, said that the company offer | 
is above the national wage increase 
pattern in the industry, which, he 
Claims, has been 15 cents an hour, 





HUDSON 
CAR DEALERS 
For Greater Profits 


See 


“WEATHER-PROOF” 
SUN VISORS 


Page 29 


including all side benefits. Carter 
workers are paid 78% cents an 
hour for beginning girl workers to 
$1.68% cents an hour. Some em- 
ployes on a_ piece-work basis, 
Peterson added, make more than 
| the top hourly wage. 
| * * * 
| JN CHICAGO, right-wing dele- 
gates to the CIO Illinois State 
Industrial Union Council continued 
their purge last week of Commu- 
nist elements within the organiza- 
tion by winning five of six mem- 
berships on the executive board. 
Earlier, they had pushed through 
a constitutional amendment reduc- 
ing the size of the board from 15 
to six. 








Detroit Mechanics Strike 


Enters Second Week 


DETROIT.—No early settlement 
of the strike of Ford and Chevrolet 





Chrysler Gives Workers 


Taft Law Translation 

DETROIT.—An explanation of 
Chrysler Corp. policy regarding 
the Taft-Hartley Law has been 
circulated to an estimated 100,- 
000 Chrysler people through a 
section in the August issue of 
the Chrysler Motors Magazine. 

“Chrysler Corp.’s purpose and 
attitude,” the insert says, “is to 
make relations with employes 
better and better. Nothing in 
new labor-management law— 
Taft-Hartley Act—changes our 
policy.” 

A comprehensive but simpli- 
fied translation of the various 
clauses of the law is then given. 





dealer mechanics is foreseen here 
as the dispute entered its second 
week. 

Dealers are stoutly resisting 
union demands for a blanket agree- 
ment covering all dealers of the 
various lines involved. The dealers 
seek to negotiate on an individual 
basis, separate from competitive 
and associated lines. The union, on 
the other hand, refuses at the mo- 
ment to have anything to do with 
separate agreements. 


Violence marked the first week 


25 





THE NEW BUILDING for Martin Motor Co. 
St., Laurel, Miss., cost $33,000. This structure, combined with the old building, gives 
the dealership 10,350 square feet. A wheel alignment service and minor body repair de- 


(Oldsmobile-GMC), 203 S. Magnous 


partment has been added, according to B. J. Martin. 





of the 12-day-old strike when 
“goon squads” forced entry into 
several Chevrolet dealerships, 
where non-union, non-striking em- 
vloyes were still working, and at 
one Ford dealership where it was 
reported that supervisory employes 
were doing emergency repair work 
on customers’ cars. 

In the latter case, the union 
charged that the owner and the 
yeneral manager resorted to fire- 
arms to force the _ trespassing 
pickets from the premises. In sev- 





eral other instances, 
pickets clashed. 


Chevrolet Dealers Elect 
Brownlee in Cleveland 


Ivan S. Brownlee, president of 
the Brownlee Chevrolet, Inc., has 
been named president of the 
Cleveland Chevrolet Dealers Assn. 
for the coming year. 

Other officers of the association 
include D. E. McCahan, vice-presi- 
dent; Ralph Bass, secretary, and 
George Lyons, treasurer. 


police and 





a 


When you fish for customers 


——ae 


try your bait in 


The Pittshurgin Press 


SOME ADVERTISERS fish around where they know they get results. Others wander far afield. . .and come home 


with empty creels. The Press is a standby of those smart advertisers who insist on known quality media. Of its 


254,870* circulation, 235,552* Presses go into the City and Retail Trading Zones. . .representing the eight 


counties where 4 of the Pittsburgh District’s money is spent. Circulation like that is bound to catch customers. 


* A. B.C., 3-31-47 





A fish story? 


DRUG LINAGE SAYS IT’S NOT 


In the first six months of 1947, The Press carried 5,000 


lines of drug advertising 


paper and 1,000 lines in 


for every 2,000 lines in the second 
the third. Whether you base media 


selections on ability to move merchandise over the counter — 


as drug advertisers do— 


or on something less tangible, ask 


your Press or Scripps-Howard man how The Press 


stacks up in your field. 





Nal 


IN PITTSBURGH; IN CITY 


CIRCULATION; IN CLASSIFIED 


ADVERTISING ; IN RETAIL ADVERTISING; IN GENERAL 


ADVERTISING; IN TOTAL ADVERTISING 


Represented by the National Advertising Department. 
Scripps-Howard Newspapers, 230 Park Avenue, New York 
City. Offices in Chicago, Cincinnati, Detroit, Fort Worth, 


Philadelphia, San Francisco, 
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sed Car Auction Prices 
eel ita ee 









ALBANY, N. Y. CONCORD, MASS. 
(Tim Anspach, manager, 1175 Washing- (Concord Auto Auction Sales. E. LeRoy 























ton Ave. Auctions held every Monday.| Cox, manager. Auctions held every Mon- 
Pell Chambers, auctioneer. Prices are for| day. Prices are for Aug. 18.) door 
sale of August ice - BU he door. 
: "47 —C ible, 300. "4s 
ar Convertible, $3,350; Super 2 door, coe dene eos, convertible, $2,875. 4) 
$3,260. 3 422 door, $1,025. club 
‘46-4 door, $2,450. CADILLAC a 
‘42-2 door, $975. '41—Club coupe, $1,600. "4 
41 Converts SY TKC ’40-—4 door, $1,275. — 
‘41 -(61) 2 door, $1,635 ; convertible, "46 —4 Pe $1,810; 4 Es $610 
$1,820; (61) ‘Soe, Se door, $1,750; 4 door, $1,600; 4 door,| A "38 
, ‘ . $1,600. é j 
‘25 ake : — ee: LI an fino. 42 P er. $1,050; 2 door, $950; 4 "46 
> . on ’ ’ ’ ’ * *| door, ’ 5 "40 
pickup, | $1,250. ’41—2 door, $900; 4 door, $1,100; 2 
i om m aso” $1,125. | door, $1,210; 4 door, $955; 2 door, $1, 
a 2, $1,235. 005. 
. CHRYSLER 7 ’40—Convertible, $1,000; panel, $637; 4 
‘ oor. anton 4 door, $2,425; Windsor door, $750. . ; 
'42--New Yorker convertible, $1,320; Cones, SORYSLER 
coupe, $750. DE SOTO '46-—4 door, $2,075. 
"47—4 door, $2,550. a — $535. 
’41—Convertible, $1,450. ‘37-4 ‘door, $325 
DODGE ' DE SOTO 
"47 A door, $2,325. e799 500. 
'46-—4 door, $2,100. 37—2 door, ODO 
'42—2 door, $1,000. , 4 764 
’41—2 door, $1,050. 41—Pichen’ diss. "4 door, $1,060; pick-| 
39—4 door, ORD up, $490. 
PP ™ 
’47—Sportsman, $2,400; convertible, $2,- a. 9 om. ye 
560; 4 door, $1,885; 4 door, $2,000; 2 4 ’ “FORD 
docs, $1,650; 2 door, $3,000. on.| '47—Club coupe, $1,850. 
a <a ceeee: $1,700; 2 door, $1,625; ’ SOS eet, $1,625; pickup, $1,800; 2 
"41—Club coupe, $850; 2 door, $985; rai Club x. s 
i ‘ ° . sertih! . —Club coupe, $1,025; 2 door, $910. 
wo: 2 "te convertible,  $1,- *39—-Station wagon, $675; 4 door, $600; 
"40- o aan $640 2 “ Sse: 4 door, $600; pickup, $575; *47- 
: — °. : 2 25. "41 
38— Convertible, $600. wens ’ 
@ REGAL BEAUTY GRAHAM | ah ile ee = 
'87-—2 door, $250. MT, Ee . 
HUDSON | oes ace 
"47 5 0 “onvertible, $2,600. ‘ 
€ RUGGED STAMINA @ ian Be mg } my nng 4 door, $1,650. | *41—-Station — 
‘nto Co ae | *41—4 door, $750; 2 door, $900. ,40- 
@ PRECISION MADE pay 3 aay a OLDSMOBILE 42 
*40-—Convertible, $1.250; 4 door, $975. | = 3 oe. oe "89 
NASH , a °° PACKARD 
® GUARANTEED FIT ‘47-—-Club coupe, $2,575. *41—4 door, $1,150 42 
"46-4 door, re ‘PLYMOUTH eae 
OLDSMOBILE , | 40— 
ae g . ‘46-—(98) Convertible, $2,800. SoC core fi 575, 40 
Smartly styled, distinctive grill guards made for all new ‘41-—Club coupe, $1,125. ‘nttation wanee, GRU): 3 deer.) MAXIMUM '37— 
. . PACKARD $825; 4 door, $965; 4 door, $810. ‘| ‘86— 
model cars. Constructed of heavy high grade steel, finished 41--Convertible, $685. | $825; 4 door, $965; 4 door, 
with Automotive Standard copper, nickel and chrome. List 36—2 door, ..% eave ’ PONTIAC C 0 M M is § | 0 NS “47 — 
. . * ‘ ‘ > Or ’ 
price $23.95. Slightly higher West Coast. ‘47-4, door, $2,150; 4 door, $2,125 eo ita aie tale ae 
‘41 Convertible, $1,200; club coupe! +374 door, $400; 4 door, $i00 sale —e ene ble 41- 
$S75 , : : —_— 7 cialization makes possi ‘ 
TUDEBAKER ee oe 2 door 
Distributor - Dealer Inquiries invited . . . write to: teen tae | "88-4 door, $450. economies in operation '40— 
1s oupe, PONTIAC | aed “ WILLY which result in increased ‘37— 
oad . eep, J , 
as Club oor $1,040. | ‘41—-Business coupe, $800 profits to the producer "41 
2 door, TOU). cee and increased protection 40 
BIRMINGHAM, ALA. for you. Write for full 


particulars. 


H E 5 M s | i D 8 Ss T 4 ! ys A 40 Pice’ eo | (Dixie Auto Auction Sales) 


| (Sales held eve Monday and Friday 
D E VALDOSTA, GA E. W. McE‘roy pe R. A. Waldrep, man- A New England Stock Compony 
"4 is a '@) rs M 3 N | @ O (Tom Hewitt Auto Auction Sales. auc- | a. auctionsts. Prise ave Chartered in 1926 


tions every Friday. Prices are for Aug. 15.) | BUICK 

14m ___ Cin é | 4 M_ convertible, 3,155. 

47—Station women $5,200 47 Rh ib v & RESOLUTE FIRE 
G 4 yy N D R ya ' P | D S , M i 'é H "46-2 door, $2,300. , p a RM 2 door, $2,530; 2 door, $2,- 

'41—2 door, $925; 2 door, $650; 2/°"%G7 » g $1,150 INSURANCE COMPANY 
door, $1,200; 2 door, $1,075. . pata: CADILLAC 

'40—Club coupe, $875. | *41-—-Con ible, $1.730; 4 s 350 MAIN STREET 

CHEVROLET ver HRVROLET door, $1,400, HARTFORD 4, CO 

'46—4 door, $1,860; 4 door, $1,700; 2 47—FN i ® 18h - : 4 NN. 
door, $1,750; 4 door, $1,680; 4 door, $1,- ait jeans ru ome, ee > : 
800; club coupe, $1,770; pickup, $1,275;) qoor’ 2260, , i : 

i. . , a - 
4 door, $1,775; 4 door, $1,600; 4 door,| +46 SM 2 door, $1,700; SM 2 door, 
$1,625; SM 2 door, $1,630; FM 2 door, 
$2,050. 

’41—4 door, $940; 2 door, $1,095: 2 
door, $975; pickup, $910; 2 door, $960; 
2 door, $900. 

*40—2 door, $1,075. 

’B9—2 door, $1,075; 2 door, $800. 

*B8--2 door, $575: 2 door, $460. 


’41—4 door, $1,080; 2 door, $1,055; 
panel, $825; 2 door, $875; club coupe, 
$1,180; club coupe, $1,090; coupe, $1,- 
187; 2 door, $1,050; 2 door, $985; 2 
door, $975; 4 door, $1,050; coupe, $1,000; 
coupe, $885. 

’40—Pickup, $860; coupe, $9380. 


an 
= 
~ 
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'39—2 door, $650. 
'88-—2 door, $775; 2 door, $280 | ee nee 0 dae eee 
'B7—4 door, $650. a a 
tk ee ieee ‘471% Iton, $1,810; 1%-ton, $1,815. 
'40—2 door, $1.00. “41 Coupe,’ $800. Nation-Wide Jobber of 
46-2 door, $2,000. ae Dependable Used C 
nor, EDGE '47—1%-ton, $1,700; pickup, $1,650; 4 epen e Used Lars 
'47—Pickup, $1,612; 4 door, $2,280. nm, $3,100; 4 Sa ee. _ We buy and sell used cars in 
'46—4 door, $2,075. GO. state stam | NPe «F-| any quantities. Tell us what you 
'41—4 door, $825. “on ae want ... we'll sell! Tell us what 
37—-4 door, ae "41 Seer, 5: 1 door, $750.| you’ve got... we'll buy! Can 
, anor "40— » $750. ly 1,000 cars right now. 
47—-Station wagon, $2,305; pickup, $1,- 129 il on ae . supply 4, 
495; 2 door, $1,685; coupe, $2,140; con-| door we” pet S door, 9080; 4) Complete banking and shipping 
vertible, $2,250; 4 door, $1,700; club) 199 “Coune, $500; 2 door, SX20 facilities, Write, wire or phone. 
coupe, $2,175; club coupe, $2,125; 4 pe, ‘HUDSON — 
door, ease pickup, ee obe oe we '46-—2 door, $1,400. SIMPLE SIMON 
on, ,300 5 oor, , ; oor, ’ RAIS 
he Ke Wt) dog, oeAigER 1241 Main St. Buffalo 8, N. Y. 
'46—Club coupe, $1,450; 4 door, $1,- ™ ’ MERCURY eteahiiae , 
580; 4 door, $1,700; 2 door, $1,710; 2! +46 Convertible, $2,080. 
door, $1,600; 4 door, $1,475; 2 door, $1, OLDSMOBILE 
665; 4 door, $1,825; 2 door, $1,850. '47-—(6) 2 door, $2,625 
'42—-2 door, $1,170; 2 door, $1,110 '46—2 door $2185. 
’41—Pickup, $600; 2 door, $1,025; 4 = ’ PLYMOUTH 
door, $800; 2 door, $1,005; convertible, '47-—-2 door, $1,910 
$965. | 149 9 . Soe 
'40—4 door, $810; 2 door, $700; 2/ .j7 5 floor FitsO, OS  szi0 
door, $845; 2 door, $825; 4 door, $1,-| '__—' ten 
450; 2 door, i | '40-—(&) 2 door, $950 ome 
’39—Convertible, $337; 4 door, $525;| i : 3 
2 door, $750; convertible, $800; coupe, 47 —Pick tat ~~ a 
$760; 2 door, $850. . uP, 
‘38-2 door, $750. 
'36-—Convertible, $830; 2 door, $565 INDIANAPOLIS 
HUDSON 2 (Ken Schaefer Co) 
'46—2 door, $1,425. (Auctions held Thursdays. Col. R. V. 
" MERCURY Martin, auctioneer. Prices listed are for 
'46—4 door, $1,910. | Aug. 21.) 
*41—4 door, $950. : E BUICK 
OLDSMOBILE Jat Super 2 door, $2,970; 4 door, $2,-| 
’41—2 door, $1,165; 4 door, $990. 965. J ‘ . 
PLYMOUTH 46—Super convertible, $2,710; 4 door,| 
'47--2 door, $2,150. | $2,500; Special 4 door, $2,360 Guaranteed to fit any car on the 
'41—4 door, $980; 4 door, $1,145 | '42—2 door, $1,375. Drive 
'40—4 door, $675. 3 door, Caer 6 poor, gi1 10. trim rail over window, door or on I 
29—4 d ’ 50. oe oor, $ oor, 00. 
oor a | '37-4 door, $590. 4 door’ $100 | the glass. Sells on sight. 
149. 9 CADILLAC | 7 
42—2 oe 42—(6n) 2 door, $2:100, | Dealers, send $2.40 to “GARMENT 
’47—Club coupe, $1,975; 4 door, $1,- ‘41— 2 door, 91.000. CHEK” for card of 24, postpaid. mmediat 
875; club c . $2,200. CHEVROLET 
200 Madison Avenue,New York 16, NY. 40 “+ done $00. '47—Convertible, $2,410: FL 2 door,| Box 1885, c/o Automotive News. caen ST 
WILLYS | $2,370; FM 2 door, $2,250. 8 Euchi 
'46-—Jeep, $850. (Continued on Page 27, Col. 1) RR SE 
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'46—FL club coupe, $2,100; conver- 
tible, $2,075; FM 4 door, $1,795; FM 4 
door, $1,790; FM 2 door, $1,785; SM 4 
door, $1,730; SM 4 door, $1,525. 

"42—2 door, $1,300; club coupe, 

’41—-2 door, $1,125; club coupe, 
club coupe, $1,000; 4 door, $1,045; 2 
door, $990; 2 door, $930; coupe, 

*40—2 door, $950; 2 door, 
door, $895; 2 door, $860. 

*B9—2 door, $810; 4 door, $720; 2 
$610; 2 door, $575. 

"B8—4 door, $490; 2 door, $260. 

CHRYSLER 
°46-—Highlander convertible, 

"40—2 door, $860 
DE sOTO 
$345. 

DODGE 
*46—4 door, $1,890. 

*41—4 door, $1,050; club coupe, $1,020. 
"40—4 door, $975. 
"39—Pickup, $685. 


$2,425. 


"*87—4 door, 


FORD 

*47—Convertible, $2,375; 2 door, §$2,- 
170; 4 door, $2,110. 

*46—Convertible, $2,025; 2 door, §$1,- 
820; 2 door, $1,810; club coupe, $1,790; 
2 door, $1,690; 2 door, $1,630; 4 door, 
$1,650. 

*42—Coupe, $1,020; 2 door, $980; 2 
door, $950; 4 door, $940. 

’41—2 door, $1,115; 2 door, $1,080; 


club coupe, $1,075. 

*40—4 door, $800; 4 door, $575. 

"*89—2 door, $775; 2 door (German). 
$550; 2 door, $500. 

"28—Coupe, $490. 

"B7—2 door, $360; 2 door, $275. 

HUDSON 

*47—2 door, $1,735. 
*41—Coupe, $750. 
"B8—4 door, $625. 
36-—2 door, $85. 


INTERNATIONAL 
’41—-Station Wagon, $760. 


LINCOLN 
Zephyr 4 door, $825; 4 door, $775. 
Zephyr 4 door, $1,410. 


MERCURY 
"B9—4 door, $825. 
NASH 
’42—-2 door, $960; 4 door, 
door, $525. 


"40—4 door, $610; 4 door, $525. 
'40-—4 door, $570. 
"37—4 door, $430. 
‘B6—4 door, $225. 
OLDSMOBILE 
*47—(78) 2 door, $2,750. 
. 2 door, $2,180; 4 door, 
. $2,030. 
’41—Coupe, $1,050; 2 
$1,000; 4 door, 
"40—4 door, $810; 2 door, 
"87—2 door, $530. 
PACKARD 
*41—Coupe, $925. 
"40—CInb coupe, $880. 


*40- 
42 


$610; 4 


2,090 ; 


door, $1,040; 
$1,000. 
$805. 


e Alice Hughes 

© Eleanor Roosevelt 
e Hedda Hopper 

e Drew Pearson 

© Frank R. Kent 

e Ed. Suillivan 

(And many others) 


4 wtf, | 


(ov ro Buffalo's Only 


Morning and Sunday Newspoper 


National Representatives: 
OSBORN, SCOLARO, MEEKER & CO. 





Driver Cabs and Station Wagon 
Bodies for Jeep Vehicles 


$136" 


FOB Cleveland, Ohio 
Immediate Delivery Anywhere in U.S.A. 


STATION WAGONS INO. 





6619 Euclid Ave. Cleveland 3, Ohio 


_—_— 





Used Car Auction Prices 


(Continued from Page 26) 





PLYMOUTH 


’47—Convertible, 2,290 ; convertible, 
$2,170; 2 door, $2,165. 

’46—2 door, $1,810; 2 door, $1,770; 4 
door, $1,725; 4 door, $1,710; 2 door, 
$1,250. 

*42—Club coupe, $950. 

*41—2 door, $1,075. 


*40—Coupe, $730; 2 door, $560. 


$560. 
"B8—2 door, $350. 
*35—4 door, : 2 door, $65. 


ONTIAC 

'47—2 door, $2,700; 2 door, $2,330; | 
2 door, $2,635. 

"46—4 door, $2,060; 2 door, $2,185; 2) 
door, $1,925. | 

"42—2 door, $1,320. | 

"41—2 door, $1,190; 2 door, $1,065; 
2 door, b 

’36—4 door, $170. 

STUDEBAKER 


*47—Commander 4 door, $2,470; Cham- 


pion 4 door, $2,100; Champion coupe, 
$1,850. 
*41—4 door, $1,025; 2 door, $1,025. 
’40—4 door, $755; coupe, $645. 
’389—4 door, $510; club coupe, $610. 
WILLYS 
*40—4 door, $485. 


DURHAM, N. C. 

(Durham Auto Auction, Homestead Sales 
& Service. J. B. Leathres, manages, and 
C. W. Mills, auctioneer. Auctions every 
Thursday. Prices are for Aug. 19.) 

CHEVROLET 

'47—-FL 2 door, $2,100. 


a 








'89—2 door, $810; 2 door, $410; coupe, 


*48—Pickup, $1,750. 
"47—FL 2 door, $2,100. 
*41—Coupe, $800. 
*B9--2 door, $870. 
CHRYSLER 
-Windsor 4 door, $2,755. 
FORD 
$2,200; 2 
$1,075. 
MERCURY 


‘47- 


‘47-2 door, $2,150. 


'40—2 door, 
—Club coupe, $1,875. 
PLYMOUTH 
"47—Club coupe, $2,125. 
PONTIAC 
’46-——(6) 4 door, $2,200. 


TOLEDO, OHIO 
(Doc Greiner) 
(Auctions held Thursday. Prices are for 


door, 


"46 


Aug. 21. Colonel Carl Marker, auctioneer.) 
BUICK 
"46-4 door, $2,425. 
"40—4 door, $960; 2 door, $1,065. 
CADILLAC 
*46-—2 door, $38,150. 
CHEVROLET 
7—FL 2 door, $2,285; FL 2 door, 
$2,360. 

*46—Convertible, 2,150; FL 2 door, 
$1,975; 4 door, $1,885; SM 2 door, $1,- 
800; SM 4 door, $1,690; 2 door, $1,835. 

"42—2 door, $1,285. 

*41—2 door, $1,080; 2 door, $1,120. 

’40—4 door, $1,100. 


’89—Coupe, $750; $700. 
*36—-2 door, $400. 
CHRYSLER 
'46—Windsor 4 door, $2,275. 
DE SOTO 
'37—4 door, $350. 
DODGE 
'46—Pickup, $1,225. 
’88—4 door, $650. 
FORD 
’47—One-ton stake, $1,745. 
*46—-Station wagon, $1,905; 2 


coupe, 


$1,675; club coupe, $1,865; 4 door, §$1,- 
850. 


"42—-2 door, $1,060. 
*41—4 door, $1,100; 4 door, $1,060. 
"40—2 door, $850; 2 door, S030. 
"39—2 door, $800. 
FRAZER 
'47—Manhattan 4 door, $2,440. 
MERCURY 
’47—Club coupe, $2,510. 
OLDSMOBILE 
*47—(98) convertible, $3,300. 
"42—(76) 2 door, $1,155. 
*41—-(76) 4 door, $1,050. 
"40-4 door, $945. 
PACKARD 
‘42—Station wagon, $1,080. 
PLYMOUTH 
"46-4 door, $1,730; 4 door, 
*40—-2 door, $965. 
PONTIAC 
$2,400; 2 door, $2,355; 
$2,225; 4 door, $2,350; 2 door, 
convertible, $2,425. 
’42—-2 door, $1,225. 
'39—4 door, $895. 
STUDEBAKER 
'47—Business coupe, $1,960; Champion 
4 door, $2,200; Champion 4 door, $2,150; 
Champion 4 door, $1,005. 


Lapham Motors 


Lapham Motors, Inc., Burlington, 
Vt., has filed articles of associa- 
tion with the Vermont secretary 
of state, seeking to engage in auto- 
mobile sales, and listing capital- 
ization of 500 shares of common 
stock at $100 a share par value. 
Incorporators are F. W. Lapham, 
Agnes C. Gillette and Louise M. 


$1,700. 


46 
4 door, 
$2,210; 


—2 door, 


door,| Converse, all of Burlington. 


Probe of Auctions 
Asked in Toledo 


TOLEDO.—Marcus L. Friedman, 
assistant United States district at- 
torney, last week requested Joel 
Rhienfort, Lucas county prosecutor, 
to investigate automobile auctions 
in the Toledo area for possible vio- 
lations of state statutes governing 
such sales. Friedman reported he 
was acting as a private citizen 
after receiving numerous com- 
plaints of excessive prices at the, 
Toledo auctions. 

Friedman added that state laws 
require car auctioneers to obtain 
a license after being appointed an 
auctioneer by a common pleas 
judge. The law further provides 
that quarterly reports of all car 
sales stating the amount of each 
sale must be turned in to the 
county auditor’s and treasurer’s 
offices and that a state tax of $2 
for each $100 in business must be 
paid on the same date. 


Williams Named by De Soto 

Williams Motor Service, 130 & 
Montezuma St., Prescott, Ariz., has 
been appointed dealer for De Soto- 
Plymouth. Roland Williams is own- 
er-manager. 


eI mee em 


wn lita Acetic it YE A ie fan es 


if gasoline were sold in boxes... 


it would be easy to check the ingredients in every gallon you buy. 
This important information could be printed on the label. However, it 
isn’t practical to label gasoline that way, because it is pumped into your 
gas tank, sight unseen. That’s why oil companies display the ‘Ethyl’ 


trade-mark on their pumps. The familiar yellow-and-black emblem 
means that they have improved their best gasoline with ‘“‘Ethy]’’ anti- 
knock compound —the famous ingredient that steps up power and per- 
formance. Ethyl Corporation, Chrysler Building, New York 17, N. Y. 


look for the 


ETHYL trade-mark , 

















Treasury Eyes 
Profits Made 
On Car Market 


WASHINGTON.—Warning from 
Uncle Sam: 

Persons profiting from the cur- 
rent premium market on cars had 
better report it in their income 
tax returns. 

The treasury reported that its 
tax investigators who have been 
studying used-car dealers’ transac- 
tions of the OPA price ceiling days 
were finding frequent omissions of 
side money and profits obtained 
through evasion schemes. 

Tax agents will begin checking 








unreported extra money from cur- 
rent premium price sales as soon 
as they catch up on their back 
work. 


Chicago Fund Drive Posts 
Go to Schoenfeld, Scheu 


Newton C. Farr, chairman of the 
business division of the Commu- 
nity Fund of Chicago, has an- 
nounced the appointments of two 
executives to positions of leader- 
ship in the division. 

Merrit R. Schoenfeld, partner of 
Schoenfeld, Huber & Green, has 
accepted chairmanship of the auto- 
motive and petroleum section. Co- 
chairman of the automotive and 
petroleum section, and assisting 
Schoenfeld, is Ralph J. Scheu, pres- 
ident of Chicago Nash, Inc. __ Inc. 


DOUBLE YOUR PROFITS | 


ee 





PLASTICS + 
GLAZE = PLAZE 


Easily 
Applied by 

Power 

Spray ! 


PLAZE gives 


* Bigger profits 
thru saving of 
time and labor. 

* Longer protec- 
tion to the car. 

* New car sparkle. 


* Heard, dry finish. 


operation! 


Write today for 


FREE SAMPLE 
and full details on 
increased profits! 


me To 27 


Vandeventer Ave 


with this new, DURABLE 
PLASTIC AUTO POLISH! 






Time 
In Half! 


You can dctually do 2 or 3 complete polish jobs 
in the time you now take for one. And you do 
them better — because the exclusive power spray 
application gives increased lustre and protection. 
Auto dealers, distributors, service foremen, body- 
shop operators everywhere endorse PLAZE as the 
best cleaner and polish they've ever used! 


PLAZE contains plastics — and the finest milled 
cleaning compound in use today. It quickly cuts 
road film and scum. Restores original color and 
seals the finish under a hard protective coat of 
tough plastic. All in one product — in one easy 
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St. Louis, Mo 


with the 


WEN 


VAPOR 
STEAM 
CLEANER 


‘ Motors Floors 
Chassis Walls 

Truck Bodies Racks 

Bus Bodies Equipment 
Tractors Paint Stripping 


Radiator Cleaning, Etc. 


‘Wie fer cow ithatrated bulltin No, 468 


ENGINEERING & MFG. CO., INC. 


Rochelle Park, N. des 


Nee eee 








Salaries 


(Continued from Page 2) 
|chairman of the board, salary, 
| $85,000; other compensation, $350; 
| total, $85,350. 

Fruehauf Payments 

| Heads of other industries listed 
include Harvey C. Fruehauf, presi- 
dent of Fruehauf Trailer Co., sal- 
ary, $70,000; bonus, $30,000; total, 
$100,000; Roy A. Fruehauf, execu- 





tive vice-president, salary, $49,- 
000.08; bonus, $30,000; total, $79,-| 
000.08. 


Monroe Auto Equipment Co.: 


B. D. McIntyre, president, salary, | 


$1,819.92; commission, $80,563.19; 


| total, 


| ary, $1,560; commission, $80,563.19; 
total, $82,123.19; W. D. McIntyre, 
vice-president and treasurer, sal- 
| ary, $1,819.92; commission, $80,- 

563.19; total, $82,383.11. 

Harry Ferguson, Inc.: Roger M. 
Kyes, president, salary, $100,000; 
Lyon, Inc.: G. A. Lyon, president, 
salary, $50,000; bonus, $40,000; total, 
| $90,000. 

Other GM reports included the 
following: 

Harry W. Anderson, vice-presi- 
| dent in charge of personnel, salary, 
$40,333.30; bonus, $52,953.69; total, 
$93,286.98; Thomas P. Archer, vice- 
president and director, salary, $90,- 
000; bonus, $74,999.93; other com- 
pensations, $1,100; total, $166,099.93; 
William F. Armstrong, vice-presi- 
dent in charge of manufacture, sal- 
ary, $55,000; bonus, $49,767.80; to- 
| tal, $104,767.80. 

Ollie V. Badgeley, vice-president 
and general manager of Delco- 
Remy Division, salary, $33,249.96; 
bonus, $42,121.70; total, $75,371.66: 
Donaldson Brown, director, salary, 





$100,000; bonus, $72,068.93; other 
compensation, $1,200; total, $173,- 
268.93; Francis L. Burke, vice- 


president, salary, $38,890.01; bonus, 
$38,298.65; total, $77,188.66. 

George W. Codrington, vice-pres- 
ident and general manager, salary, 
$50,000; bonus, $51,042.15; 
$101,042.15; James M. Crawford, 
vice-president in charge of engi- 
neering, salary, $38,666.65; bonus, 
| $43, 396.05; total, $83,062.70. 
| Frederic G. Donner, vice-presi- 
dent, salary, $54,696.99; bonus, $70,- 
| 157.40; other compensation, $1,100; 
| total, $125,954.39. 

Others at GM 

Harley J. Earle, vice-president 
and director of styling section, sal- 
ary, $75,000; bonus, $47,856.28; to- 
tal, $122,856.28; Ronald K. Evans, 
vice-president, general engine 
group, salary, $65,000; bonus, $81,- 
626.55; total, $146,626.55; Louis C. 


Goad, vice-president and director, | 
salary, $55,416.63; bonus, $74,999.93; | 


other compensation, $2,400; total, 


$132,816.56. 


Edward R. Godfrey, vice-presi- | 
dent and manager of Frigidaire, | 


salary, $45,333.32; bonus, $43,- 
393.05; total, $88,729.37; Henry M. 
Hogan, vice-president and assis- 
tant general counsel, salary, $50,- 
000; borius, $60,599.78; total, $110,- 
599.78; William E. Holler, former 
sales manager, Chevrolet Divi- 
sion, salary, $60,000; bonus, $48,- 
493.45; total, $108,498.45; Earle F. 
Johnson, director, salary, $63,000; 
a $68,245.88 ; 


and process engineer, salary, $60,- 


000; bonus, $76,529.15; total, $136,- 
| 529.15. 
Charles L. McCuen, vice-presi- 


dent, salary, $75,000; bonus, $87,- 
608.70; total, $142,608.70; Edward B. 
| Newill, general manager Allison 
| Division, salary, $40,333.30; bonus, | 
$43, 396.05; total, $83,729.35; Cyrus 
R. Osborn, vice-president, salary, 
$46,333.31; bonus, $43,396.05; total, 
$89,729.36. 


John Thomas Smith, vice-presi- 


$100,000; bonus, $72,068.93; 
compensation, $1,000, total, $173,- 
$40,333.30; 
$78,631.95. 


vision, salary, 
$38,298.65; total, 





dent and general counsel, salary, | & 
other | 
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$82,383.11; C. S. McIntyre, | 
secretary and sales manager, sal- | 


total | 


HOME TOWN MOTORS, INC. 


than 40,000 square feet. Left to right: 
of the dralership; Walter T. Rowcroft, 








Gas Allocation 
Extended to Nov. 
By Standard 


CHICAGO. - Reporting that the 
demand for gasoline is “still out- | 
running supply,” 
(Ind.) last week announced an ex- 
tension of its present allocation 
plan through September and Octo- 
ber, during which months it will 
continue to divide _ production 
among dealers and customers. 

The allocation program started 
June 24 for Illinois, Indiana, Iowa, 
Kansas, Michigan, Minnesota, Mis- 
souri, Nebraska, North Dakota, 
Oklahoma, South Dakota and Wis- 
consin, the 12 states in which the 
company operates. 

Officials of the firm stated that 
dealers and customers “have been 
getting along fairly well under the 
allocation system,” adding that “by 
adjusting hours of operation, most 
of the dealers have held their out- 








total, $123,- 
"Bayard D. Kunkle, vice-president | 


| 





| 


068.93; Orville W. Young, Buick Di- | 
bonus, | 


In the steel industry, Eugene G. | 


chairman of Bethlehem 
Corp., received $221,645; 


Grace, 
Steel 


George R. Fink, president, Great | 


Lakes Steel, 
Weir, chairman, 
Corp., $206,650. 


$137,500; Ernest T. 
National Steel 


Big Auto Auction Co. 
A certificate of partnership has 


been filed for the Big Auto Auction | 
Co., Niagara Falls Blvd., Williams- | 


ville, N. Y. Partners are Gordon P. 
Tower and Harold Wilson. 


(Lincoln-Mercury), Ridgewood, N. J., 
into its new $300,000 building. The building and cemented area has a total of mor: 
David Neer, vice-president and general mana: 
Lincoln-Mercury 
Laurence P. Marron, president of the dealership; 
district sales representative, and Edward Marron, 


Standard Oil Co. 





recently moved 


New York district ma>acer 
William B. Grete, L'ncoin-Mercur; 
vice-president and secre‘ary. 


put within their quotas; at some 
points where the demand for har- 


|vesting crops or other purposes 


has been unusually heavy, and in 


|the tourist resort areas, there have 


been some difficulties in filling all 
| the orders promptly.’ 


Eduewne 


(Continued from Page 4) 
trends and personalities which will 
keep every reader completely in- 
formed. We never print rumors or 
hearsay, but every subject is cov- 
ered completely and independently 
because Automotive News has no 
connection of any nature with any 
manufacturer, dealers association, 
or political party. This, we sin- 
cerely believe, has in the past 22 
years won for this publication the 
reputation which it today enjoys 
and which, God willing, every man 
and woman associated with it is 
pledged to maintain—G.MLS. 


Others are profiting from AN Want Ads 
why not you? See inside back cover. 


United announces— 
fastest 


DETROIT 
to 
LOS ANGELES! 


Only 12 Hours by 4-engine Cargoliner! 


More room —more speed for your shipments to 


Southern California. Giant, four-mile-a-minute Car- 


goliner —18,000 lbs. capacity —leaves Detroit 1:53 
a.m. (E.S.T.), 
(C.S.T.), and reaches Los Angeles 10:47 a.m. 
(P.S.T.). Today’s shipments are opened tomorrow ! 


arrives at Chicago at 2:18 a.m. 


Ask about United’s new low rates. 


UNITED Gs AIR LINES 


AIR FREIGHT SERVICE 


Pickup and delivery in all major cities 


1243 Washington Blvd. 





Call Randolph 5330 
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Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. 8S. PRODUCTION ONLY) 











Production 


(Continued from Page 1) 


said that pressure for steel prod- 
ucts was continuing strong from 
all types of industry. 


—— b nao Sine Jan.1 Jan. 1 ‘ Scrap steel prices continued to 
- Same to to ecline, but quotations were still 
AMT”) lone, tea? August, Aug. 31, Avg. 3%, | $9 a ton higher than they were 

OENERAL MOTORS . 16,441 25,460 27,187 109,040 342,035 927,315 | '" May. ee a 

eae 2,987 12,034 11,164 47,598 167,978 450,063 
Ns ss nance 6412 5,152 6,221 24,884 62,182 170,967| FP OLLOWING is a resume of ac- 
Sp 1467 3812 4275 14,704 seen2 1420is| _‘Vity in U. 5. plants last week: 
Oldsmobile .......... 4201 3,639 4,168 16192 45,180 125,614| General Motors: Built an esti- 
ME, on aia im ee ee. eee Se oe eee ve 

CHRYSLER |... ||. 16,507 848 14,481 61,155 865,986 595,287| 27187 previous week. Pontiac to 
Plymouth ........... 7,814 848 6,981 28,139 155,700 238,419 | Tesume full output this week, but 
BR oe avy eens. cys 4ent ij... | AMAA. ASAE ROT 10k Ale | ee ee Sa wees 
Chrysler ............. 2.317 1,912 8,602 59,738 68,562 week will close when material in 
IE hh, atian nual 1769 .... 1,594 6,449 42,651 53,896| ‘Tansit is used up. 

UT Ta see de eeseee 12,571 12,643 7,933 39,950 245,965 466,710 Chrysler Corp.: Increased out- 
is acsliy cars et nares 11,588 10,116 7,906 38,104 204,881 376,722| Put to an estimated 16,507 cars, 
NOON Bi sis nis vanes 402 =. 2,084 27 «1,265 «= 34,682 «71,816, Compared with 14,481 previous 
a 581 er 581 ¢402 18,172| week. Dodge truck schedules 

KAISER-FRAZER .... 3,410 68 3,206 12,855 485 75,274| stadually returning to normal 

RY SS ose civec esis 1,363 34 1,665 = G, 724 241 39,859| following settlement of Murray 

MAMIE .........0000. 1,547 34 «=si,S4—s«G, 1811 244 35,415| Strike. 

inecintssoceness 2,873 2,830 2,138 8,692 56,947 81,739| Ford: Built an estimated 12,571 

STUDEBAKER ...... 2,324 2,147 .... 8,810 $8,575 15,799| cars, including 11,588 Fords, 581 

Abdel cv.k vente 2,716 1,055 913 8,185 57,509 75,041|Mercurys and 581 Lincolns. Pre- 

PACKARD 1,201 1,365 1,185 4,011 21,016 32,464| vious week’s output included only 

EE vcs peas pace te 703 as 587 2,491 .... 20,984) 7,906 Fords and 27 Mercurys. Ford 

PE cissccvics cts 440 121 428 1,857 1,101 11,987 | officials reported that less than 25 

—S—————-— -— ————.|of 200 Mercury final assembly 
Total Cars, U. S. .... 59,186 46,537 58,053 252,046 1,129,619 2,272,690 | workers reported for work as op- 


+Station wagons. *Revised. 
. * 
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erations were resumed in the De- 
troit plant last Monday. It was 
said that these employes had ap- 
parently found other jobs during 
the three weeks of idleness caused 


Week Week Jan.1 Jan.1 | by steel shortages and the Murray 
a _ aon ane to . to strike. 

1987 "1946 save d —— a ae Hudson: Healthier schedules per- 
eGR casndas 4,029 6,408 1,805 18,812 107,004 194,115 | Mitted the assembly of an estimat- 
CHEVROLET ......... 4,518 9,326 7,992 25,987 144,351 187,502 |¢4 2,873 cars, compared with 2,133 
a. ee 3,412 278 1,927 10,297 81,007 118,453 | Previous week. 

INTERNATIONAL .... 3,080 2,817 2,989 12,694 73,055 100,411 Kaiser-Frazer: Built an_ esti- 

WME ois cecdccces 1,601 1,624 1,526 4,692 44,847 655,487| mated 3,410 cars compared with 

STUDEBAKER ....... 1,324 1,152 1,253 4,715 26,970  43,729| 3,206 week before. Thus far this 

EEE Winer? sas 5% eanlacees 934 1,403 673 «=. 2,593 «=«:15,612 38,475 year, K-F has turned out an esti- 

ENS GPR PUTENS sere tires 406 es 394 1,742 3,241 14,098/ mated 81,739 cars. 

bila aigocaixde d 5 Gs cure 212 560 192 785 9,857 13,133 Nash: Built an estimated 2,716 

ee Ens dees oo 413 298 435 1,699 7,194 11,983| cars compared with 913 the week 

DIAMOND T .......... 337 256 329 1,315 4,270 10,857 | before when excessive heat caused 

FEDERAL ............ 233 162 190 794 4,083 6,362 | high absenteeism. 

IEE 5. c's 4.016 60 0400.0 hee 139 88 302 2,117 2,907 Packard: Built an estimated 1,201 

CEI 5c bec ccs esewe 89 sama 97 330 eae 1,833 cars, compared with 1,185 previous 

MISCELLANEOUS .... 512 692,—«s«486=—«1,963 16,993 14,764| Guay, “OPO —— 

_ Total Trucks, U.S... 21,105 25,115 20,376 88,170 540,601 814,114| » wa cal aaron mn 
Total Cars, Trucks, down more than two weeks due 
U. So... . 6... ee... 80,291 71,652 = 78,429 335,216 1,670,220 3,086,714 | to Murray strike. Car assembly 
Total Cars, Trucks, - on West Coast expected to re- 
ae ... 5,064 1,748 4,593 16,362 107,742 165,936| Sume this week. 

Grand Total, Cars and _ a teen es ee ee ee Willys-Overland: Built an esti- 
Trucks, U. S. and mated 1,601 commercial vehicles 
NN aise sis sei 85,355 73,400 83,022 351,578 1,777,962 3,252,650 | 2nd 703 station wagons, compared 


Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 32,652 un its. 





*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway. 
Four-Wheel Drive, Sterling, etc. 


New & Old... | 





BETTER LIGHTING, ARTISTIC MURALS and removal of offices to the rear were 
some of the changes effected in the remodeling by Baum-Liberty, Pittsburgh. Outstand- 
ing feature of the showroom is a new car on a revolving merchandise display. Louis | 
M. Vincour is head of this Studebaker dealership. | 


with totals of 1,526 and 587 pre- 


vious week. 
* * ef 


Crosley Expanding Plant 


To Up Output 50 Percent 
MARION, Ind. — An expansion 


program underway here at the) 


Crosley plant will pave the way 
for a 50 percent increase in the 
production of Crosley cars, accord- 
ing to Powell Crosley jr., president. 

The plans include four 
buildings, improvements costing 
thousands of dollars and modern- 


new | 





ization of the finishing department. 
Output of Crosley cars now is av- 
eraging about 100 daily. 


Ohio Tool Sale 
Set by WAA 
For Sept. 25 


WASHINGTON. — Another of a| 
series of sealed bid sales of sur- 
plus automotive equipment and/| 
tools is scheduled to begin early | 
in September at the Lordstown | 
Ordnance Depot, Warren, O., War 
Assets Administration announced 
last week. Bids will be accepted 
at the Lordstown sales office up to 
5 p. m. Sept. 23. 


The reported cost to the govern- 











of floor space in the service department and showroom in addition to a large paved lot 
for customer parking and used car display. A feature of the building is the photo-mural 
paneling of the showroom and offices. The murals depict various activities (including an 
alr view) of the River Rouge plant. 


Distributors Hear 


Hudson Plans 


DETROIT.— Plans for the re- 
mainder of Hudson’s 1947 selling 
season were discussed at Hudson’s 
Distributor Conference held here 
Friday. 

George H. Pratt, vice-president in 
charge of sales, said that distrib- 
utors report a greater demand for 
automobiles now than at any time 
since reconversion. 

“At present, most of Hudson’s 
3,000 dealers have orders on their 
books which will carry them well 
into the 1948 season,” he said. 

Pratt was assisted in the meeting 
by Norman K. Van Derzee, sales 
manager in charge of domestic 
sales; M. M. Roberts, director, ad- 
vertising and merchandising; W. S. 
Milton, director of service, and F. 
E. Kesler, midwest divisional sales 
manager. 

Similar conferences for Hudson’s 
distributors will be held by Pratt 


and Van Derzee at Chicago, Sept. 
3; Dallas, Sept. 5; New York, Sept. 
5; Atlanta, Sept. 9, and San Fran- 
cisco, Sept. 9. 


Tucker Is Sued 
For $66,666 


CHICAGO.—A suit against the 
Tucker Corp. has been filed in cir- 
cuit court here by Charles Foster, 
former Chrysler Corp. forge con- 
sultant, who claims Tucker violat- 
ed a verbal agreement to employ 
him for a year as resident man- 
ager of the proposed Tucker forge 
division. 

Foster claims that he gave up 
his job as staff representative and 
forge consultant for Chrysler at 
Detroit to become manager of 
the Tucker forge division at a re- 
ported salary of $20,000 per year. 
On April 1, 1947, he was laid off 
by the corporation “without any 
reasonable or proper cause.” 











FAST 


SALES 


ADD UP TO 


BIG PROFITS 


Join the Hundreds of dealers 
who have profited in the sale of the 


PROVEN & ACCEPTED 


ALUMINUM 


“WEATHER PROOF” 


SUN VISOR 


With these new features— 


PRIMED A BEAUTIFUL GREEN 
ready for final coloring to match car. 


FULLY ASSEMBLED 


simply attach brackets and install in a few minutes. 





NO HOLES TO DRILL . . 


SUN PROTECTION PLUS BEAUTY 





- WON’T TEAR OR RIP 


@ 5 sizes to fit all cars except Lincoln and Studebaker 


without split windshields. 


LIST PRICE 









THE INTERIOR OF BAUM-LIBERTY MOTORS (Studebaker), 
Lébenty, Pittsburgh, before it was renovated. 





Baum Bivd. and | abreast of the automotive news 
new NOW! 








in this sale is slightly more than | 
$1,027,000. Complete listings of the | 
property available and bid forms 
may be secured from any WAA re- 
gional sales office or Customer Ser- | 
vice Center. All sales are to be on 
an “as is, f.o.b. location” basis. 


Most of the property consists of | 
unused items, although some slight- | 
ly used or shopworn items are in-| 
cluded. 

Approximately 175 different items | 
in varying quantities will be -of- 
fered. 





It costs you about a penny-a-day to keep 
better re- 


|}ment of the surplus to be offered | 





CAR DEALER’S REDUCED COST 


$15.95 Each 


Please Specify Car Models 
Sold in Carton Lots Only —6 to a Carton — Wt. 43 Ibs. 
Terms —C.0.D. Immediate Delivery 
F.0.B. Milwaukee 


Distributors 
CHARLES DISTRIBUTING CORPORATION 
2788 W. Wisconsin Ave. Milwaukee 8, Wis. 
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TRUCKS FOR 
FIVE-TON AC MACK, chain drive, lon, 
wheelbase, excellent condition, pneuma. 
9.75x24 duals rear. 
front. 1935 FWD, four-wheel drive truck, 
dump body, 9.75x20 tires. 
Wrecking Co.. ° b 
FOR SALE—New Fruehauf trailer dump, 
8 1/3 yd. capacity, 1100x24 tires. Power 
Sth wheel ready for mounting. H. L 
» 1110 Main 8t., 


TRUCK a ear WANTED 
used cab over engine 
to fit 1940 Chev. 1%-ton. Zoladz Motors 
1389 Bailey Avenue, Buffalo. New York 


TRUCK EQUIPMENT FOR SALE 


ONE LOT OF CARAVAN TOPS for sale 
at distributors’ prices. New stake bodies 
for half-ton 
Body Builders, 339 N. Champion Ave 
Columbus, Ohio. 





38x7 singles 


CLASSIFIED WANT AD DEPARTMENT 


Michies Auto 


formation, references and pictures 
possible. L. W. Ackman, Marengo, 


ADVERTISING SPECIALTY SALESMEN 
—Sell our Aluminum License Ad Plates 
to Dealers. 33 1/3 commission. Free 
circular, samples. License Ad Plate Co., 
1590 Coutant, Cleveland 7, Ohio. 


WANTED—GENERAL er Thor- 





Bradley Beach 


: 





of one of Big Three dealerships, 800 car 

potential. Applicant must be in a posi- 

tion to furnish complete histery of pre- 

vious employment with references. 
, state age and all 

tions. Furnish picture if 

1857, c/o Automotive News, Detroit 26. 





USED CARS FOR SALE 
AUTO BUYERS—Hest wholesale deai ai 
ADLER, INC., DeSoto-Plymouth. 
3000 Fenkell, 7 blocks east of Livernois. 
Detroit, Mich. UN. , 


BUSINESS OPPORTUNITIES 


ACTIVE ASSOCIATE to operate Kaiser 
Frazer dealership in North Hollywood. 
California. Have completely guutepes 
new building, centrally located. 

experienced and ~~ 

party. Write 10453 Woodbridge Street 

North Hollywood. California 


GOOD GARAGE and parts business, new 
55x82 block building, 
Federal Highway, city limits, 
city 18,000 pop. Building. 
Parts, equipment at inventory. Britton 
Auto Service, Talladega, Alabama. 


DEALERSHIP WANTED 


WILL PURCHASE dealer franchise 200-300 

Prefer General 
strictly confidential. 
1905, c/o Automotive News, 


DEALERSHIP FOR SALE 
DEALERSHIP FOR SALE—Now have 


International Truck. 
cCormick-Deering farm machinery, 
franchises. New building, sales will ex- 
ceed $225,000 this year. Purchaser must 
qualify. Write Dean A. Anderson, 241 
West Center St., Provo, Utah. 

DEALERSHIP FOR SALE. Now have 
franchise of well 

new building, 

equipped shop, also a new 3 bedroom, 
located on east coast of 

Florida. Have urgent reasons for selling. 

Full information on request. Box 1913, 

c/o Automotive News, Detroit 26. 


TORSHIP well 
Eastern Seaboard territory. Sales $250,- 
000 this year. Excellent facilities, won- 
derful market. Purchaser must qualify. 
c/o Automotive News, 





HEADQUARTERS for used car buyers. 
over 500 cars to choose from. 1936-1947 





at wholesale prices. You wil! 
find us easy to deal with. Smiling Jack 
2378 Main &t., 


available. Box ton truck tractors, 

van semi-trailers, 
express semi-trailers, 
2-wheel trailers, 
$795. Cargo bodies, 3 
new, $99. ORANGE MOTORS, 799 Cen- 
tral Ave., Albany 5, N. Y. 

GMC NEW CABS, latest heavy duty mod- 

with seats and dash in 

crates, $395. 


Sales & Service, Inc., 
Lac Ave., Milwaukee 5, Wisconsin. 


NEW ARMY SURPLUS 


. Semi Trailers 
Solid Oak Sides 


11:00 x 20 Dual Tires 


Priced to Sell 
$1,125.00 Each 


Army Surplus Pumpers 





WHOLESALE to all new and used car 
dealers, all models. Alamo Auto Sales. 
11615 Woodward, Detroit 2, M 





245. Van 1-ton 
EXPERIENCED FORD PARTS MAN— w08. “ ~~ — Fa 
Permanent position. 
dealer experience and know Ford parts 
numbers, Good salary. Pleasant working 
Located three miles outside 
held in confidence. 
338 Granite Ave., 





ON THE ‘“‘MASON-DIXON LINE” 
AUCTION 


For Dealers Only 
EVERY MONDAY 


Schaefer-Connell Co., Inc. 


5th & Broadway 
(Formerly of New Albany, Ind.) 
Also Every Thursday in Indianapolis, Ind. 





200 foot lot on 


We have on hand and can deliver as 
many clean 1939 to 1947 cars that you 


of Boston. Replies 
Bough Motors, 
Massachusetts. 


want anywhere in United States. 
Wholesale List of Cars and Prices 


Mailed Weekly on Request 
REENFIELD 








SAM G 
Automotive Merchandiser in Cleveland 


WANTED: SERVICE MANAGER for well Louisville, Ky. 


established new car 
Applicant must be able to manage 20- 
man shop including body shop. Good sal- 
ary plus commission. Living quarters 
Citizens Motor Co., 





car potential. 
Replies held 











a aan 


WHOLESALE 


Conv. Coupe 


AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, 


SERVICE MANAGER medium sized Pack- 
Rhode Island. Experienced 
in Packard products with ability to or- 
ganize department and handle person- 
. Full charge including parts. Salary 
and incentive bonus. State experience-— 
references. All replies confidential. 
1909, c/o Automotive News, 








Chrysler Motors and Pumps 
Mounted on 2-Wheel Trailers 


Pumps 500 gal. Per Minute at 
120 Ib. Pressu 


known make tn Gs ‘ane 


crossroads of America, 
71 highways cross and the East meets 
the West. Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 


Owned and operated by, 





WANTED—PARTS Department manager 
for Pontiac dealer \. 
Only experienced men netd apply. Give 
qualifications, 
pected, age, 


2 bath home, 


in southern $495.00 Each 


Draper Chevrolet Co. 


Saginaw, Michigan 


and whether you would 
visit us for an interview. Box 1900, c/o 
Automotive News, 


HELP WANTED—Engineer required, 
miliar with leaf spring suspensions, 
old established manufacturer 
the original equipment 
replacement trade. Excellent opportunity 
to make connection with a good sound 

c/o Automotive 


Col. Joe H. Burtrum 


1610 E. 7th St. 
MI8SSO' 








BUSES FOR SALE 
FORD 1945 TRANSIT BUSES — Yellow 
Coach transit buses with side exit door. 
New school buses. 1941 Dodge 28-pass., 
headrest seats, several airport coaches. 
Two used ambulances, pictures available. 
McLaughlin Bus & Equipment Co., 1224 

No. Main, Providence, R. I. 


SCHOOL BUSES FOR SALE—1942 Inter- 
K-7 48-passenger Wayne De- 
° ; 1942 Wayne deluxe body, 
$1,295; 1941 GMC 194” school bus chas- 

; 1947 Ford 194” 
chassis. Alvin C. Ruxer, 
Indiana, Phone 5. 


1942 Ford V-& 






Studebaker 4 dr. Sedan 





LARGE DEALERSHIP FOR SALE—In 

territory of 350,000, part of Los Angeles 
Own new building, 
ample space in first class location. Com- 
Sales exceed $200,000 


and wholesale 






2 dr. Sedan . 
Roadking House Trailer New 


Metropolitan area. 
News, Detroit 26. plete equipment. 
so far this 
made each month. | Good shop following 





AUTO AUCTION 


- EVERY FRIDAY - - - 
12 o’Clock Noon Sharp 
HORSE HEADS, NEW YORK 


SERVICE MANAGER by large Iowa Ford 
Over $500 per month for the 
man who is fully experienced and quali- 
fied. This is a permanent position with 
an aggressive organization. All inquiries 
c/o Automotive 


McDermott Motor Sales 
6535 Carnegie Ave. 


money- -maker which requires $100,000 to 
handle. Box 1915, c/o Automotive News, 


Cleveland 3, Ohio 





Ford Sales & 





eee gE 


DEALERSHIP IN SOUTH 


FOR SALE 
(Now handling Kaliser-Frazer Products) 


News, Detroit 26. 


WANTED—FIELD MAN experienced 
factory-dealer operations, 
miliar with service operation and school- 
ed in business management, to represent 
national promotion organization in the 
Southeastern States. We want a top man 

one earning over $10,000. 

Must have car and travel. 

1904, c/o Automotive News, 

giving personal history and 

in the automotive field. 


GENERAL MANAGER, with thorough ex- 
perience in car rental; 
A brand new 





FOR SALE—School 
chassis with all steel 





Sam P. Hale 


CARLOADS OF ’EM! 


must be fa- St., us 12 


on Ohemung 
About 3 Miles North of Elmira, N. Y. 


FOR SALE—New Carpenter, 
school bus, mounted on new Ford V-8 


48-passenger 





sy 


Operating Costs ‘ 
Net Profit Before Income Taxes, — Strictly a Dealer's Auction — 


Address Box PICK-UPS (Ford dealer), New Rich- 









FOR SALE—School 
42 passenger, 
body, good condition. 36.500 actual mile- 
age. Overhauled at 30,000. Vearl Hothem, 
Newcomerstown, Ohio. 


Box 1916, ¢ c/o “Automotive News 
Det 


If You Have Oars to Sell This Is the 
Place to Cash Them Quick 

if You Need Cars for Retail You Can 

Buy Your Month’s Supply in 3 Hours 


Largest Dealer in Nebraska 





RS WANTED 


| 
~NEW OARS WANTED SS 
GALIFORNIA dealer wants 1946 and 1947 
model cars from dealers who are able 
to make delivery to Los Angeles. For 






533 River S8t., 


PARTS WANTED 
WANTED—Wire if available. One hood 


ornament for 1938 Chevrolet commercial 
or utility group 1265, part 598015. Holler 
Sanford, Florida. 
WANTED—For 1941 Plymouth, 1 hood top 
panel 911673. One hoodside panel 910711 
and one radiator shell assembly 906825. 
1123 8. Division 
Grand Rapids, Michigan. 
WANTED—1 right door for 1939 Dodge 
Fenderville Collision Service, 
» Painesville, Ohio. 
WANTED TO BUY—Coupe body—new or 
like new, for 1925 Model T Ford. Uni- 
versal Motors, Inc., 


PARTS FOR SALE 


you drive system. wants 1946 and 194 
company in New York 
Please give detailed information 
on your qualifications. Write Box 1911, 


c/o Automotive News, 


SALESMAN WANTED to carry National 
Lines of automotive parts and acces- 
sories. Must be reliable and acquainted 
with car dealers. Attractive commission 
proposition. Full cooperation at all times. 

c/o Automotive News, 





ROSEN-NOVAK 


20386 Farnam St. Omaha, Nebr. 


particulars phone Buster Kelley at 
PRospect 1225 or write 1225 South Fig- 


A Car Sold Every Minute 






af 


ANTED—All makes 
an! models. Phone, wire or write. Lewis, 
Capitol Motors, 530 Linden S&t., 


WANTED—1947 Cadillac 7-passenger se- 
limousines for 
business. State your best deal. 
c/o Automotive News, 








Motor Sales, 








AUTOS --- AUTOS 


LARGEST SELECTION 
OF NEW AND USED CARS 
IN PHILADELPHIA 
1947 TO 1989 MODELS 
ALL BODY STYLES 
Also Big Selection of Convertibles 
ALWAYS 200 CARS TO SELECT FROM 


IRVIN SACHS 


4589 Chestnut St. 
PHILADELPHIA 89, PA. 


Phone or Wire Allegheny 4-4450 
“Philadelphia’s Largest Used Oar Dealer’ 


HORSE HEADS AUTO 
AUCTION 


Post Office Box No. 3 
RONALD D. WEST, Owner 


408. E. JOHNSON — TEX RICKARD 








WANTED SALES AGENT 


for 
CAR COMPANION KIT 
Experienced representative to contact job- 
bers, chains, mail order, department stores, 
to handle new, attractive, 
and popular priced car cleaning kit acces- 
c/o Automotive News, 








TRUCK EQUIPMENT FOR SALE 


FOR SALE 


1941 Ward LaFrance 
HD Wrecker. Brownlite transmission, three 
hoist revolving crane, 
1100x20 tires, 


















stocks of hard-to-get parts. Body and 
fender parts for all models, fast service, 
Walter H. Schultz, Pon- 
Trenton, N. J. 





Westinghouse air 
front end power 
winch and cable. Absolutely perfect con- 
dition, $6,000. 

AUTO FINANCE CO. 
2432 S. Figueroa St. 








25% discount. 
tiac, 16-20 Passaic St., 


IMMEDIATE DELIVERY, Chevrolet ra- 
1935 through 1941 passenger, 
through 1946 truck 
F.O.B. Minneapolis. 
1410 Washington Ave., 
North, Minneapolis 11, Minnesota. 


AUTO AUCTION 


Every Wednesday—12 Noon—Rain or Shine 
DEALERS ONLY 


Buy What You Want—Sell What You Have 
We Deo Not Buy Oars in Our Auction 


Toledo Car Auction Co. 


28023 Surmrait St. 
TOLEDO, OHIO 


AUTO AUCTION SALE 


Every Monday at 
Montpelier, Ohio 


(Look at Your Map) 


POSITION WANTED 
ACCOUNTAN?-OF FIC MANAGBS R, 


NAPA warehouse experience, able execu- 
desires real opportunity. Location 
open: south, southwest preferred. Box 
1879, c/o Automotive News, Detroit 26. 
PARTS MANAGER, Paris Representative. 
19 years G.M. distributor and dealer ex- 
perience, age 42, competent handle any 
Aggressive merchan- 
, Bood record in past employment. 
c/o Automotive News, 





Les Angeles, Calif. 








Auto Parts Co., 









or used cars and trucks. % ton to 5 ton. 
buye: go everywhere. All 
confidential. Write to Fred Bedford, 534 


FOR SALE 


Complete Stock 
Genuine STUDEBAKER Parts 
New Motors 
We Ship Anywhere 
OSAGE SALES COMPANY 


(Authorized Studebaker Dealer) 
3905 S. Grand Bivd. 


OLDSMOBILE 


PARTS AT WHOLESALE 
$50,000 Stock 


Discounts to Dealers, Etc. 


Core Supports 
Hydromatic Parts 
Shock Absorbers 


size sales volume. 








1946 CHEVROLETS 


Stylemaster & Fleetmaster 
2 & 4 Door Sedans 


MAN 45 YEARS OLD with 20 years ex- 
accept position as 
Manager or Parts Man with Ford, 
cury, or Lincoln dealer 
Southern California, LD ; 
later. Inquire Box 1907, c/o Automotive 
News, Detroit 26. 


MANUFACTURERS REPRESENTATIVE 


WANTED—Salesman calling on used car 
newly developed Fina 
Foam Auto Upholstery cleaner, unusual 
product; big repeater, attractive proposi- 
tion. Earl Grissmer Co., 


DISTRIBUTORS WANTED 


CHRYSLER CORP. parts wholesalers. Have 
fast selling essential item for distribu- 
tion in your wholesaling area. Original 
part on short supply for one year. Vast 
market waiting. 
wholesalers. Write now for particulars. 

c/o Automotive 


perience will 


AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


in Arizona or 
St. Louls, Mo. 








Mileage 10,000 to 15,000 
Unusually Clean Cars 
Immediate Delivery 





e 
Best Sale—Best Facilities 
In Northwestern Ohio 


o 
Conducted by Business Men 
And in a Business Manner 













TRUCKS WANTED 


Sell to DEALERS ONLY 





INTERESTED IN PURCHASING 
Dodge bus chassis models WF36S—200” 
wheelbase and WH49S—220” wheelbase. 


Zeder Motor Sales, Inc., Bay City, Mich. 


USED HEAVY DUTY TRUCK CHASSIS 
for dump operation, capable hauling 10 
to 12 tons off the highway. With or 
without body. Must be in good condition 
and reasonable prices. Weigand GMC 
Truck Sales. Inc.. 


ONE VISIT WILL CONVINCE 
YOU OF OUR SUPERIOR 
ACCOMMODATION AND 

EXPERT SERVICE 


MONTPELIER, OHIO, 


AUTO AUCTION CO. 
Woodruff Bldg. 


only through Steering Wheels 


Clutch Parts 
And many other items. 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 
OLDSMOBILE PARTS HEADQUARTERS 
Philadelphia, Pa. 
Telephone SAgamore 2-5568 





every Tuesday and Friday at 12 
noon, all dealers cordially invited. 


ED HOUGH 
Automobile Auctioneers 
CASH FOR YOUR CAR 
BONDED BONDED 









EXCLUSIVE TERRITORIES open for dis- 
tributors now calling on automobile deal- 
ers to handle round, chrome plated tail 
pipe extension. Write, giving 
ticulars, territory covered and number 


dealers 
Automotive News, Detroit 26, 


Dover. Ohio. 






EH MACK WRECKER with heavy-duty 
Holmes unit. $2,500. Reeves Equipment 
Co., Muskogee, 






415 W. Main St. 
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sient saith lel aliaeadina eh casi 

i = PARTS FOR SALE PARTS FOR SALE PARTS FOR SALE 
a long — STUDEBAKER—2 new 1946 M16 Cowls 
. a, complete with instruments, painted in 
pane oo - prime, crated for shipment anywhere in 
drive truck. MM ASH oS ARTS PONTIAC PARTS the United States. F.0.B. Buffalo, $110 
jes Auto each. Marsh Motor Corp., 2061 S. Park 


fo. 


Sera mee Complete line of GENUINE | _A‘*: Buftalo 20, N. ¥ 92¥-2013 01T-2614 51-3111 
tires. Po “ ’ 1942 DODGE SEDAN BODY lete. -4221 " 
ting. H. Z Out-of-Town Mail HARD-TO-GET” BODY AND Glass and trim - good condition. wo ae aa ae 
adley Beach, Orders Filled MECHANICAL PARTS FOR 1942 De Soto sedan body. Hodges Auto 
She Gets ite 1987 to 1947 PONTIACS Sales, 23000 Woodward, Ferndale, Mich. | 1GA-6051 91A-6256A 1GA-6211A 
ANTED | a , ae ak a — 3. get — ae is adnan, G2 (6 Cyl. for ’41-’'47) includes 1-2GA-6010 
over engine ee 25% Discount to Dealers . . , with caps, 1-2GT-6149A, 6-2GA-6135A, 6-2GT-6110A, NET $39.50. 
ae eon a cere eee Road, ‘Cineinnat!, Ohio.” ah ere Pode: by wire, phone or letter for other bargains in GENUINE 
Cena 9: hee cee WRITE OR WIRE FO PARTS. Drop us a card, we will put you on our mailing list. 


R SALE 
PS for sale 

























THREE HUNDRED 36-47 wrecks on hand 
For engines, bodies, 
to Cadillacs), write or 





etc. 
call 


at all times. 


NASH CENTRAL 





Broad St. Pontiac, Inc. 












































































































































































































GENUINE FORD REPLACEMENT PARTS 


at 60% Discount from FORD Price List 
FOB Jacksonville, Fla. 























Hal Lynch Motors, Inc. 











































































































































stake bodies MOTORS INC. 

KENNY’ WRECKING, U. s.|P. O. X 17 ° 
ag oe m5 Carnegie r — EX. 5800 | 980 gagged e — 2-2686 | No. 25, Lima, Ohio. We ship euywhere. wich em CALEDON VERA, Woh 
ee eae * oe GENUINE FORD PARTS. We ship any- 

-Autocar 5- where. Immediate delivery. Joyce Motor 
- ps4 . Sales, 1050 8. Dettman, Jackson, Mich. |* 
"Van 1-ton 
ae ee HEVROLET PARTS 
Hott | CHEVROLET | NEW C 
— PARTS & ACCESSORIES ® 
ae BUYS AND SELLS 
art sees book Army Surplus at a Bargain 
Soa WHOLESALE oom oo Be ne 
iam DISCOUNT TO DEALERS Part No. Description Fits List Net 
PLUS Phone _— Write at Wire ee eee eee ee eee 
500 USED CARS ALWAYS ON HAND 
Keeley Chevrolet, Inc. _| s6sss98 Muffler .................. 41-47 T $.25 1.30 
SMILIN G J CK 3322 N. BROAD STREET 590524 Trans. Case .............. 29-47 T 17.25 6.90 
A Philadelphia 40, Pa. 3652341 Axle Shft. ................ 41-47 C 8.00 3.20 
re Tel. RA 5-4237 or RA 5-5093 839412 Thompson Valve ......... 41-47 91 364 
npers GMC Heavy Duty Valve.. 37-47 95 338 
—-. 2378 MAIN ST. aHOF EGUIFMENT FOR GALE 3658618 Pinion Seal .............. 41-47 T 1.15 46 
mps 
ilers NUFFALA, N. Y. PARKSIDE 4745 BRAND NEW DEVILBIse SPRAY BOOTH cma ao Beg alas eae sens ae 
re ce wie : ME nose ccc guicmats 
a Ghen, aeese. All tonay tp otast pamenn [aes MD. 3c50ceeticc aa 41-47T 35 14 
Mack Markowitz, Inc., Main and Bedell | 600068 Fork Kit ................. 38-47 T 2.45 98 
Sts., Hempstead, N. Y. Hempstead 7780. | ge56690 Ri ws cs Sede ssévepen 34-47 T 2.30 92 
FOR SALE—Wheel balancer. One Shepard | egggs@ Tie Med Mit ............. 31-47 1.75 70 
Co. ee ee teen ee, Gen ek, en no bi... «50 41-47 80 32 
sell Ser G20. Comatose with wee adapt- | 889464 Rocker Arm ............. 41-47 80 32 
; t rt a es 762, 
Seaanegetiie, 8. C., Phune 2531. . pan tee aa WEL eee eevee renee eae bend 4 
3 — Yellow A ION BEAR BRAKE HYDRAULIC tester, model 609024 Re 3 
exit door. i ( | ! J EAC Sameer. mate Nee 41-47 T 12.50 5.00 
2 28-pass.., Srocesing elle Mow decom, Neca then |S000UGR. Mite, GhleNM ......5..55... 37-42 T 30 12 
. a Inc., Main St., Bloomingdale, N. J. SOUND. FES”? Cvditeeadey ie vebede 32-47 T 1.45 58 
, ; LEMPCO BRAKEDRUM LATHE. Model 
— om W Zz do C, Almost new, list new $1,380. Offered ROY HILL CHE VROLET co. 
942 Inter- orlds Lar gest Indoor SF ee, eT tomant Compens, | 298 0. LANCOANEED PHONE W-1161 DALLAS, TEXAS 
j De- . ” nS eerste 
ane body, ° A ANTIQUE CARS FOR SALE 
= chas- Automobile Auction 1917 DODGE ROADSTER. Like new. For Se eee PAGO IT ee OT RET 
ool bus sale, rent, or trade. C. A. Gaines, 2429 
5 a & W. Fond Du Lac Ave., Milwaukee, Wis. 
latices WILL TRADE 
ge Every I h ursday, ee 3 Oo a.m. WILL TRADE Plymouth or Chrysler for C 
P. Hale quantity of Prestone or Zerex. Write 
Manbeck Motor Sales Co., Des Moines, 
—$—<—<—$—$———— Iowa. 
-passenger e ‘ ——————————————————————— 
Ford V-38 WV WwW NAVION NC8583H—Ferry time only. Will 
he rite, Phone or re ee ete Pauhing aueine. | WHEEL-TRIM...New chrome hub cap and trim all in one piece, 
lew Rich- ° . L. Stevens, 300 E. Pershing, Spring . 
field, Missouri. covers entire wheel, fits late model Ford, Chevrolet and Clirysler 
ar . J. Ch ica O A to Otiv e Au ctl on er ae a bey rill —., hours | products, Nash and Hudson, packaged four to @ set. 
"other, a utom Foxal Mackiree, “ Wabart payment. W-| Rear Fender PEBBLE DEFLECTORS...Chrome plated, another 
m, Ohio. one wayee ; fast selling necessity, easy to install, replacement for Ford and 
I ncorporated AUTO EQUIPMENT FOR SALE Chevrolet 1942 to °47. 
ee 1 05 Oo EK. 8 Ist Street Chicago, Ii nols TOW PILOT. $17 50 LYONS WHITE WALLS...Whee! trim, a proven profit-earner still 
L5. Holler inn ADAPTOW CO UPLERS in great demand. Standard 16 inch and deluxe 15 and 16 inch wheels 
ar as lelephone: Hudson 5300 (For Tow Pilot) Per Set, $7.50 in stock. 
el 910711 
y ; RED ARROW BARS—$33.32 ' 
Division iain 1947 Model with Guide Cables WE CLAN DELIVER 
@ Dodge —— a a Tire Chains, 6:00x16, emergency tire chains, Ford and Chevrolet 
_ Tow Bar Sales Company throw-out bearings, coil springs for most cars, floor mats, spot- 
—new or 1 Factory Distributors lights, back-up lights, Buick front and rear motor mounts, hydraulic 
ag The WORLD’S Finest ; 100 So. Clinton St. Chicago 6, Il. bumper jacks, transmission mounts, batteries and many more 
a AOORRSORIES FOR ———| HARD TO GET ITEMS. 
ody and TWO NEW 1941 LINCOLN radios at sac- 
iy ae ai, he BALCLEVE PRODUCTS AND SALES CO. 
a N. J MISCELLANEOUS 695 E. 152 ST. PHONE GLENVILLE 9091 CLEVELAND 10, OHIO 
‘olet ra (FOR DEALERS ONLY) USED CAR DEALERS ATTENTION— 
issenger Auto upholstery cleans beautifully with 
§ «truck - the newly developed Fina Foam. Spe- 
a on Going at FULL BLAST Every eS See i see ee ae eee _ 
a. Indiana. 
TUESDAY & WEDNESDAY ENGINE REBUILDING—C rankshaft ; 
grinding and metalizing. John P. 
>, Hughes Motor Co., Inc., 800 Commerce ] 
Parts St., Lynchburg. Virginia. NEW UBSCRIPT ON | 








ia, Pa. 







RAIN OR SHINE, SALE HELD INSIDE MODERN BUILDING 








“GARMENT CHEK’”’ 


Works on any car. See display elsewhere 
this issue. Send 15 cents for sample or 
$2.40 for card of 24. Special deal for ter- 
ritory franchise. 


Box 1885, c/o Automotive News 
Detroit 26 








“Pat” Patterson, Auto Auctioneer, Sells a Car 
Every 70 Seconds 


WE GUARANTEE EVERY CAR 
























Our reputation is your guaran- Call any bank or finance com- 
tee for HONEST, IMPARTIAL, pany in Indianapolis for ref- 
EFFICIENT SERVICE. erence. 









For Immediate Sale 


— MASKING TAPE — 


While 







Excellent Condition—In Case Lots 
It Lasts. Write for Quantity Prices. 





Sales Start 12 o’Clock Noon ©.D.S.T. 

























Columbus Surplus Co. 


502 E. Livingston Ave. Columbus, Ohio 


INDIANAPOLIS, INDIANA 


%”— 20c per roll—96 rolls to case 
%”— 40c per roll—48 rolls to case City. scans MMMMINIBO. «ss ieccsece<sasscoces <dOCmUaSeane 
1%”— 75e per roll—24 rolls to case 
e 2” 90c per roll—20 rolls to case TRADE CONNECTION: 
’ o°—§1-00 ger rell-—-23 sels fo cnge Car Dealer (1 Truck Dealer [J Manufacturer () 
1011 N. Pennsylvania St. Riley 8781 Jobber 0 Insurance [) Financial (] Supplier 2 





Send Automotive News to Address Below 
for One Year $6 CF or Two Years $10 0 
for which check is attached DU or send bill 0 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





A MUST FOR EVERY SALESMAN, EVERY DEALER 


/ 
/ 
i 
' 


A OUT SEPT. Ist! 
« 5 NEW 
FEATURES! 
AND PLENTY MORE, TOO. . 


* AN “AS-IS” COLUMN 


(CALLED “MAXIMUM VALUES" IN WESTERN EDITION) 

* INSURANCE SYMBOLS 
TABULATED MOTOR AND SERIAL 
NUMBERS 


* n.usrrarep SERIAL AND 
MOTOR NUMBER LOCATIONS 


* NEW CLEAR EASY-TO-READ 
TYPE 


* RETAINS ALL FAMILIAR 
FEATURES . . UP-TO-THE-MINUTE | 
REVISIONS 


*no OTHER GUIDE GIVES YOU ALL THESE FEATURES 
QUANTITY PRICE SCHEDULE: iececthe 


| Annual Subscription ....$ 6.00 ee 


a 


" — Subscriptions.... 11.50 ff 

" F ..-- 16,50 re 
ise, we 
.... 25.00 


3 Gentlemen: 
4 

5 

es CS 

> ' 

8 

+ 


Please enter my order for....... subscriptions to the 
N.A.D.A. Official Used Car Guide. My remittance is 
enclosed. 


DEALERS 


USED CAR GUIDE COMPANY 


.. 31.50 § 
- 34.00 y 


AUTOMOBILE DEALERS 


USED CAR GUIDE COMPANY 
AUTOMOBILE 


or more Annual 

Subscriptions ...each 4.00 2 

These rates effective only 

on subscriptions mailed to 
one subscriber. 


(for orders from Ariz., Cal., idaho, Nev., 
Ore., Wash., and Utah) mail to: 


1026 17th S¢., N.W. Washington 6, D.C. 
714 West Olympic Boulevard, Rm. 601 


Les Angeles 15, California 


NATIONAL 
NATIONAL 


, ta 
mail to: 








“oom ets ae Oe 


Vi hides TE QZ 





